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Banks Supply Company Buys Miller Interests 
Send in Your Nominations for Our New “Club” 
American Mill Supplies Hold Mexican Markets 
Cash Discounts Once More a Live Subject 
Be Your Own Booster 
Frank Farrington 

Some Unfavorable Publicity 
Change in Walbridge Mill Supply Department 
Majority Opposed to Catalogue Contributions 
Making Mailing Lists Real Sales Assets 

Kenneth G. Merrill 
Jennison Hardware Company’s New Building 
Record Attendance at Machine Tool Exhibit 
One Side of the Warehouse Branch Question 


C. A. Ragland 


New Products and Improvements of Interest 








General News From the Field (Six Pages) 
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mtered as second-class matter August 3d, 1917, at the post ie See : as 
i at Chicage, Illinois, under the act of March 3d, 1879. 537 South Dearborn Street, Chicago, ut 
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IGHT FEED LUBRICATORS are 


made up of a good many parts. In order for them 
to be entirely satisfactory to users over a period of 
years, the greatest possible care should be exercised in 
machining the individual parts to gauge, so that as the 
user from time to time requires replacements, such 
parts will be found to fit satisfactorily. It is impossible 
for the buyer to gauge the parts of lubricators and to 
know whether or not they are made properly to gauge. 


“Genuine Detroit’’ Sight Feed Lubricators are so carefully 
manufactured that the spare parts we make today for lubri- 
cators shipped ten, fifteen and twenty years ago, fit properly, 
thus indicating the benefit arising to the user from a high 
standard of manufacture maintained over a period of years 
as contrasted with hit or miss production and its accompany- 
ing annoyance in the matter of service replacements. 





“Genuine Detroit’ Feed Lubricators are sold at a reasonable 
price and are warranted to function properly. 


DETROIT L|UBRICATOR (OMPANY. 
DETROIT, U. S. A. 
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GENUINE 


fiw. 189. haute Heel Shelf 
ucket, heavy duty, especi- 
a CVatOr DUCKETT epee reno: 


coal, stone, cement, ores i i 
t . used for a variety cf service 
etc. May be attached to conditions. Pours its load 


ne eer See. Since 1880, when Salem Buckets were awarded sastene of theowtng it. 
first premium for superiority, no other make of 
bucket has approached the Salem in quality, long 
wear, or unusual service. It is made in many dif- 
ferent sizes and gauges of steel ranging from 24 
gauge to 6 gauge, and is adaptable for handling 
materials of practically any size, shape or weight. 
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Our large stock of standard sizes and gauges and 


Fig. 668. Extra heav ili j 5 i . a 
rss ns Eatre heavy our ability to furnish buckets made up in accord 
=" an ae oe ance with your specifications, enables us to offer Fig. 132. Round Heel Shelf 
substances. excellent service and prompt delivery. pee beh eer ring 


chaige readily from other 
styles of buckets. 


Write for Price List 3625 
MULLINS BODY CORPORATION 


Successors to W. J. CLARK CO. 
102 Mill St. Salem, Ohio 
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Get Ready Now for Big Winter Business 


The resumption of normal production in most industries brings 
a greater demand than ever for industrial cleaning equipment. 
The CAPITAL “Red Cap” Line offers a broom or brush for 


practically every industrial need. That makes the “Red Cap” 


Pree = artery 


_ = l_ine the ideal line for you to carry. In addition, the line includes 
eee ~ o 
specialized winter equipment, such as snow brooms, switch 
brooms, etc., that have great sales possibilities. 
Herite us for details of our time-tested ptan 


of sales co-operation. Ask also for the new 
edition of Catalog li, just off the press. 


Indianapolis Brush & Broom Mfg. Co. 


126 Brush St. Indianapolis, Ind. 


1924 a Red Cap Year 














Harris 





Seamless Copper Ball 







and 


Special Floats 
Made for all pressures and for open tank work, 
in ball, column and special types. Whatever your 


requirement, there's a superior HARRIS Float to 
meet it. 








a Standard B-262 Single Spud Copper Ball Floats, 

‘ini suitable for open tank, 25, 50, 100 and 150 pounds 
working pressure are carried in stock ready for imme 
diate shipment. 


Horite today for catalog. 


ARTHUR TIARRIS & CO. 


212-218 Curtis Street CHICAGO 
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ILLINOIS MALLEABLE IRON CO. 


General Offices, 1801 Diversey Parkway, CHICAGO, ILLINOIS 


Manufacturers of 


Cast and Malleable Fittings, Screwed and Flanged 
Nokoros Unions, C. D. Railroad Unions 


IRON BODY GATE VALVES 


Screwed, dabei and Hub Ends. Sizes 2 in. to 12 in. Inclusive. 
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File Insurance 











The Highest ae Les, 
Grade File Made OF 
\ “The File You Will Eventually Use’ . aoe 
' DELTA FILE WORKS, PHILADELPHIA, PA., U.S.A. 28% J 








For cleaning and polishing 
there is nothing better than 
FIDELITY BRANDS 





INJECTORS 


ent Fifty-three Years of sin- 
pp IDE uty cere effort to furnish 
EE RSuann the highest quality of 5 O O 9 O O O 


JM HAaGyW™ material and vate to satisfied users of U. S. Automatic 

MOUS Parewroreit the Mill Supply Trade. Injectors requiring repairs and re- 
placements, together with an as- 
sured and proper profit to the job- 
ber through our established resale 
prices, make U. S. Automatic 
We solicit your inquiries for Cotton Wiping Injectors a satisfactory and profit- 
Waste, Journal Box Packing, Wiping Rags, able line for any jobber to handle. 
Cheese Cloth, Prepared Wool and Grease. 

















The J. Milton Hagy Waste Works Am er ican Injector Co. 


Fidelity Mills 


Philadelphia, U. S. A. DETROIT, MICH. 
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PATENTED 


The November issue will 
illustrate some of the special 
literature designed to help 
“American” dealers to more 











HAVE YOU NOTICED 
THE NEW “TOLEDOS”? 


Have you noticed the taper pins in the new 
“TOLEDO” No. 1 and No. 1A pipe threaders for 
1” to 2” pipe? These tools are now fitted with taper 
pins 'y” longer than heretofore, and with the taper- 


ing surface extended clear to the end of the pin. 


It provides a simple means for cutting under-size 
threads when so desired. Your customers therefore 
now have any kind of,an adjustment with these 
tools that they may wish. Over or under-size 
threads may be cut as easily as standard threads 


This new adjustable feature is only to be found in 
genuine ““TOLEDO” tools which bear our trade- 
mark. 


Your custemers are entitled to tools of the 
“TOLEDO” standard of quality. Be sure they get it. 


"TOLEDO" 
ve 


THE TOLEDO PIPE THREADING 
MACHINE CO. TOLEDO, OHIO 


NEW YORK OFFICE, 50 CHURCH ST. 


TRACE HARK 





To Help Your Sales 


A rgument No. 5 


ROMPT deliveries make friends for you. 
When a factory or shop needs pulleys or 
hangers, it usually wants them promptly. 


Occasionally your own stock may be depleted 
because of unusual circumstances; or a special 
type or size of “American” may be required 
—a type you might noi be justified in carrying 
as regular stock, 

In such cases the American Pulley Company’s ware- 
house stocks in New York, Boston, Chicago, Los 
Angeles, San Francisco and Seattle will speed up yout 
deliveries and enable you to satisfy your customer. 
These regional stocks are part of our service to help 


vour sales. 


The American Pulley Company 











and larger sales. 





Vanptacturers of Steel Split Transmissio 
Pestle ‘ 1 steel] Sh f Har ers 
{ Pressed Ste Shape 
4200 Wissahickon Avenue Philadelphia, Pa. 
t PRESSED STEEL \ 
STEEL SPLIT 
——— PATENTS PENDING PATENTED £ 
We want shops, factories and other users of harders and pulleys to be able 
to buy Americans’ withthe least effort or delay owe stall our dealers 
names, addresse and telephore numb MacRae's Blue Book 
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Lubrication Information Service | 
Intelligent service brings re-orders | 


In order to assist dealers to render the proper information to their customers, 
Adam Cook’s Sons will be glad to answer for all readers of Mill Supplies inquiries | 
pertaining to lubricating problems. It will give the best available information 
from authoritative lubrication engineers and sales experts. This service is without 
charge. Every inquiry must contain name and address of writer which will be 
held in strictest confidence. If the inquiry is of general interest, it will be answered in 
this publication. 


Address Sales and Engineering Dep’t—Adam Cook’s Sons, 708 Washington St., New York 




















wyiter, use Albany Special Water time there will be less wear on th 
Pump Grease. working — parts. \t) present vou 
: bse are either forcing too much grease 
* ar: e No. 3 isthe g and grading mat Albany G through the bearings, or have 
ie ae aie od We — grease which lubricates poorly 
re COMSISTCT 1 earimnyg \ns. \lbanv Girease is ideal as a , 
itis normal and | a ape lubricant in this process as it will ms ; ns 
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Will ' 
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on considerably reduced——vou will ge 
; ier cee ait \ns.—Use either No. 2 or No 
cup ois ou mtact it vreater emiciencv, and a We Satie , Fie : 
\Ibany  Crrease, Both are softe 
numbers, 








Feature “lant 


\ns.--Use \lbany Grease ins; 
ALBA fe GR “ASE dust # ot cup. No YTecase Or Oo] 
Fe will lubricate with maximum. efti 
creney unless the bearings are pro 
The 100° t get Has x 
tected trom dust 
e ; 
prica® tl 
Lu NEVER DETERIORATES CCH RPM 
‘ \ns.—Use. No, 2 \lbany Gireas 
| HE overwhelming favorite ' Viet 
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of knowing engineers, all ins—The OEZRIC stands fo 

e “Nothing easier T see” and the bor 
over the entire world. rein down — the Pa: implies 
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plete stock of ALBANY GREASI vith Albany Grease 
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n be carried on a very small invest 






al plank LTease 


nt Larse stoc ks are unnecessary 
(; 
nnual fill-i orders protect you - 
arning better prices 


\ns. Use No. 3) Albany Greas 
Write for our special dealer It j 1 ' , 
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708 Washington St., New York f 
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YOUR SCREW PLATE 
MARKET 


Every factory, garage, machine shop 
and railroad shop, whether in city or 
country, needs at least one screw plate to 
keep its equipment in good working con- 
dition. Here is a tremendous market for 


the Littte Giant screw plate. 


The famous two piece double beveled 
die, wedged into a cap by a screw guide, 
assures absolute rigidity, yet unlike a 
solid die, it can be easily taken apart for 
resharpening and easily adjusted to size. 


These features combined with GID 
quality result in more Little Giant 
screw plates being sold than all other 
makes combined. 


Send for full information. 


CORPORATION 
GREENFIELD, i MASSACHUSETTS 
' 
Conndion Phiunot 
Greenticld Tap A Die Corporation of Canada, Dtd., Galt, Ont, 
New York store 15 Warren st 


Chieage Store--14 Se, Clinton st. 
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NO REBORING NECESSARY 
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PULLEY 


The Interchangeable Cone 
Centers Do the Trick 


It saves time, labor and money. 
“The Reeves’ interchangeable cone 
centers being compressible, have 
tremendous clamping and wedging 
action that absolutely freezes to the 
shaft and at the same time inter 








locks firmly with the wood pulley 
proper. No set screws to draw 
pulley off center. Keyway is pro 
vided in cone center for the recep- 
tion of key if desired. 

\ very small investment required to 
carry a complete assorted stock of 
REEVES motor pulleys to meet all 
requirements. 

Write for copy of Bulletin 

Ms 


8-305 and our dealer's 
proposition, 


REEVES PULLEY CO. 


Columbus, Indiana 


Reeves-Bond Sales Co. 
39 S. Clinton St. 
Chicago, Ill. 


























“ki ARMSTRONG ¢ 
TOOL HOLDERS ~— 


Leaders Now and For Twenty-five Years 
The Only Complete Tool Holder Line 
Often Imitated But Never Equaled 
OTHER TOOLS WE MAKE 
Drop Forged Wrenches, Chain Pipe Wrenches, Clamps, Ratchet Drills 





Have You a Catalog? 


Armstrong Bros. Tool Co. 
“The Tool Holder People”’ 


305 N. Francisco Ave. Chicago, U. S. A. 















































Many Dealers Attribute 


a large portion of their success to the 
many advantages of handling 


Line 


QO ' 


of Power Transmitting Machinery. Because 
once sold it remains sold to such an extent that 
a large portion of their orders are “repeats.” 
Their organizations and our own have become 
familiar with the names of our mutual custom- 
ers. An evidence of a quality product. 


T. B. WOOD’S SONS CO. 


CHAMBERSBURG, PA. 
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QO 
Line 


A 
Complete 
Line of 
Equipment 
for Every 


Transmission 
Need 


—: 


Ask for 
Details 
of Our 


Dealer 
Plan 
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You Aaye fo ay a Belt 


a 


Section of belting 
cut lengthwise to 
show the effect of 
shear on the plies of 
fabric as the belt 
Passes over a pulley. 







The above picture is a good illus- 
tration of the shear that takes || 
place as a belt passes around a \S — 
pulley. 


Bull Dog Belts are Flexible 


Interlace the fingers of one hand with those of the other--your wrists held straight— 
and you have a good idea of the position of the threads in the fabric of a belt as it travels 
between pulleys. 





Bend your wrists so that your little fingers are forced together and your forefingers 
drawn apart, and you will have a good idea of the effect on the plies of fabric as the belt 
passes around the pulley. 


Both in the materials and in the construction of Bull Dog Belts—in the twisting of fibres 
into threads, in the weaving of threads into fabric, in the super-imposing of ply upon ply 
of fabric, on through the impregnation of each fibre, each thread, and each ply with a live 
rubber compound, everything tends towards flexibility. 


Not only does the structure of the fabric permit a cramping of the inner plies and a 
stretching of the outer plies, but the rubber compound with which it is impregnated has the 
double characteristic of springing back after compression and drawing together after 
expansion. 


The importance of flexibility in a belt is self-evident. If this quality is lacking, the belt 
cannot hold fast to the pulley, power will be wasted, effort will be lost. 


Boston Woven Hose & Rubber Co. 


Cambridge, Mass., U. S. A. 








Bull Dog Belt fabric before being 
treated with rubber compound. 
Note the knuckle-like character 
of the fabric. 


MU WW} 


Our book which tllustrates and describes 
the standards of practice for rubber belt- 
ing, will give you a great deal of valuable 
information. Send for your copy. a, 







{ Bull Dog Belt 
| fabric after be- 
ing impregnated 
with rubber com- 
{/pound. Note how 
j thoroughly the com- 
/ pound impregnates 
every fibre and thread 
of the fabric. 



































6) (6) 
Made In 


Standard Globe, Angle and Check Valves 
O?} for 125 pounds working steam pressure. 
Light Standard Globe, Angle and Check 
Valves for 100 pounds working’ steam 
pressure. 
Competition Globe, Angle and Check 
Valves. 
Lock and, Shield Valves. 
it Standard O-B Disc Globe, Angle and 
; Check Valves for 150 pounds pressure. 
Special O-B Disc Globe, Angle and Check 
Valves for 125 pounds pressure. 
itt Standard Gate Valves for 125 pounds 
nell pressure. 
Light Standard Gate Valves tor 100 
pounds pressure. 


Complete line of Radiator Valves and 
Union Elbows. 


the Ohio Brass ce 


Mansfield S&=4Ohio0.US A. 


NEW YORK, 50 Church Street PHILADELPHIA, 1404 Packard Bldg. CHICAGO, 343 So. Dearborn Street 
WM. P HORN CO., Pacific Coast Agents San Francisco Portland Seattle Los Angeles 





standard Globe Valve 


















aduct is an 
‘andling’ it 
uv Sales 


The popularity of the Wright Improved 
High Speed Hoist due to its following 
exclusive features is making rapid and 
gratifying strides, and the jobber who 
an supply this demand will be first to 
profit most. It's up to you and immate 
rial to us, if you don’t handle this su 


perior, advanced hoist your competitor 
vill What's your decision? 
Look at these customer bringing fea 





(1) Tube Oiling system, 
>) Ball Bearing stecl Driving Pinion 
t) Ball Boaring Lower swivel Heok. 
1) Supplementary Steol Suspcnsion 
lates. 
» New Process Electrically Weld d 
Chain. 





CAARTUFAS TULALTE 
COLT) 


ny 
UID 


IMPROVED a 
Se : LHGH SPEED 
®, HOIST 



































jones Hangers 


Excess Service Without 
Excess Weight 


AVING of power and oil, elimination of repairs 
S and expense, all around superiority of design, 
appearance and finish make Jones Hangers worthy 
members of the Jones line of Power Transmitting 
Machinery. 


Jones Hanger design gives excess service without 


excess W eight. 


The Jones Duplex Oiling Bearings, combining the 
ring and capillary oiling principles, are unequalled 
for efficiency in babbitt bearings. They may be 
stocked separately and sold with the four point 
line of Jones Hangers, Pillow Blocks, Post Hangers, 


and Bracket Hangers. 
It will be profitable to you to ask for our speciai 


dealer proposition, with its practical sales helps. 


Write to our Chicago headquarters, now. 


W.A. Jones Foundry & Machine Co. 


1411 West Roosevelt Road Chicago, Illinois 





BRANCHES 
New York 
Church and Murray St 
Pittsburgh 
Union Trust Bld 
Cleveland 
226 Superior Ave., N. W 
Buffalo 
45 Pearl Street 
Milwaukee 
425 East Water Street 
Detroit 
137 Woodbridee St 
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ATKINS 


SAWS—SAW TOOLS—MACHINE KNIVES—METAL CUTTING MACHINES—HACK SAW BLADES— 
FRAMES—GRINDING WHEELS—CANTOL BELT WAX—UPSET SWAGES AND SAWMILL SUPPLIES 





Band Saws, Narrow and Wide, made 
“Silver Steel’? in widths of % in. to 18 in solid Tooth Circular Saws for aw and planing 
mills, woodworking and furniture factories, 








Kwik-Kut Metal Cutting Hack Saw Machines, 
rm 


Metal Band Saw Machine for cutting all kinds of AAA Non-Breakable Hack Saw Blade for belt o otor driven; capacity up to 8 by 8 in. 
metal; can be driven by belt or motor; capacity han frame in be isted and abused but More economical than Circular Metal Cutting 
any size up to 12 in. by 14 in breal n work Send for sample Saws 


Send us your inquiries for Saws of all kinds, Saw Tools and Saw 
Mill Supplies. Manufacturers of Acrolite and Ferrolite Grind- 
ing Wheels for Saws, Knives, Tools, Iron, Brass, Copper and 
other metals. Distributors of Cantol Belt Wax in paste, bar, 


stick and liquid form. HP rite nearest) point . below for complete 





catalog No. 19 just off the press. 


A lite Wheels for 
Knives and Tools 


oy A, e on - Beis 
: — ie i \*f 
BELT WAX : * Pong | , 
WATERPROOF © OILPROOF \ || a a as ae El 








stops Belts from slipping Hack Saw Prames Machine Knives for Every Purpose 


‘“‘A Perfect Saw For Every Purpose’’ 


E. C. ATKINS & COMPANY 


Established 1857 The Silver Steel Saw People 
Home Office and Factory Indianapolis, Indiana 
Canadian Factory, Hamilton, Ontario Machine Knife Factory, Lancaster, N. Y. , 


Branches Carrying Complete Stocks in the Following Cities 


Atlanta Memphis New Orlean Portland Seattle ydney, N. S. W 
hicago Minneapoli New Yor san | i Paris, France Van er, B 
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TRADE- MARK 
REG. U.S. PAT. OFF. 


Details of Speed and Feed Tests 
with CLE-FORGE High Speed 
Drills in Atlantic City 





Style CLE-FORGE 










No. 940 


No. 940 


Size ° 1% 1 
Material 4 Cast Iron | Machy. Steel 
Revolutions per minute 800 615 
Feed per revolution 145 .O815 
Peripheral Feet per minute 260 161 
Inches Drilled—rate per minute *116 *50.1 
Cubic Inches Removed per minute 142.2 39.4 
37.0 i b- 


Weight Metal Removed per minute 





*World’s Drilling Records 



























































TRADE MARK REG. 








U.S. PAT. OFF. 









Advertisers please mention Minit Suppuies 






































| 
| 


i] 
| 
it 


| 
| 
| 
| 


i 
HI! 
Hl 





a -_-—— —________. 
— aa —_—_— —————————— 

_———— pC ast ST RCS ——— 

> —$—$ —$— < — _ <_< —<—— —__—— —— —_—_—__. __. aes 


TRADE - MARK 
REG. U.S. PAT. OFF 


PEED—SPEED —ever-increasing SPEED —is the 
constant, insistent demand of complex 20th 
Century life. 
In industry, CLE-FORGE HIGH SPEED DRILLS 
meet this demand by drilling faster and better than 
twist drills ever drilled before. 
CLE-FORGE, the world’s record drills, 
are always ready to “tell their own story.” 


TWIST DRILL 
The poet : couPrany 
Lore LL 


CLEVELAND 
—E MARK HEG U 5S c AND FOREIGN COUNTRIES 











NEW YORK CHICAGO LONDON 


Sahsilieciibiadine also, of 
Carbon and High Speed Drills for every purpose; “Mezzo” Super-Carbon 
Drills; Hand, Jobbers’ and Shell Reamers; “Peerless” High Speed Reamers; 
“Paradox” Adjustable Reamers; “‘Quick-Set’’ Reamers; Chucking Reamers 
for Turret Lathes; Counterbores; Countersinks; Sockets; End Mills; and the 
“bey-Out’’ Screw Extractor. 
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A Money Making Proposition for Dealers 


Lower priced than before but much stronger, with a 
greater margin of profit for the dealer. 
Standard Belt Clamps are made from selected stock—all clear, straight-grained maple, 


planed and crowned by hand. They are made extra wide so that every size clamp will 
iccommodate the same width belt. 


They save so much and cost so little that your customers cannot afford to be without 
them. 


They are of standard construction, which insures durability, yet are light enough to be 
carried easily. 


Wes will he vlad lo supply vou with price lists and discounts. Our line also includes 
hand presses, belt trucks, shearing knives and belt: reels for the belting dealer. 


STANDARD LEATHER MACHINERY CO. 
130 North Wells Street CHICAGO, U.S. A. 

















As the cost of coal is a most important item, it will pay vou 
to install a Vogt Brothers Compound Duplex Pump for 
your water supply. Let us figure on your requirements. 


VAT Sica tne MFG. LA. 


NATIONAL FauNnoRy . MACHINE CS 


LAVISVILLE. 





“Good Pumps 
Since 1891" 


“Good Pumps 
Since 1891" 
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$4.05 to Stop a Train 


OUR train approaches your station. You feel the grinding of the 

brakes as triction is applied to the wheels. And you alight with 
never a thought for the fact that it cost the railroad $4.05 to make 
the stop! 

But then there are hundreds of industrial executives too, who 
give never a thought to what it costs to apply “brakes” to their power 
transmission systems. All day long, in some plants, plain bearings are 
‘braking’ against power, inst production, against efficiency. They 
ire applying FRICTION to line shatting I 


just as surely asthe Prakcs of 


your train apply friction to the wheels. And at far greater cost, too. 

You—Mr. Jobber or Dealer can demonstrate to these executives 
that it costs more to KEEP plain bearings in operation than to RE- 
PLACE with Skayef Ball Bearing Line Shatt Equipment. It will mean 
savings for them and greater profits for you. 


Let us send you our attractive Jobber- Dealer propostt 


compiecte campcitgen. A card fro you wut bring it, 


tolio SAOWING 





THE SKAYEF BALL BEARING COMPANY - . ° 





ie Pa rr 
SKAYEF 
—the 4-Saving Hanger 
Ist SI f Hangers save from 50 per 
Saving 4 t up rt of tt cher Which 
ier & plain bearings consume in friction 
This meat wing of 15 t » per cent of 
your power cost, 
2nd Considerable time i 
Saving "'"! ; 
me of mach nd men is a ¢ facter 
too bis to be moored 
3rd I bri wt < un Cithipyt ners I ‘ 160 
Saving ' 50 per cent as compared with 
required or t infrequent inter ind it 


cannot leak out and ruin belts or product. 


4th There ist liscernible wear of the 


Saving vt Bae ae al 

y ’ Yusta 
grit cannot enter t I kaye 

If aligning un the exclusive 

inherent abil of pen ti 
cally tor 

“SKAYE p 

4 “ 6 . 
_ 
CT 


165 Broadway, New York City 
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“LIGHTNING SPEED” 


Of strong, flexible material for 


high speed transmission oper 


ating small pulleys, especially 


high speed machinery, i. e., 


wood working machinery, fans, 
motors, blowers and similar in- 
stallations. 

While the duck is very sturdy, 
yet it is unusually flexible and 
will conform to pulleys of small 
diameter 

Our “Lightning Speed” Belt will 
hold fasteners of various types 


better than the average belt. 





WITT 








“TRIPLE H™ 
A thoroughly dependable friction 
surface belt for all general trans- 


m-ssion purposes. 


The combination of duck and 
rubber built into this belt is based 
on knowledge of transmission re- 
quirements for all general oper- 


ating conditions. 


Triple H" has great strength 
and flexibility and will readily 
conform to the pulleys. Its use 
assures a steady uninterrupted 


production and preserves energy. 


HEWITT RUBBER COMPANY 


Factory and Executive Offices 


Buffalo 


New York 

































W&B 
Whitman & Barnes Twist Drills 


are used exclusively in drilling 
the string plates of the great 


STEINWAY PIANO 


The string plate of a piano is the backbone 
of the instrument. It must be strong 
enough to stand the 30,000 to 35,000-pound 
pull which the strings exert. Yet it must 
not be so heavy that the tone of the instru- 
ment will be affected. 


To secure this strength with the greatest 
reduction of weight—-to produce the vibra- 
tory qualities for which the Steinway is 
famous--these castings must be of the 
strongest close-grained iron that the finest 
foundry practices can produce. 


Drilling of Steinway string plates is a 
supreme test of the cutting ability and 
accuracy of a twist drill. 


Ke th baa ¥ iia vue >) thy Cg. 
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‘““W ®& B” drill drilling a hole at an angle of 45° 
without bushing or guide. 





Drilling 446 Holes in Every 
Steinway String Plate 


In drilling the holes for the hitch pins in the Steinway string 
plate, each hole is drilled as a single operation. 


Not only are they drilled in the hardest kind of casting—but 
they are drilled at an angle of 45° without the use of a bush- 
ing or a guide. 


Like every operation in the production of every Steinway in- 
strument these drilling operations not only require the finest 
skill but the highest accuracy in the drills used. 


W. & B. WAREHOUSES: 
99 Chambers St., New York City 565 W. Washington St., Chicago, III. 
For complete list of distributors, see MacRae’s Blue Book 


Whitman & Barnes 


AKRON. OHIO 
TWIST DRILLS AND REAMERS 
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80% of all Sales of 
Bronze Bars Include the 5 Sizes 
in the Bunting Shop Assortment 


OU can meet practicaly all de- per sale, and better satisfy your trade. 
mands for highest quality cored The strong wooden 
and solid bronze bars with Bunting’s 


Shop Assortment. 


box with the 
hinged lid is a convenience your cus- 
tomer will appreciate. The quality of 
Specialize on this item. It will elimin- 3unting Phosphor Bronze Bars has 


ate dead stock, make bigger volume never been questioned. 


THE BUNTING BRASS & BRONZE CO. 


TOLEDO, OHIO 









































SAVES Time, Labor, 


Dea Staggered Grip Wire Hook Belt Lacing will out run and out last 


any other kind of belt lacing, yet it costs no more than ordinary lacing. If it 
cost three times as much it would still be cheapest. 


Detroit Belt Lacing starts to save money the very minute you start to use it. It is 
easily and quickly applied. It does a big job at keeping machines busy, eliminating 
expensive replacements, saves time, saves belts, saves power. Smooth and flexi- 
ble, it is easy on machines and belts. There is no waste whatsoever in Detroit Lac- 
ing itself. You never see part of a strip of Detroit Hooks thrown away because 
hooks have become displaced. No matter how short a piece you cut, whether two 
inches or two hooks, they remain perfectly intact because of Detroit patented meth- 
od of assembling on rubberized paper side strips. 


Detroit Hooks in 12" Sections 


You can always tell Detroit Hooks. They are put up in 12-inch strips. A long 
strip will cut into various short lengths to very much better advantage than a short 


strip. Each 12-inch strip contains 84 hooks. 12 strips to the box. 1008 hooks. 
More hooks than any other box. 


There is a size of Detroit Hooks for every kind and thickness of belt. The box 
cover tells the size to use. 
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Detroit Closing Machines 
and Belt Cutters 


Detroit Closing Machines are made in styles to meet every re- 
quirement of plants both large and small. 


No. 6 Detroit Closing Machine develops 12 tons pres- 
sure (not illustrated). Price $25.00 


No. 4 Detroit Vise Tool Closing Machine (used in any 
ordinary vise as illustrated). Price $3.50 


Detroit Belt Cutters are made in two sizes. They are abso- 
lutely safe and square the belt perfectly. : 


Write for descriptive literature. 


Detroit Vise Tool 


as illustrated 


Price 


$3 50 
Sales Representatives 
New York, 16 Hudson St 


West Haven Conn., 78 Prospect St 
Philadelphia, 54 N. |3th St. 
\tlanta, Hurt Bldg. 


Cleveland, 1200 W. 9th St 


Cincinnati, 62 Plum St 





Indianapolis, State Life Bldg. 
Chicago, 549 Washington Blvd. 


St. Louis, 920 7th St 

St. Paul, 739 Pillsbury Ave. 
Seattle, Maritime Bldg 

San Francisco, 58 Minna St 


DETROIT 


STAGGERED GRIP ‘Wik NG 


BELT LA 


Ask your jobber or write us for his name 


DETROIT, MICHIGAN, U. S. A. 



























PAULL QUPPILLES 





Ei ae ba SS 


roof eather 


DEPENDABILITY 


The reason hundreds of plants 
pay more for Comber Water- 
proof Leather Belting than for 
other belts they could buy is 
because Comber dependability is 
never sacrificed for price. And de- 
pendability, not price. is the only 
basis for buying belting. 

Phere are a few territories 

calling for Comber distrib 


utors. Write tor parti: - 
ulars. 
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Wickwire Gray Strand Wire Rope 


The Mill Supply Dealer who carries Wickwire Gray Strand Wire 
ope knows that he is offering his trade the very best wire rope he can ob- 
tain. 


There is a Wickwire Wire Rope 


It is made of the best quality steel manufactured from ore from Wickwire 





y purpose. 
mines, and every step in the processes of manufacture ts carried on in our 
own factories. 


lron, Crucible Cast Steel, Extra Strong Crucible Cast Steel, Plow Steel 
and Gray Strand. All sizes and constructions. Send for complete catalog. 





Highest grades of Wickwire Rope 
can be identified by the Gray Strand 











WICKWIRE SPENCER STEEL CORPORATION 


General Offices 


41 East Forty-second Street, New York 
Worcester Buffalo Philadelphia Detroit Chicago 


San Francisco Los Angeles Seattle 












































The steel shaft bearings revolve over a circular 


path and are kept in uniform position by a stee 


separator. Carefu/ arrangement of stee! hood 


conceals the bearings from dust Extra he« ty 
steel axles and horr 


v 7 v 


Our Catalog 102F sent on request 
THE BASSICK COMPANY 
Bridgeport, Conn. 

For thirty years the leading makers of 


high grade casters for the home, of 
fice, hospital, warehouse and factory 









































Easy swivelling makes 
the load lighter 


OUR customers are interested not only in 

transporting material and parts from one 
place to another in their plants, but in doing it 
as economically as possible. 

Bassick truck casters roll, swivel and handle 
easily—less energy required to push heavy loads 
— quicker internal transportation and more ac- 
complished in the working day. 


Bassick casters give longer and 
better service at lower cost. 


BaSssick 


PAT. OFT 


Steel Truck 
Casters 
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Yours 
for the Asking— 
This attractive Display Board 


It completely charts in a simple way the styles 
and sizes of Bristol’s Patent Steel Belt Lacing 
together with the kind and size of belt for 
which they are best adapted. 


Easier to refer to than bulletins, which are so 
often misplaced. 


With this material before your salesmen and 
stockmen you will be able to render real serv- 
ice to your customers. 


This Sample Board will be sent at your request 
without charge or obligation on your part. 





TRADE MARK 


RISKS | 


REG.U.S.PAT. OFFICE 























THE BRISTOL COMPANY 


Waterbury, Conn. 
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Republic gives you 
this advantage, too! 





To the jobber Re- 
public extends sell- 
ing help of reasona- 
ble amount, so that 
his sales force may 
be given advantage 
of specialized train- 
ing, and knowledge 
of the product sold. 


Qo 


The above is but one of the five “planks” 
of the Republic Selling Platform which 
has caused widespread interest through- 
out the mechanical rubber jobbing trade. 




















If you have not seena copy of this policy, 
write us, or better yet, request one of our 
representatives to explain the Republic 
proposition to you in full detail. We feel 
sure that you, like so many others, will 
appreciate its many advantages from your 
own individual point of view. 











THE REPUBLIC RUBBER COMPANY 
Youngstown, Ohio 


REPUBLIC 


BELTING’ PACKING 
* HOSE 
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Yale Material Handling Equipment 


A complete Yale overhead hoisting 
and conveying unit will cover every 
inch of storage space over which it 
is erected. 

A Yale Spur Geared Chain Block lifts 
or lowers the load; a Yale Roller-Bearing 
Trolley carries the load crosswise on the 
overhead beam, anda Yale Hand Travel- 
ing Crane conveys the load lengthwise. 

The utility of this combination hoist- 
ing and conveying unit is readily appre- 
ciated as it can pick up, transvey and 
lower its load in any portion of the 
area it serves—a 100‘, duty. 





YALE 


And the safety of operation is assured, 
for the same care in the selection of the 
material, its workmanship and design, 
is built into all Yale Chain Blocks, Trol- 
leys, and Cranes. 

Dealersstocking YaleChain Blocksand 
Trolleys will increase their sales and will 
also find a profitable product in the sale 
of Yale Crane Ends or complete cranes. 

Yale Material Handling Equipment 
includes Electric Industrial Trucks, Trac- 
tors and Trailers, Spur-Geared, Screw- 
Geared and Differential Chain Blocks, 
Electric Hoists and I-Beam Trolleys. 


Factory Locking Equipment: To acquire locking control, security and 
convenience throughout the factory, use the Yale Master Key System. 








Chain Blocks | for i. 
Electric Hoists . : 

A The Yale & Towne Manufacturing Co. 
|-Beam Trolleys Tu For > Stamford, Conn., U.S. A. 


Industrial Trucks | Shifts YALE MADE IS YALE MARKED ; 














TYALE| rioisting and Conveying Systems 



































The Complete Line of Office Equipment 


Allsteel Safes 


Highest Underwriters’ 


Protection—.,ii.;. assure maximum 


safety to vital business records. 
ea: Records protected’at the 
Portability— oir of use. Removes 
the uncertainty of distant vault protection. 
Structural steel framework 
Strength embedded in mineral insula- 
tion—a proven super-protection in countless 
fires. 


Appearance— 


finish—nickle trim. 


Shelving, Files, Desks, Transfer Cases, Safes, 
Counter-heights, Sectional Cases, Accessories and Supplies 
THE GENERAL FIREPROOFING CO, 
Youngstown, O. Dealers Everywhere 


Rich, baked-on enamel 
— olive greenor grained 
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(Underwriters’ Laboratories Insnected 


“Requires Only Heat” 




















For Delicate Jobs 


N maintenance work delicate solder- 

ing jobs will develop. On this kind 
of work you'll find Kester Solder sav- 
ing of time, labor and material, and 
remarkably easy to use. It “requires 
only heat.” 


The reason? Kester Solder supplies 
from tiny pockets inside itself, a scien- 
tifically prepared flux (Underwriters 
Laboratories Inspected). This flux has 
been compounded to serve best for 
general soldering. It is quick in action, 
and flows to the job in proportion to 
the solder used. 


Use Kester in your work, both for plant 
maintenance and production. It will 
lower labor costs, speed up production 
and speak in terms of general saving. 








Kester Acid-Core Solder for general use in 1 lb. cartons; 1, 
Sand 10 lh. spools. Small package Acid-Core Solder, Kester 
Metal Mender for autoist, householder, etc. For de ica 
radio and electrical work — Kester Rosin-Core Solder 
x "9 





Manufactured by the 
CHICAGO SOLDER COMPANY 


4215 Wrightwood Ave. 
CH CAGO, U.S.A. 





























Even S3KF Trusts Its Grinding to Dumores 


HE photograph above shows a Dumore 

No. 2. AG grinder in action in the tool 

room of the Hess-Bright Mfg. Co., sub- 
sidiary of SKF Industries, Inc. Here again Du- 
more grinders have been approved by an inter- 
nationally famous institution; another convinc- 
ing proof of their ability to perform reliably and 
efficiently regardless of how exacting or how 
difficult the requirements may be. 


The same features that make Dumore grinders 
worthy of the trust of such a world prominent 
concern as SKF Industries, will be equally valued 
by many manufacturers right in your territory. 
Comprising six styles and sizes —with individual 
speed ranges—the Dumore line enables you to 
supply a grinder with the correct cutting speed 


for any grinding need. Dynamically balanced 


armatures and smooth operation of Dumore 
Ability to 


operate on alternating or direct current assures 


grinder motors eliminate vibration. 


100‘, utility of these tools even in shops supplied 
Portable, 


saving the 


with two varieties of power current. 
they can be easily taken to the job 


cost of tearing down expensive set-ups. 


If you can sell maintenance of grinding limits as 
close as .0001, without taper, bell-mouth or chat- 
ter-marks; if greater production and lowered 
labor cost have a market in your territory, Du- 
more grinders offer you a real opportunity to 
increase your business. Why not get the details 
of our liberal jobbers’ agreement? The handy 


coupon will bring the story! 


Wisconsin Electric Co., 46 Sixteenth Street, Racine, Wis. 
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WISCONSIN 


ELECTR 
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ind give complete details of 




















Dumore No. 2-AG grinder is adaptable t« 
ral tool room u Motor », H.P. Speed of 
tor spindle — 10,000 r.p.m. Speed of internal 
indle 30,000 r.p.m. Reach of motor spi 
) . Self-aligning ball bearing F urnishe 
plete with set of seven grinding whe 
canvas belt, wheel-guard and cutting grindin 7 
rest. cre feed lever, 10’ cord, switch and plu _ 


AG Grinder t 
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Established 1879 





In this large plant Medart makes 
everything in line shafting equip- 
ment—turned and_ polished steel 
shafting, couplings, hangers, bear- 
ings, friction clutches, five types of 
pulleys, gearing and kindred appli- 
ances. 


»>MEDARF- Bearings »-«Hangers 


Medart Bearings and Hangers are substantial—sturdily built to safely carry more 
than the loads usually imposed upon them. They are sufficiently heavy to main- 
tain proper rigidity under operating vibration and can be easily and quickly erected, 
adjusted and aligned. 


Pillow Blocks and Bearings Standard Drop Hangers 


Pillow Blocks and Bearings are made by Medart in a _ wide Standard Medart Drop Hangers form a rigid ‘“troad bed” for line 
variety of types for yeneral line shafting requirements—heavy shafting in general service. Medart Hanger Frames are specially 
rigid ring-oiling types (with or without adjusting base plates) proportioned for strength and are fitted with 4-way adjustable 
—wick-oiling and plain oiling types—common flat boxe solid screws with jam nuts for maintaining proper alignment of their 
journal boxes—ball and socket pillow blocks and open adjust bearin They are equipped with Medart hanger bearings, either 
able types They can be supplied in any required size, and ring, collar or wick-oiling type We are also prepared to turntst 
are lined with virgin bearing metal best adapted to speeds and Universal Drop Hanyers, Single Brace Hanyers, Sling Hangers, 
pressures generally encountered Extension Hanyvers and Closed Post Hangers 


Everything in Line Shafting Equipment 


Besides Hangers, Bearings and Pillow Blocks, Medart makes a complete line of Power Trans- 
mission Equipment. Concentrate your purchases and fill all your transmission requirements 
through Medart Catalog 43, with discount sheet. This affords a simple, direct method of econom- 
ical buying. Engineer’s estimate furnished on your specifications without obligation. 


THE MEDART COMPANY 
Formerly Medart Patent Pulley Co. 
General Offices and Works, St. Louis, U. S. A. 


Offices in Chicage, Philodelphia, Pittsburgh and New York Otlice and Warehouse ino Cincinnati 
Wood Split Pulley. You can get 
them from stock the ds 
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Steel rim Split Pulley. 
original ster | plate tace order trengtt Withetar 
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Cast iron Pulley. ea range “Hercules” Ali-steel Pulley 
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U. S. Portable 
Electric Drills 


are distinguishable from all 
others by their lightness, per- 
fect balance, power and ease 
of control by means of the new 
under-the-finger switch. They 
are built to stand exceptional 
shop abuse and are also dis- 
tinguished by the total ab- 
sence of features that give 
novelty but hinder operating 
efficiency. 


Write for catalog 21-P and 
new reduced _ prices, also 
“Handbook of Portable Elec: 
tric Drill Practice”. 


The UNITED STATES 


ELECTRICAL TOOL CQ, 
CINCINNATI, OHIO, 


Complete stock cirried in all) Servi 







Jacobs Chucks 


Standard Equipment 








Portable Electric 


DRILLS 


“Dhe Good Mechanic Knows” 
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The NEW No.0. Baby | 





Clipper Belt Lacer 


within the reach of every buyer 
Manufactured by 


Clipper Belt Lacer Company 
Grand Rapids, Michigan 


Anyone can lace a belt with the 
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SCHIEREN BELTS DO LAST LONGER 








For Example— 





This Firm Hasn't Bought a Belt | in 6 Years 


Because, as they say in this letter, “the belts and other materials manufactured by you 
have held up so well under general conditions.” 


They also say that the Schieren Belts last nearly as long as the machines to which they 
are applied—a strong statement but nevertheless true in many other cases as well. 


Does the belting you sell, Mr. Jobber, show a record of achievement like this—resulting 
in satisfied customers who come Lack for more? Or are you still selling just so much 


leather? 
Tanners 
(v “fisted Belt Manufacturers 


Tanneries: Bristol, Tenn. 
Main Office and Factory: 
42 Ferry Street, New York, U.S. A. 
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Tried and Proven 


Over thirty years of service have 
established the reputation of the 
Cyclone Lubricator in all parts of 
the world. 


The Cyclone is made in various 
models to suit every requirement 
and is carried in stock by all the 
leading jobbers. 


Write for Cyclone Circular 


Michigan Lubricator Co. 
Detroit, Mich. 





























Ys DE aca 
Cay Bearing Bronze£-) ) 


‘| every stage in the manu- 
facture of Buckeye “Hy- 
Speed” Bronze Bars, quality 


is safeguarded by the most rigor- 
ous laboratory tests. We know 
the thousands of uses to which 
bronze in general is put and 
recognize our responsibility in 
constantly guarding its quality. 


1 54 Sizes Carried in Stock, Cored 
and Solid—1 2” long. 

















Itrractive proposition open for Cx- 
elusive Territory to Reliable Jobbers. 





THE BUCKEYE BRASS & MFG. CO. 
CLEVELAND, OHIO 


Bronzesmiths Since 1900 
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The CHICAGO Line 


Power Transmitting Appliances 


Every Appliance Necessary to Transmit Power 
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Ball Bearing Hanger Box 


This is the Hanger Box guaranteed to operate at a 
minimum power cost. Heavy duty construction. De- 
signed to fit any hanger frame in general use. Easily 
installed and requires only a small amount of lubricant 
two or three times a year. A fast selling specialty. Every 
factory interested. 


This is only one of many CHICAGO LINE Special- 
ties. Are you handling up-to-date equipment, enjoying 


the profits of CHICAGO LINE Dealers? 


Send for Dealer's Proposition—It will interest you. 


Chicago Pulley & Shafting Co. 


Main Office: 
17 N. Desplaines St. 
Chicago, Ill. 


Factory: 
Menomonee Falls, 


Wisconsin 
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When a plant of more than 
national reputation standard- 
izes on a particular type of 
belt for its drives, it affords 
food for thought for all belt 
users. 















After carefully considering many 
kinds of belts, the Reo Motor Car 
Company with one stroke cut its 
way free of excess costs in power 
transmission, and equipped the 
larger part of its plant with Test 
Special Rubber Belting. 


In this service, “Test Special” 
proves its value beyond question. 
Quarter turns, high speeds, small 
pulleys—all quickly prove up on 
belt stamina. “Test Special” makes 


eood. 













NEW YORK BELTING & PACKING CO. 
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Bent 90° Slugged with a 


sledge-hammer 


A husky made this test. He placed 
a Wood's Mo-lyb-den-um Scoop on 
the floor and swung on it with a 
sledge-hammer—hit it with all his 
might. ‘This terrific wallop, which 
would have cracked most any other 
scoop, didn’t even dent this one. 













With the edge placed in a vise, you 
can bend a Wood’s Mo-lyb-den-um 
Moulder’s Shovel forward ninety de- 
grees and back without harming it in 
the least—no fracture, no permanent 
set, no indication of the punishing test. 
Try it. It’s an old test for this shovel. 


Dropped ina 
concrete mixer 


A workman put a concrete mixer 
temporarily out of commission by) 
accidentally dropping a Wood's Mo 
/yb-den-um Shovel into it. The only 
lamage to the shovel was a broker 
handle—the blade was as good as new, 








The factory test 





his is the factory testing machine 

As a strong It hi ld : inch —- ine h red Eranite Undera 

. CAS. yvoods 0-fydo-den-um = an 
man tested it ther shovels are fastened to the 10-ton sicam roller 
One company had its local strong rindle, and rotated through the A contractor wanted to fatten the 
man test the Wood's Mo-lyb-den-ur ranite. Wood's shovel went through blade of a sample Wood’s Mo-dyh 
Shovel by chopping hunks out of a ) miles of granite, lifted 3485 ton den-um Shovel that was sent him 
concrete wall. He couldn’t break or ind was still serviceable. The best So he placed it upside down on a 
bend the shovel or, to quote, “even te of a competitive shovel was 15 merete road and had a ten-ton steam 
tind a mark on it where it came in miles, lifting approximately 700 tons, roller pass over it four times with no 
ontact with the concrete.” before going out of commission. wpparent effect--lidn’t even dent it 





None but Wood’s Mo-lyb-den-um Shovels 


could stand these brutal tests 


LOOK at these tests—tests that any one thousand, you are sure of the 
other shovels could not begin to same high quality in every shovel. 
stand up to. But Wood’s Mo-/yb- And they are from six ounces 
den-um Shovels went through to one pound lighter than other 
them, and hundreds of others, shovels—which means more work 


with flying colors. per man and happier workers. 
In addition to far greater There is a Wood’s Mo-/yb- 


strength and wearing qualities, den-um Shovel for every shovel 
these remarkable shovels have requirement. Write for infor- 
uniformity. This means that, no mation on their application to all 
matter whether you buy one or your needs. 


THE WOOD SHOVEL & TOOL COMPANY 
Piqua, Ohio, U. S. A. 





Wood's Nobbyanem Shovels 
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ANY years ago Caldwell brought 

out the Sectional Flight Screw 
Conveyor, which at that time was a 
great improvement over the old type 
of conveyor with the wood or tin pad- 
dles or flights. 


Later the Caldwell “Helicoid” or contin- 
uous flight conveyor was perfected and placed 
onthe market. This was another step in per- 
fecting the screw conveyor. The flight of the 
Caldwell “Original Helicoid” conveyor is rolled 
from a single strip of metal. Even before the 
pipe is inserted in the flight, the flight is 
strong enough to resist the lateral pressure 
due to pushing the material forward. As 
the flight is of one piece there are no laps or 
rivets to interfere with the flow of the ma- 
terial. 


In connection with our Screw Conveyor, 
we make a complete line of fittings, including 
hangers, linings, couplings, troughs, box ends, 
drive ends, etc. 


We offer you the benefit of our experi- 
ence to aid in the elimination of waste in the 
handling of materials in your plant. Address 


—— or the nearest Link-Belt office. 


SEND BOR CATALOG M-s-15 





Caldwell Products 
Transmission Machinery—Bearings, 
Machine Molded Gears, 
Dr ives, Chains and ——s 

ting and Conveyin 
nd Accessories, 
vator Buckets, 


Shafting, 
Cut Gears, Rope 


Machinery — Helicoid Con- 
Belt Conveyors, Chain Convey- 
Boots and Casings, etc. 
Catalog sent on request. 














LINK-BELT COMPANY, OWNER 
CHICAGO: 1700 S. Western Ave. 
Belt Company Offices in Principal Cities 


‘ 
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CALDWELL & SON CO. 





Countershaft Box End tor 


Wooden Box 





Cast Iron Stub Discharge Spout 
with Slide Gate 





lid Cast Iron Pulley 


DALLAS, TEXAS: 810 Main St. 





CALDWELL 
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AN IMPROVED PIPE 
FOR MILL AND MINE 


Made by a special process which removes the heavy mill-scale, 
or weldine-seale. Vhis means a clean, smooth inside surtace; 
minimized friction losses; increased working capacity: better 
valvanizing coatings; and an all-around more durable pipe 
for use about the mill and mine. 

The section of pipe at the right (note the patches ol seale) 
was made by the ordinary process; the section at the left (note 
the clean, smooth surtaces) was made by the welding scale 
free process. The welding scale Tree process 1s applied to all 
“NATIONAL” Butt-weld Pipe, sizes '> to 3-inch, inclusive. 


Bulletin No. 7, describing this special pipe, sent upon request 


NATIONAL TUBE COMPANY, PITTSBURGH, PA. 


DISTRICT SALES OFFICES IN THE LARGER CITI 


NATIONAL 


Welding-SCALE FREE Pipe 
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Immediate Shipment 


1000’s 
AND 1000’s 


AND 1000’s 
anD 1QO00’s 


anp MORE 1 OOQ’S oF 
Browning 
Paper 
Motor 
Pulleys 


IN MAYSVILLE STOCK 
THE OHIO VALLEY PULLEY WORKS, Inc., Maysville, Ky., U.S.A. 
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Ww Unfailin 
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Insured with the use of 
POWELL VALVES 
For every purpose 


High, medium or low pressures; screwed 





or flanged ends. Material and workman- 


Fxtra lleavy Iron Body Globe ship are of the best. All valves thorough- 

Valve, for working pressure up : . Cc 

ta 350 eens ly tested before leaving the factory. 
Write for 


Descriptive Literature 


FIG. 3420 


THE WM. POWELL COMPANY Extra Heavy Steel Gate 


Valve with Rising Stem. 
DEPENDABLE ENGINEERING SPECIALTIES For 350 lbs. working steam 
pressure 800°F. Total 


CINCINNATI, OHIO Temperature. 
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THIS IS BIG BUSINESS 

Distributing mill supplies is no mere child’s play. 
Nor can it be classed as an infant industry, strug- 
vling to get a foothold. It has long since arrived. 
It is big business. To understand just how big it is, 
one must realize that upwards of two billion dollars 
worth of industrial supplies and equipment are dis- 
tributed each vear through the mill and mine supply 
houses of this country. A closer view of the im- 
portance of this great business is to be had in the 
recent announcement of the purchase of the Miller 
Supply Company by the Banks Supply Company, 
both of Huntington, W. Va. When it is realized that 
the transaction in this particular consolidation in- 
volved a_ total over $2,500,000, and that the 
capitalization of the purchasing company will now 
be $1,400,000, a new light is thrown on the position 
which the distributing of supplies occupies in our 
American industrial world. 


of 


The Banks Supply Company of Huntington is now 
one of the outstanding mill supply houses in this 
country. Its acquisition of the Miller Supply Com- 
pany, for many years a prominent factor in the sale 
of supplies for the mills and mines in West Virginia 
territory, makes it the largest distributor in that 


section of the United States. For over a quarter of 


a century the Miller Supply Company has been in 
the field, one of the pioneers in the work of establish- 
ing the mill supply house as an economic necessity 
in the community. The retirement of J.C. Miller 
from the business removes from the mill supply field 
a man who has contributed to a large extent to the 
upbuilding of that field. The change strengthens the 
position of Thomas F. Bailey, and is another testi 
monial to his business ability, which he has demon- 
strated so often since he became head of the Banks 
Supply Company a dozen years ago. 

When Mr. Miller organized his company in 1897, 
the capital stock was only $10,000. The capital was 
‘rom time to time to meet the ever grow- 
ing nee if the business. At the time of the merger 
the Miiier Company’s capital was $500,000. In like 
manner from small beginnings the Banks Supply 
Company advanced, and as it grew, its capital re- 
quirements grew proportionately until they reached 
the half million dollar mark, and now its additional 
expansion program raises its requirements to nearly 
three times that figure. 

In the story of this merger and the two interested 
companies may be traced the upward curve of the 
mill supply business of this country. First we have 
the modest beginning back in the days when indus 
trial requirements were not so large outside of the 
old manufacturing centers, and when the mill supply 
house was not well established as the source of sup 


increase 


plies for the industries in) surrounding territory. 
Then came the industrial expansion with the corre 
sponding need for greater stocks and greater service 
from the supply houses. With that came the need 
for greater capital to support the business of these 
supply houses. Then, as industries and 
houses grew, each became more and more dependent 


supply 
upon one another. The consolidation of leading or 
another the 
strengthening of the supply houses as permanent 
service institutions. 

Within the past vear there has been a marked 
increase in the changes in the mill supply field as 
compared with former More the com- 
panies which carried mill supplies as merely a side 
line appear to be discontinuing their endeavors to 
make money in this end of the business. The dis- 
tribution of supplies appears to be becoming more 
and more the province of the recognized houses in 


ganizations is, perhaps, but step in 


vears. of 




















this line, and with the growing need for better busi- 
methods in the conduct 
“survival of the fittest” 


ness of the business, the 


rule will get in its work. 





“PITTSBURGH PLUS” VANISHES 

Everyone interested in the iron and steel business, 
either as producers or consumers, as well as a large 
proportion of the more intelligent general public, 
have watched with interest the contest over “Pitts- 
as a system of determining the price of 
iron and steel products in all territories other than 
Pittsburgh. As the reader probably knows, the 
was established by the United States Steel 
Corporation as a price stabilizer, quotations being 
made in all sections of the country on the basis of the 
Pittsburgh price, plus the freight to the point of 


burgh plus” 


SVStem 


delivery. In theory the price of iron and steel prod- 
ucts in Chicayvo, for instance, should be $6.80 a ton 
more than the price of the same in Pittsburgh, 
whether sheets, bars, nails, wire or tin products. 


Independent steel makers, with advantages in loca- 
tion, very often interfered with the orderly working 
of the system. 

In any event there has been much opposition to 
the plan, opponents forming their attacks through 
the Federal Trade Commission. In July the com- 
mission issued a “desist” order against the corpora- 

On September 16th the corporation, speaking 
itself and its notified the 
commission that: 


Lion. 


for eleven subsidiaries, 


Respondents, 
liditv Ol { 


without admitting the va- 

said order or the jurisdiction of 
the commission. to the same, have 
determined to thereto, and will 
hereafter conform thereto, in the sale of 
their various products, in so f 


to do so. 


make 
conform 


Far as it is 
practicable 

Respondents have the Pitts- 
uurgh plus system, as defined in said order, 
throughout their various organizations and 
will not hereafter make use of the same. 

Respondents will not quote for sale or 
sell their rolled steel products upon any 
other basing point than that the 
products are manufactured or from which 
they are shipped. 


All 


abandoned 


} 


where 


prices, whether at 
mills, warehouses or fabricating 

and all delivered prices, will be non-dis- 
criminatory within the meaning of the 
second section of the Clayton Act, but will 
he subject to the variations permitted by 


f.o.b. selling 


the 
plants, 


sald act. 
This 
occurred in 


the 


steel 


change is 
the for over- 
shadowing even the fairly recent introduction of the 
eight hour day, with 


most 


revolutionary that has 


business decades, 
hut marked ditferences in its 
effects on various localities. It is almost if not quite 
impossible for a layman to visualize its 
the place, it) must 
all of the plants of the United 


tes Steel Cor poration “are not located in the Pitts- 


effect) on 
industries yvenerally. In 


lembered that 


first 
, 


be ren 


ti 


burgh district, and that there are other great steel 


COVpore Lions 


operating in various sections of the 


MULL QUPPLLES 





country, ranging from the Youngstown Sheet & 
Tube Co. and the Bethlehem Corporation, to the 
Colorado Fuel & Iron Company and many other 
aggressive corporations. Every section of the coun- 
try will have its own problem to work out under 
competitive conditions that seem fairly individual, 
but in the broad it would appear that the middle 
west will profit by the change, and that the Pitts- 
burgh district will suffer. Several vears ago Jones 
& Laughlin, of Pittsburgh, purchased twelve hun- 
dred acres of land at Hammond. Rumor then had 
it that a $50,000,000 plant, to employ twelve thou- 
sand men, would be erected. That rumor has been 
revived, with early construction predicted. 

There ave indications in plenty that the leading 
interest has not been idle while the fight against 
Pittsburgh plus has been raging. Since that time 
it has completed at Gary one of the largest tube mills 
in the country, and has carried on a campaign of 
energetic expansion at all its plants west of Pitts- 
burgh. It is freely predicted that the Youngstown 
Steel & Tube Co. will in the near future make itself 
more of a factor in the Chicago district, which in- 
cludes not only Gary, but South Chicago, Indiana 
Harbor and Hammond. New price schedules are in- 
evitable for many sections, and the scramble to meet 
hew conditions will be noted in price changes from 
now on. As MILL SUPPLIES goes to press, there is 
every evidence that radical price changes are not 
going to be made hastily, but that it will take some 
time to work them out on a basis that will conform 
to the economic practices, for after all, any 
pricing system in the steel industry must stand eco- 
nomic tests. 


best 





PROFITS AND LOSSES IN INDUSTRY 
Under the above heading the National City Bank 
of New York calls attention to facts on which rela- 
tively few people are well informed. 


All figures are 
taken 


report issued by the commissioner of 
internal revenue, covering all corporations reporting 
in 1921, the latest year available. 
startling. 


froma 
The results are 


In 1921 there were 1,732 corporations manufac- 
turing food products. Of these 672 


incomes aggregating $22,651,101, 


ay 


reported net 
While 1,060 cor- 
porations had net losses of $13,153,109. Out of the 
profits the government $3,130,235 in federal 
taxes. 

In the packing industry 506 corporations 
reported in 1921, with 305 showing net incomes of 
$21,751,868, while the remaining 191 corporations 
had $73,188,479. 


took 


meat 


losses” of Federal taxes 
vating $3,689,441 were paid by the profit making 
vroup. How would you have liked being a meat 
packing baron in 1921? 


aggre- 


It was even worse for the sugar people in 1921, 
when 201 corporations operating refineries and fac- 
tories reported. But 


37 reported net incomes, ag- 


eregating $6,636,103, while 164 suffered losses 
averegating SSO 059,008, Pretty soft for the sugar 


Its 


trust. stock has declined nearly $100 a share 
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in four vears. No dividends have been paid since 
L9ZO. 

Canners of fruits, vegetables and fish, 1131 in 
number in 1921, developed 378 with net incomes of 
approximately $9,500,000, while the losses of the 
remaining 753 corporations aggregated more than 
thirty-one million dollars. 

The public believes that the coal and oil pro- 
ducers have a pretty soft time in bilking the public. 
There were 3,656 coal companies reporting in 1921, 
of which 1,079 reported net incomes aggregating 
$82,654,787, upon which they paid taxes aggregating 
$15,219,444. The remaining 2,577 reported losses 
aggregating $72,521,815. 

The oil companies also are commonly named as a 
yroup, exploiting at once the natural resources and 
the public. The number of these making income 
returns in 1921 was 2,608, of whom 773 reported 
profits aggregating $57,950,074, upon which they 
paid federal taxes aggregating $10,306,674. The 
remaining 1,835 oil companies reported losses aygre- 
gating $139,884,645. 

The copper-mining companies, a group that has 
been represented as able to control prices or shut 
down, as may suit them best, reported to the number 
of 149, of which 12 had profits aggregating $141,- 
924. The remaining 137 reported losses aggregating 
$51,973,346. 

All the above makes doleful reading, and should 
not continue, but the picture would not be complete 
without touching on corporations reporting in the 
leather and rubber industries. Net losses in the 
first named industries exceeded fifty-nine million 
dollars in 1921. The rubber companies in 1921 met 
staggering losses. There were 641 of them, of which 
196 had net profits of $5,101,673, while 445 com- 
panies had losses aggregating $101,561,735. The 
het results of the operations of all corporations in 
the United States for 1921, after the payment of 
federal taxes, was a loss of $243,717,753. So the 
hornyv-handed sons of toil, the trade unionist classes, 
as Well as the so-called salary drawing white collar 
brigade did better than the soulless corporations in 
the stirring vear so often named above. 





EVERYBODY SHOULD HELP 

The National Association of Manufacturers is 
doing a highly meritorious service in calling atten- 
tion to the general condition of apathy among the 
citizens of the United States as evidenced by the 
lack of interest in the elections of recent years. The 
association sees in the situation an unsound condi- 
tion and one that is an exceedingly dangerous one 
for our American government and institutions. It 
Is urging every organization, whether industrial, 
commercial, labor, civic, church or fraternal, to 
assist in bringing every possible voter to the polls 
at the coming election day. 

That the association is meeting with support in 
ts campaign is evidenced by the number of manu- 
lacturers who are enclosing in their correspondence 
pamphlets, stickers and other publicity matter 
urging all eligible voters to vote on election dav. 
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Within the past fortnight the secretary of the federal 
council of churches commission has announced a 
nation wide campaign to get out the vote, and every 
pastor in the country alliliated with the federation 
will be asked to preach an election sermon. 

America’s presidential voting record in 1920, pub- 
lished in tabulated form by the association in its 
first appeal to members on this important subject, 
shows that out of a total of 54,189,515 eligible voters, 
only 26,632,611 votes were cast, whereas 27,556,901 
eligible voters did not vote. Think of it! A major- 
ity of the voters of this country did not take the 
trouble to go to the polls to help decide the winner 
of the most important election in the United States 
in 1920. 

Mill supp!v manufacturers and distributors will 
be doing a constructive work if they will help to get 
this message across to their employes and to their 
customers. See that your salesmen are registered 
to vote and then urge them to make it their purpose 
to vote and to get others to do so. Then see that 
your wives and sisters are registered and vote. 
Help correct the present disgraceful condition of 
apathy. 





ANOTHER GOOD SIGN 

President 2. H. Ackles, of the National Supply and 
Machinery Dealers’ Association, and H. W. Strong, 
a member of the advisory board, have recently 
called attention to the fact that several large manu- 
facturers of electric motors and drilling, reaming 
and erinding machines have decided to change their 
selling policies and are now utilizing the services of 
the mill supply distributors, rather than their own 
branches, in getting their products to the ultimate 
CONSUMeEHS., 

This is just a sign of the times. We feel certain 
that the near future will witness a continuous turn 
of mill supply manufacturers away from the top- 
heavy methods of the past, towards the economic 
paths of distribution through the supply houses. The 
manufacturers of electrical machines who have in 
the past sought the co-operation of the distributors, 
have proved the value of such a sales policy, and it 
is really to be expected that others, who have noted 
the success of such manufacturers, would themselves 
turn to the use of similar methods. 





SHOWS MARKED IMPROVEMENT 

Reports of the two largest mail order houses of 
this country show that their aggregate sales for Au- 
gust were 6.6 per cent higher than in August, last 
year, and their aggregate sales for the first eight 
months of this vear were 1.8 per cent higher than 
the corresponding period of last year. This indi- 
cates the marked improvement in the purchasing 
power of the farmers of the United States. 

Steel experts tell us that coke is a reliable indi- 
eator of fundamental changes in the iron and steel 
industry and that the production of coke in August 
registered its first Increase in months, and that this 
is evidence of a turn for the better in the industry. 

These are but two of the many signs which should 
encourage the mill supply industry at this time. 




















oe Se re ee 











The Mechanical Rubber 
Company’s line gives dis- 
tributors these combined 
advantages: 
The most mplete line 
of mechanica rubber 


zvoods manutactured 


2. Quality standardized and 
above question 


3. Sales exclusively through 
distributors 

4. Effective business-build 
ing sale 4 tance 

5. A profitable cost basis 











You suit the farm trade 
if you carry Marco goods 


Popularity in the agricultural districts is well earned 
by the Marco line of rubber goods. There is no need 
for makeshift to meet the wants of the farmer at 
harvest, planting, or any other season. The regular 
Marco line includes thresher belts, transmission belt- 
ing, agricultural suction hose, and other products 
specially designed for the requirements of the agri- 


cultural trade. Here are a few of the items. 


Marco Belting—an extra quality friction surface trans- 


mission belting for the heavier power jobs. 


Popular Belting—another sturdy friction surface belting 
for drives of low horse-power such as most agricultural 


machinery. 


Burro Endless Thresher Belt—a stitched canvas belt 


oi 


extra strong heavy duck, which will stand the severest service. 


Marco Endless Thresher Belt—built of strongest duck 


and rubber friction, impervious to weather. 


Old Gold Suction Hose—a plain bore suction hose wi 


th 


cotton woven jacket, designed for portable water tank 


pumping, etc. 


All types of packings and hose for use on the farm. 


Well bought is half sold 


Che Mechanical Rubber Co. 


CLEVELAND, OHIO 


Sales Offices: 4614 Prospect Ave. 
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Banks Supply Company Buys Miller Interests 


Thomas I’. Bailey, Wakes 
Hohich Makes His Company One of th 


President. 


One of the mosi om ant mill supply house me) 


rgers 
n recent vears was consummated Thursday, September 
11, in Huntington, W. Va., when the Banks Supply Com- 
pany of that city, purchased the majority of the stock of 
the Miller Supply Company, also of 
Huntington. The announcement of 
the deal made by Thomas F. 
Bailey, president of the Banks com- 
The purchase includes the Mil- 
ler subsidiary companies, the Miller 
Hardware Company of Logan, W. Va., 
and the Bluefield Hardware Company 
of Bluefield. W. Va. All of these Mil- 
ler Companies the Williamson 
Williamson, W. 
the 
consoli- 


Was 


pDanv. 


and 
Supply Company, of 
Va., an 
Banks 
dated 


pany. 


associate company of 


organization, will be 
with the Supply Com- 
The capitalization of the lat- 
ter company 


Banks 
will be increased to $1,- 
100,000, representing an increase of 
$900,000 over its former capital stock. 
Common and preferred stock totaling 
the amount of the increase will be of- 
fered to the public in the near future. 

J. C. Miller, president, and W. J. 
Harvie, secretary-treasurer, respectively, of the 
Supply Company, and T. G. Tinsley, a direc or 
added to the directorate of the Banks Supply Company 
and another director will be elected by the stockholders. 

According to the transaction 


directors’ 


ofiller 


will bo 


announcements 
culminated following a series of 


Was 


meeiunys of 


both companies. For some weeks the Banks company 
had held an option on the Miller properties, and on 
Monday afternoon, September 8, the directors of the 


“BANKS SUPP| 


MMS SUPPLY C0, 


BANKS SUPPLY CO 





BANKS SUPPLY COMPANY'S 


former company authorized their president, Mr. 


Bailey, 
to close the option. 

The volume of business of the companies included in 
the merger is said to be considerably over $5,000,000 a 
year, and the new Banks Supply Companys 
largest 


will be the 
mill supply house in its section and one of the 
largest supply distributors in the entire United States. 








THOMAS F. BAILEY, PRESIDENT 


lanouncement Of Great Consolidation 


/ GrUCSTI 


Supply Houses tn the Country 


J.C. Miller, it is reported, will retire from active 


business life after over a quarter century as a prominent 
ommercial, civic and social lite otf Hunting 


aCvoor in the 
Resides owning a 


large interest in the supply 
company, he is also interested in sev 
eral large and land companies 
with holdings. He will be 
an advisor and counsellor for the new 
company. 


The Miller 


coal 
valuable 


Supply Company was 
organized in) 1897 and incorporated 
the same yvear with a capital stock 
of $10,000. The total assets of the 


company are said to have passed the 


million mark at the time of the sale. 


Krom its modest beginning the 
had worked it to the 


in the sale of mill and mine supplies. 


com 


pans was front 


and was) recognized as one of the 


largest mill, mine and railway 
houses in the South. 


supply 


The Banks Supply Company was or- 
ganized in’ March, 1905, by W. H 
Banks, Frank Enslow, Sr., and John 
Ensign with an authorized capital of 
$100,000. — It 
distributor of 


mines, 


Was organized as a 
machinery and supplies” for 
railways and contractors. In 1912 Herbert 
and Thomas F. Bailey purchased 80 per cent 
the company, and the 
remainder was sold to large coal operators throughout 
West Virginia. The first directors following 
this reorganization was composed of W. H. Banks, Frank 
Enslow, John Laing, R. M. Baker and Thomas F. Bailey. 
At that time 


wholesale 
mills, 
Fitzpatrick 
of the ont 


tanding stock of 


board of 


the company’s annual volume was approxi 
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HEADQUARTERS 


mately $250,000. A 


the 
creased to a point where it became necessary to increase 


the capital stock to $150,000. 


vear afterwards business it 


The Banks Company at the time of the merger had a 
total capital stock of $500,000, divided ‘into $300,000 
common and $200,000 preferred. 
the main 


It carried on hand in 
warehouse in Huntington an average stock of 
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A NEW POWER SAVING APPLIANCE BACKEBY 





DODGE MANUFACTURING CORPORATION 















The New Power Saving 
Roller Hanger Bearing— 





Interckangeable in all standard frames 





Interchangeability is always an identifying 
characteristic of any Dodge product. 








Forty-two years ago the first Dodge Wood 
Split Pulley with interchangeable bushings 
paved the way for the complete Dodge line of 
power transmitting appliances. 














Now, the Dodge- Timken Roller Hanger Bearing appears, 
io carry still farther the Dodge idea of interchangeability 
which facilitates both layout and installations as well as 
extending the use of the appliance beyond the service for 
which it was originally purchased. 

















The Dodge-Timken Roller Hanger Bearing is inter- 
changeable in any Dodge Ball and Socket, Four-Point or 
Pressed Steel Drop, Post or Bracket Hanger as well as in 
practically all frames of other manufacture 

















DODGE MANUFACTURING CORPORATION 


General Offices: Mishawaka. Indiana. Works: Wishawaka, Ind.. and Oneida, N.Y. 























Branches: New York Philadelphia Pittsburg} Boston Cincinnati Newark Chicago 
At ta Minnear > Sr Lou S Houston Seattle San Francisco 


























— HULL QUPPILUBS 
KEBY TWO NATIONALLY RECOGNIZED LEADERS 
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TIMKEN ROLLER BEARING COMPANY 


This Book Tells 
the Story of 
Dodge-Timken 


Ruggedness 
Simplicity 
Lubrication 
Interchangeability 
Economy 


Sign and Mail 
the Coupon- -Now 

















Dodge Manufacturing Cu seinen, 
Mishawaka, Indian: 





Gentlemen :— 


> Please send “Facts about the Dodege-Timken Roller Hanger 
) ER | Bearing” and other particulars. 
Firm 
Vi ER. Address 
se a 7 Individual 
Jw | 
: NG Position 


J & | 




















— > 


i Ace 
= e..: et 


ek 





| > 
pueeycueeuvevweererune. tnet 


prt 


v 


i El 


eA 


ryveTe 


¥ 
a 


pred 
— 


Y 
~ 


~ happen : 














torn YP TEDTE 
hi Misty TUE Phos 
“iy 2 TUT \Hkte ae wR ae a TL Y} TITY) sacnsecansasess 


a Neh el heh sn seraesarasaraee 


























The Foundation of Success 


The toundation stone of success in a mill sup- 
ply business is the reputation of materials han- 
dled. Service, fair dealing—all the other elements 
that go to build a successful business cannot get 
tar unless the dealer handles goods that satisfy 
his customers. 


Dissatistaction 1s not always due to lack of 
quality. Some buvers are chronic kickers. These 
are less likely to kick about products which 
have a reputation for always giving satisfaction. 


“YOUNGSTOWN” Products have a reputa- 
tion for excellence. The buyer who complains 
about them will have to show why. Consequent- 
ly he is less likely to complain without just cause, 
and seldom complains at all. 


The dealer who has a just complaint on his 
hands always gets a fair deal from this company. 


The Youngstown Sheet and Tube Company 
YOUNGSTOWN, OHIO 
District Sales Offices 


BOSTON Massachusetts Trust Bldg. 
NEW YORK Hudson Terminal Bldg. 
PHILADELPHIA Franklin Trust Bldg. 


ST. LOUIS Post Dispateh Bldg. 
DENVER First Natl Bank Bldg 


pis we DALLAS Magnolia Bldg. 

ATLANTA Healey Bldg. SAN FRANCISCO. Sharon Bldg. 
PITTSBURGH ~ Oliver Bldg. SEATTLE Central Bldg 
cane Sue tre Bok oon KANSAS CITY, MO. Commerce Bldg. 
DETROIT —First Nat'l Bank Bldg me ; ’ 
CINCINNATI —Union Trust Bldg. a MINNEAPOLIS —Andrus Bldg. 
CHICAGO Conway Bldg NEW ORLEANS Audubon Bldg 
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supplies valued at over $250,000. The company owns — increased business along the Norfolk & Western railroad 
its own building on Eleventh street and a few years ago” line. This branch has built up a substantial business 
ilt a large addition for use as showrooms and ware- during the past two years, and from this branch alone 
J. H. PALMER, SALES MANAGER | \. PALMER, ASSISTANT GENE CAL MANAGER 
suse. Its principal business is with the mines, raliroads the company sells approximately $50,000 worth of sup 
and industries of West Virginia, eastern Kentucky and — plies a vear. The officers of the company, in addition to 
vestern Ohio. Mr. Bailev, are: Vice-president, Frank Enslow: treasurer, 
In 1922 a branch was established in Williamson under G. D. Miller; assistant treasurer and assistant general 
the name of the Williamson Supply Company to handle manager, T. A. Palmer: sales manager, J. He Palmer. 
+o 
HIS SEV ENTIETH BIRTHDAY who had been with the Union Iron & Steel Company 
Friends Help James A. Campbell, President of Youngstown Sheet The word, pron, was later dropped from the Pepin r 
& Pile Comndex, Cotes Mian Bia name. Mr. Campbell) was vice-president and general 
manager of the company until 1908, when he was elected 
James A. Campbell, president of the Youngstown Sheet president. Now, at the age of 70, he is. still actively 
& Tube Company, Youngstown, Ohio, was honor guest at the head of the business, and the company is the third 
at a dinner in Cleveland on September 11, the occasion Jaryest steel organization in the United States, a monu 
being the celebration of his seventieth birthday. Thirty mental tribute to its active head. 
of Mr. Campbell’s associates and executives in the iron 
42> 
and steel industry, all close personal friends of his, at 
tended the dinner. Messayes of congratulation were re- {laminum Industry Large 
ceived from Judge EK. H. Gary ot the United States Stee! The Department. of Commntes aaneuiees tak. antaial 
Corporation and other prominent industrial leaders. é' : 
ing to data collected at the biennial census of manu 
The Youngstown Sheet & Tube Company is so well faetures, 1923, the establishments engaged primarily in 
} known in the mill supply field that the 70th birthday of the manufacture of aluminum castings, bars, plates, 
the man, who is largely responsible for the company’ sheets, ware, ete., reported products valued at $106, 
} remarkable growth, is of more than passing interest. 999.367. an increase of 133.4 per cent as compared with 
Likewise the career of Mr. Campbell is an inspiring one 1921, the last preceding census vear Of the 119 estab 
| Born on a farm in Ohltown, Trumbull county, Ohio, he jighments reporting for 1923, 27 were located in Ohio, 14 
pent his early years there, later attending Hiram Col in Wisconsin, 12 in Michigan, 11 in New York, nine in 
| ege. His first entrance into business was as a clerk IHinois, seven in New Jersey, six each in Indiana, Mas 
a Youngstown hardware store. Later he was a bool achusetts and Pennsylvania, five in California, and the 
} Keeper for an ice company remaining 16 in Colorado, Connecticut, Lowa, Minnesota, 
i In 1891 he began his connection with the steel it Missouri, Nebraska, Rhode Island, Tennessee, and Wash 
| istry, entering the employment of the Trumbull Tro: ington. 
Company, Warren, Ohio, as superintendent. This cor 4o> 
inv Was consolidated with the Union Tron & Ste 
mpany, and Mr. Campbell joined the Mahoning Valles fdds Mill Supply Stocks 
y Iron Company as general superintendent. The latte The Teague Hardware Company, Montgomery, Alit., 
mpany later became the Valley works of the Republi one of the oldest wholesale hardware houses in its see 
nm & Steel Company In 1899 Mr. Campbell was ap tion of the country, has recently added a mill supply 
| inted district manager of the Republic compan department The company has been established since 
} toungstown. 1892, and incorporated in 1911 Its capital stock and 
In 1901 the Youngstown [ron Sheet & Tube Company urplus is $500,000 It is reported that the companys 
s organized by Mr. Campbell and Col. George D. Wick, will carry $125,000 worth of mill and allied supple 


























T'S the cost per mile of service that 








counts? Faultless Truck Casters are 


designed for miles and miles of stout 


Service. saan ok sais 
Pressed from extra heavy gauge steel eis gs: Sth 

. . . at will fit your need A 
—equipped with solid, ground and py is yours for the asking! 


lapped, steel ball bearings—and gen- 


erously proportioned. 


Equipped with 


rubber wheels—in both swivel and 


rigid types. 


Faultless Caster Company 


Evansville 
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A “father and son dinner” is not an unusual feature 
among the activities of social and civic organizations, 
and the “father and son golf tournament” is popular at 
From the num- 
ber of reports about members of the younger generation 


many of the fashionable country clubs. 


who are assuming positions of importance in mill supply 
houses under the supervision of their dads, it would 











GEORGE AND LAWRENCE G. PUCHTA 


appear that a “father and son club” may soon be made 
a feature at mill supply conventions. 

George Puchta, president of the Queen City Supply 
Co., Cincinnati, is now qualified as a candidate for presi- 
dent of such a club, for his only son, Lawrence G. 
Puchta, is now a director and secretary of his father’s 
company. Lawrence has been with the Queen City com- 
pany since leaving the University of Michigan in 1916, 
and before being made a member of the board he was 
put through his paces. 

His first work was in the stockroom. His father 
believes that a good mill supply salesman must first of 
all know the stock and the arrangement of the stock. 
The next step brought him to the sales department, first 
as a house salesman and later as a traveling salesman. 
He was then brought into the inside organization again, 
this time as buyer, and his latest promotion makes him 
an officer in the company. Heretofore, J.C 
has been vice-president and secretary of the company, 


Richardson 


but he has now been relieved of the duties of the latter 
position, giving his entire time to his other work. 
Lawrence Puchta, during the war, was one of the first 
twelve yvoung men from Cincinnati to volunteer for the 
Benjamin Harrison. 
Later he was transferred to the artillery service at Fort 


officers’ training camp at Fort 


Monroe, Va., where he was honorably discharged because 
of ill health. He afterwards entered the navy transport 
ervice and was about to receive a commission when the 
armistice was signed. 

For secretary and treasurer of the tather and = son 
“club” MILL SUPPLIES presents the name of none other 
than the far famed secretary and treasurer of the South- 
ern Supply and Machinery Dealers’ Association, Alvin 
M. Smith, president of the Smith-Courtney Company, 
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Send in Your Nominations for Our New “Club” 


Vembership Is Restricted to Fathers and Sons Who slre 
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4 XY rclated 


sgestions for the First) Officers 


Richmond, Va. His son, A. Brooke Smith, was elected 
secretary of the Smith-Courtney Company last vear to 
succeed B. H. Smith, the latter in turn having succeeded 
James P. Fox as vice-president at the time when Mr. 
Fox severed his connections with the organization to 
enter business for himself. 

A. Brooke Smith, as Alvin M. himself would tell 
it, “was born in 1898 in New York City, way up in 
Harlem, where the goats used to browse,” and was 
brought to Virginia when the Smiths left New York 
and returned South. He attended preparatory school 
in Richmond and then entered the Virginia Military 
Institute. After leaving the latter, he became os clerk 
in the Smith-Courtney Company. 

Later for a time he acted as assistant to the manayer 
of the machinery department, and during this period 
he is credited with making the largest sale ever made 
by the company, amounting to approximately $375,000, 
This was the largest single order ever turned in to the 
manufacturer of this particular line by any distributor 
handling its goods. In 1920 he was appointed assistant 
to Mr. Fox, and now has charge of the mill supply sales 
department and the general sales of the company. 

MILL SUPPLIES believes that it will be interesting to 
its readers to know how many sons of mill supply men 
Offhand there 
Pattison, Todd, Russell, 
Swartwout, Trix, 


are following in their dads’ footsteps. 
come to mind such names as 
Johnston, Vonnegut, 


Reeves, Browning, Skinner, Clark, Shaw and = many 


Armstrong, 


others, all eligible for membership in the new “club.” 
In order that the trade in yeneral may have a chance 








ALVIN M. AND A. BROOKE SMITH 


to get acquainted with the vounger generation repre 
sentatives in these mill supply families, it is suggested 
that manufacturers, distributors and salesmen who may 
know of such father and son combinations send in their 
“nominations” for the “club” to MILL SUPPLIES. 


4<o> 


Good Year for Hunting Co. 

The Hunting Co., 30 Exchange street, Rochester, N. Y., 
distributor of plumbing, heating and mill supplies, re 
ports that its business up to September 1, this year, wa 
eight per cent greater than it was during the corre 
sponding period of 1923, 












































Does Your Blower Puff the Air? 
Does It Make a Great Noise? 





For pumping Air or Gas for Agitating plating solu- 
tions; for sand blasting, soldering, brazing, filling bot- 
tles, feeding paper in printing presses, folders, label- 
lers and rulers, heating homes with oil burning fur- 
naces. These are only a few of the many uses for 
these machines. 


PREVIOUS BLOWER WAS NOISY 


but Winter Bros. Co., manufacturers of taps and dies 
says 

“This (the new Leiman Bros. air pump), has been 
operating in a very satisfactory manner and has saved 
us considerable annoyance bec ause the one ot an 
other make previously used was very noisy, while 


yours operates very quietly , 


Most big users of air pumps use Leiman Bros. 
air pumps. They do the work well and are a 
recommendation in the sale of automatic ma- 
chinery using air. 


Noiseless Rotary Positive Pressure Blowers 





No need a noisy blower—one that disturbs 
the wt I manufacture needs a NOISE 
LESS r 1at make you now use, if it disturbs 
your it uction Here's one that's noiseless, 
eff ve eases production—used with all makes 


LEIMAN BROS. Patented ROTARY AIR PUMPS 
Are Used by the World's Industrial Leaders 


Peet Bros. Mig. Co... Soup (eeneral Electric Co 
Hexswood Wakefield Co,, Carter Ink Co 

Purniture Pagle Pencil Co 
American Litho Co Printers lord Motor Co 
Matlinekrodt Chemical Works Standard Oj Co 
National Drug Co International Motors 
sinelair Ketining Co., Oil HM. OW. Pranklin Mfg. Co 
Deborest Kadio Tel. & Tel. Co 


Name picke t at randor 


If it does either of these things then you 
are a logical prospective customer for 


LEIMAN BROS. ROTARY 
POSITIVE HIGH PRESSURE 


Patented 


AIR PUMPS 


“They Take Up Their Own Wear’’ 








These Air Pumps are efficient because of that 
great natural power— 


CENTRIFUGAL FORCE 


when you take a weight tied to the end of a string 
and whirl it around your head you are exacting the 
greatest natural force—that same force that is util- 
ized in the operation of 


LEIMAN BROS. 


Rotary Positive _---~—_ ~ 
Pressure a Vacuum “e- < = =) 
AIR PUMPS i 


Patented 


The wings of these air pumps in operation are not 
held out against the cylinder by springs. No indeed 
—springs wear out or break—these wings are held 
out by the rotating of that great natural power— 
centrifugal force—it never breaks or wears out— 
and so you have the secret as to the high efficiency 
0 of these air pumps. 
\\ No matter how old 
—— \\ they may be in years 
oS’; | that great centrifugal 


force is still there, — still 

/ a } | strong, and still just as effi 
MDI wy} Toa cient. Other pumps whether 
2} o ] J] rotary or not, use all sorts 

/ \\ er of springs, cams and aarti 
\ ficial devices to accomplish 
~~ the results obtained with 

1 these simple, efficient, pat 


ueal force woe thee Pressure Blowing 


\ | } ented rotary air pumps 
~ = 5 . 

VV So 

Centri 

wings 

anc 

asy 


out to meet the cylinder V 

they scoop up the air or acuum 
"as running, smooth and 
slassy like surfaces means lit- Will last a life time and 
le power Many sizes for a 





are NOISELESS 


rts of air requirements 


We AIR and OIL PUMP MOTOR UNITS 
ALSO for fuel oil heating 
WAKE SAND BLASTING MACHINES 








LEIMAN BROS., 6O Lispenard St., New York 


Vakers of Good Machinery for 35 Years 
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American Mill Supplies Hold Mexican Markets 


fsighty Per Cent 


of the Industrial Machinery and L-quipment linported 


Into That Country Comes From Manufacturers in the United States 


American mill supply manufacturers hold the lead 
ership in the Mexican industrial markets. Recent ex 
port statistics gathered by American trade commission- 
show that 80 per cent of the total industrial ma 
chinery imported into Mexico came from this country. 
Germany is the competitor for this 
American shipments of industrial machinery and sup 
plies have within the last four years varied from $8,- 
000,000 to $30,000,000 a vear, while German shipments 
have ranged from $1,300,000 to $2,150,000. 


ers 


closest business. 


A study of the causes for this American supremacy 
was recently made by the industrial machinery division 
of the Department of Commerce. It was found that the 
leadership is due primarily to the proximity of the manu- 
facturing centers, and also to the thoroughness with 
which machinery manufacturers in this country have 
established their products in Mexico. 

Mexico was the fifth largest market for our machinery 
products in 1923, and in 1921 occupied first position in 
this trade. In the latter year Mexico purchased from 
us $30,784,076 worth of this class of supplies. In 1922, 
the value of such purchases was $8,741,456, and last vear 
$7,827,323. 

Assistant Trade Commissioner H. Bentley MacKenzie 
states: “There is no industrial machinery manufacturing 
industry in Mexico and practically all machinery is im- 
ported free of duty. A protective tariff has been ac- 
corded to almost all the manufacturing industries. This 
has aided industrial development and is a leading cause 
for the gradual expansion of the machinery market. 
Mexico possesses an abundance of natural resources, be- 
ing rich in mineral deposits and sources of hydroelectric 
power. Fuel oil, although produced in large quantities, 
is very expensive in the local market, with the 
that most of the manufacturing industries are oper 
ated by hydroelectric power. Aside from the important 
mining and oil industries, Mexico produces such items as 
cotton goods, sugar, shoes and leather, 
flour, and certain drugs and chemicals. 
sawmills, ice-making 
vegetable oil mills. 


result 


tobacco products, 

There are also 
clothing factories and 
Other commodities are produced in 


factories of relatively small individual importance but 


plants, 


which collectively offer an attractive market for the 
machinery exporter.” 
Mexico also purchased from manufacturers in this 


country last vear $585,728 worth of metal-working ma 
chinery, $536,754 worth of construction and conveying 
machinery and $258,146 worth of textile, 
shoe machinery. In addition, the value of 
machinery, other than agricultural, 
$2,915,177. 

The internal combustion engine requirements of Mex- 
co are supplied to a large extent by Germany. In 
lition the market consumes a sizable quantity of pumps, 
xygen plants and arc welding apparatus. Great Britain’s 
share in this field is largely centered in textile 
hinery, while France sells a large number of 
distilleries the sugar industry. 
foreign competition in recent vears has not been of great 
mportance. 

Mining, oil well and pumping machinery take the lead 
the list of United States exports of industrial sup- 
es to Mexico. I the this class to 


sewing and 
miscellaneous 
amounted to 


ad 


ma- 
alcohol 


for use in Otherwise, 


nly 


vast vear, sales of 


various Mexican industries amounted to $2,488,823. In 
the year the amount slightly 
$2,641,830. 


before, Was larger, 

Next in order comes power-generating machinery, not 
including electric, and the value of the exports of this 
class in 1928 was $1,042,695, also. slightly the 
value of the 1922 exports. 

“There are a number of 
in Mexico City,” 


below 


American machinery houses 
according to Mr. MacKenzie, and they 
“acting as representatives of American machinery 
manufacturers, employing salesmen who canvass the en 
tire republic. The of houses is 
preferable to one of the larger number of German firms 
in the capital which handle competing lines of Ger 
man-made machinery. Machinery and equipment for the 
oil industry should be handled through an American im 
porting house in Tampico, as most of the trade in this 
line is distributed from that port and not from Mexico 
City. A number of American manufacturers maintain 
branch offices in the capital from which orders are so 
licited but which carry hand. These firms 
make shipments from other branch offives and ware 
the United States the Mexican border, 
usually in Texas. The demands of the mining trade are 
handled from these branch offices in the southwest. This 
practice relieves the Mexico City office of the mining ma 
chinery business in the northern Mexican states and on 
the west coast. A limited amount of machinery is also 
sold through wholesale hardware and machinery firms 
located in the United States near the Mexican border.” 
<+<oP> 
Air Mail Service Charts 

The Chicago post office has prepared a special com 
parative schedule to illustrate the value of the air mail 
service, showing the time which business men who use 


are 


services of one these 


no stock on 


houses in near 


this service save as compared with the all rail routes. 
The air mail planes under their present schedule cover 
approximately 2680 miles of the western flight from New 
York to San Francisco in 34 hours and 45 minutes, and 
the eastward flight between these two cities in 31 hours 
and 35 minutes. The post office department at Washing 
ton has issued a new map showing the revised schedule 


of air mail effective August Ist. The cost of air mail 
is eight cents an ounce, or fraction thereof for letters 
from Chicago to the zone bounded on the east by New 
York and on the west by Cheyenne, and letters from 


Chicago will go to San Francisco and other Pacifie coast 


points for 16 cents. Mail may be registered, and any 
stamps used for ordinary postage may be used, but 
letters should be endorsed “Via Air Mail.” Rates for 


air mail rates for 
those countries having two-cent postal conveniences with 
the United States; 
addition to the air mail rate must be paid. 


foreign mail are the same as domestic 


for all other countries three cents in 


4-7. 


Oak: Leather Belting Sales 
The Leather Belting Exchange, Philadelphia, reports 
domestic sales of oak leather belting for August as 326, 
901 pounds, valued at $551,809, an average value of $1.69 
per pound. In July the sales amounted to 320,231 pounds, 
with a value of $540,230, while in August, 1923, 
t 195 258 pounds, valued at S881,22%. 


sale 


otaled 
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Pheto taken through courtesy of The General Crushed Stone Company, 
of Easton, Penna 


24” 8-ply Grip-Tite Belt. 
Installed March 15, 1914. 


Corliss Engine Drive to 
gyratory crusher. 

18 ft. fly wheel—52” pul- 
ley on crusher. 





Picture shows belt after 
9% years’ service. 














“Has given excellent satisfaction — still in use on our Corliss 
Engine drive to our No. 10 Gyratory Crusher.” —Says the 
in December, 1913. They are still our regular distributors at that place. 

Chicago Dallas Los Angeles San Francisco Seattle 


Superintendent of the Plant. 
D I d 


‘Transmission BELTS 


| This service is the most brutal and severe in 
the whole field of Transmission Belt Work. 


Order placed through Wm. H. Taylor & Company of Allentown, Penna., 


It Pays to Handle Diamond Belts 


THE DIAMOND RUBBER COMPANY, Inc., Akron, Ohio 


Atlanta Boston Kansas City Philadelphia New York 
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Cash Discounts Is Once 


National Supply and Machinery 
fnterest in the Long Fought Batt 
To what distance do you make free delivery? What 
s the average value of such orders, and what is the 
ost of such deliveries per order? How are you com- 
pensated for this expense? What type and make ot 
motor vehicle have you found most economical in making 
such deliveries? What is the average number of miles 
per week covered by such truck? What is the cost of 
operating one such truck per week, including gas, oil, 
tires, repairs, insurance, depreciation and Wayes of 
chauffeur but not including helper if one is used? 

These are some of the questions which the National 
Supply and Machinery Dealers’ Association has asked its 
members to answer during the past month, with a view 
to securing data which may permit a practical solution 
of the problem of motor truck deliveries by the mill 
supply houses of this country. 

In addition to the delivery problem, the association is 
again agitating the two per cent discount question. = In 
a letter to members under date of September 10, Secre- 
tary George A. Fernley makes the following appeal to 
members: 

“It is the thought of President Ackles that we should 
start a vigorous campaign for the purpose of having 
those manufacturers who have reduced or eliminated 
the two per cent premium for cash within ten days 
reinstate it. We are optimistic that our efforts will meet 
with considerable success, if we have the active, forceful 
cooperation of all the members of the association. 

“Some of the members seem inclined to the belief tha! 
it is unnecessary to write to manufacturers protesting 
against the reduction or elimination of the cash premium, 
feeling that a protest will be entered on behalf of the 
association. It is true that the office of the secretary 
treasurer does correspond with all manufacturers who 
do not allow the usual and customary two per cent 
premium, but the protest of the association as a bod: 
is much more powerful and much more likely to be 
heeded, if the manufacturer also receives a large number 
of letters of protest from the individual members. 

“We therefore request that vou immediately answer 
this letter in the following manner: 


‘I. That vou advise that we will have your hearts 


cooperation and support and that you will pledge yoursel! 


to write manufacturers who are not now allowing a 
wo per cent premium for cash, requesting that the: 
revise their terms. 
“2 That vou will forward to the secretary's offi 
list of all manufacturers who are not now allowing 
uu the two per cent premium. 
“3. That vou will retain carbon copy of this list and 
mmediately write to all the manufacturer Whose name 


ppeal thereon. 


It Is suggested tnat n Writing manutacturet Oil) 
tter include the following point a that two pel 
e! the usual and customary premium for cast 

the trade; b) that it Is necessary for vou to allo 
premium to yvour customers, as it Is not practical 


»allow a different premium for cash on different term 

is not difficult for the manufacturer to make 

his change, inasmuch as he can revise his selling price 
as to include the extra per cent 


‘It all of the members of the association will imme- 


( 


} 


diatels 


ot 


promising 


In 


ale 


for the time and effort 
That 


In 


\ 


vl 


Deal rs” . iss 


as 


added 


upon recel 


lon . tga 


pt of this le 
their time to his subject, we 
you that 


premiums for cash 
not now allowing two per cent, will amply 


) 
R MCA 


‘tter devote thirty 


the amounts which vou w 


nil 


More a Live Subject 


hute 


have no hesitancy in 


ill] secure 


from manufacturers who 


involved.” 


some of the distributors are themselves 


their handling of.the discount privilege is 


a complaint which a manufacturer recently 


the 
manufacturers’ te 


per 


“assocl 


cent 


ation th 


discount 


at some me 
rms of 10 


at their own convenience 


das s, but deduct 


ciation in a letter last month quoted as follows 


manufacturer's complaint : 


{ 


“There 


nited 


apparentls 


St: 


are any number « 


ites whe 


at any old time when they see fit. 


pret 


at 
ind 


Vv vou 


fault 
icated 


made to 


the 
he 


Trot 


‘mbers do not observe the 


» two 
asso 


n thi 


ot houses throughout the 


» take off this two per cent 


lor 


This 


cash, 


doe 


not apply to all, but it does apply to a certain percentage 


who invariably no 


t only remit 


» 


anywhere from 15 to 25 days 


per 


4) 


His 
tf) 


cent for cash. 


bills 


return his 


ha 


the 


date on to any 


We are going to make a rt 


distributor 


within LO days 


but 


take 


and then take off the two 


within the limited time, namely 10 days, 


check a 


deducted, otherwise. te 


INVONE es.” 


nd ask him 


to send us the me 


take the full time 


The association also received a letter from a 
turer who 


planation: 


“Your 


does ho 


t allow any 


discount. Here 


arguments all sound good, and if wl 


lle 
Wwe 
mies 


ctl 
h 


ler) 


from 


* who does not discount hi 


‘ 


tha 


viven 


Lub ene 


IS ©@X 


prrere 


ticed they would work out anywhere near in accordance 


with the theory, it would be a fine thing: and we 


} 


pe 


absolutely in f 


absolutely 


avor of it, 


but to our mind 


no question but what the cash disc 


trade abuse, and cannot be remedied among the 


large without absolutely discontinuing: it. 


would 
there is 
muunt isa 
trade at 


True there is 


a small portion, perhaps 10 per cent, who will absolutely 
live up to the cash discount terms, but the others d 


and 


our experienc CS, 


believe never will. 


oO not 


“We could write vou all day on this subject giving vou 


over 


ne 


aunis 


1 


| 


other honest 


might be interesting to 


to a net basis, 


venefit 


ot the 


Which, by the way, are exactly 
manulacturer, 


t 


the 


Same 


tell vou that in changing 


we actually gave all of our Customers 


two per cent cash discount 


In 


other 


words, we deducted two per cent trom our ve gular price 


al 


nd 


quoted 


them a 


our net price 


4°> 


Getting Down To Brass Tacks 


bridgeport Bra 


Company, 


Bridgeport, ¢ 


distributing bra tia emblem Mach ! 
ed ina mall envelope, On the hace ob whi 
d the following: mie e, under the yf 
to ‘ nsice Kor ve peaoypole 
The (renera Dsrwe mentions ! 
for somethin fundamental genuine I} 
ron Hie tmou i) dyveport ‘hele 1} 
You've alread pr tic ed it. Wear the little 
oth Know vou believe in getting dow? 
no (ret vour ordet for bra prod 


advepor 


‘ 














Oty ODD WES 
Jif Att YY isi Ut Os) 


provid a surplus of strength 


MASHED cold by the powerful blows of 

a 5000-pound steam hammer —without 

developing cracks or any other defects. 

This most severe test proves that Vogt Drop 

Forged Steel Valves and Fittings have a sur- 

plus of strength — strength in excess of that 
required for any possible service. 











Examine carefully the unretouched photo- 
graphs of the tee, ange and union bonnet 
valve, and note particularly that even the 
threads did not faii. 


Vo ot 
DROP FORGED STEEL 
VALVES AND FITTINGS 


Their surplus strength is insurance against 
failure in most severe service and the result- 
ing loss of property and even life. 


Vogt Drop Forged Steel Valves have working pressures 
to 6000 pounds per square inch, and fittings have work- 
ing pressures as high as 10,000 pounds. Those de- 
signed for high temperatures are used successfully to 
1100 degrees F. Valves are steel trimmed or monel 
metal trimmed according to service requirements. 





Globe, angle and check valve sizes are from % to 2 
inches, gate valves from | to 6 inches, fittings from ', 
to 4 inches and companion flange sizes from \% to 8 


inches inclusive. 


Detailed information regarding these and the many other 
items that make up the line of Vogt Drop Forged Steel 
Valves and Fittings is contained in the new catalog now on 
the press. Write for a copy. 








Henry Vogt Machine Co. 


INCORPORATED 


LOUISVILLE, KENTUCKY 





BRANCH OFFICES 
NEW YORK, CHICAGO, PHILADELPHIA, DALLAS 


MANUFACTURERS OF DROP FORGED STEEL VALVES AND FITTINGS, OIL REFINERY EQUIPMENT, WATER TUBE AND HOR! 
ZONTAL RETURN TUBULAR BOILERS, ICE MAKING AND REFRIGERATING MACHINERY 
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mill 
knows 


Every 


yreenest, 


supply salesman, perhaps the very 
that his manayer is anxious to 
keep him keyed up and working at full speed. He knows 
that the sales manager is constantly figuring on methods 


save 


sales 


he can use to stimulate his salesmen into greater activity. 
He knows that contests and bonus offers are constantly 
forthcoming to intensify his efforts. 

Of course it is no secret to any salesman that all such 
efforts to get more sales by the sales force are made to 
create a greater volume of business and to produce more 
profits. But the realizes that more sales by 
him will mean in one way or another, sooner or later, 
more money in his own pocket. 

It must be plain enough to the salesman that he is 
going to be paid a salary or commission that shall in 
the long run be dependent upon the volume of business 
he turns in. He cannot expect that he will be hired at 
a certain salary which will be continued even though he 
does not make the sales that will warrant its being paid. 
He cannot expect that his salary will be increased or his 
commissions made larger unless he increases his sales. 

Any salesman who has the idea that he will be given 
a raise in salary after he has been with the concern so 
long, just because he has served the same master a given 
number of years, has the wrong idea. The man who is 
paid during his first year a salary based on that year’s 
is worth no more to the house the the 
fifth or the tenth year, so long as he turns in only that 
same amount To be worth more and to be 
paid more, you must earn more. The only logical basis 
for a request for an increase in salary is the ability to 
point to increased sales, to the fact that you have earned 
more. It 


salesman 


sales second or 


of business. 


is not enough to give the sales manager to 
understand that if you are paid more you will earn more, 


that you will do better work if they give you more 
money. It doesn’t work that way. You have to earn the 
raise before you get it, not after. 


Why should the salesman who wants more money and 
knows that the only way to get more is to earn more, 
wait for the sales manager to do something to stimulate 
him into greater activity ? 

If you know that there is just one sure way of getting 
an increase in salary or in commissions, why not adopt 
that way and go after the raise without waiting to be 
stimulated into it? 

It seems an unfortunate fact that we have to be urged 
continually to do the things that for 
vantage. This condition is not confined to mill supply 
salesmen. It is common to all humanity. 


} 


are our own. ad- 
People want to 
be safe and to avoid accidents, still it a “Safety 
Week” or a “Safety First” campaign to sell people on 
the idea and to get them interested and so, for a period, 
If New York City can, by a special 
campaign, reduce the weekly accident rate by 
cent during 
own accord 


takes 


to reduce accidents. 
fifty per 
“Safety Week,” why cannot people of their 
and without concerted stimulation 
some centralized source cut down accidents that 


from 
way all 


Be Your Own Booster 





By Frank Farrington 


4 Rights Reserved 


the time? And the answer is that they can, they could, 
but they will not. 

It is so in salesmanship. The corps of salesmen for a 
certain house, if they would, could increase their efforts 
at any time just will do during some contest. 
They could, but they jog along in the same old way at 
the same old pace and wait to be stimulated by 
source outside of themselves. 


as they 
some 


The contest or the special bonus offer or the stimulating 
literature from the home office will not put into a sales 
man anything that was not there before. Such prodding 
only gets him to use what he has. 

There are salesmen who do not have to be prodded, who 
are self-starters who see the advantage of doing their 
best and who develop full steam without the incentive 
of contest or quota. These men do not wait for the 
sales manager to divide the road force into two football 
teams or two baseball leagues or two military depart 
incited to beat the record of the 
They just go right to it of their own accord. 

Such salesmen become the few and far between top 
notchers, the self-made hundred pointers, the men who, 
starting at the bottom, finish at the top without having 
been dragged up by someone from above. 


ments, 
other. 


the one to be 


It’s an old saving that you cannot keep a good man 
down, and it is true in spite of the fact that there are 
men who think they are good enough so they ought to be 
going up, and who really believe that influences without 
their control are holding them back. It may be true 
that there are instances where a jealous sales manager. 
or the personal enmity of some influential person keeps 
back a man whose actual ability and sales record en 
title him to advance. 
be negligible. 


Those instances are so rare as to 
The good man, the man who is determined 
to get ahead and who has the ability to do it, will not 
be kept down even by crooked means. If he cannot get 
what he deserves in one organization, he will change. 
But this is by no means to be taken as a recommenda 
tion that the man who is not getting ahead should con 
sider that undue influence is keeping him back and that 
he ought to shift. The one thing that is keeping back 
most undue influence exerted against them, 
but failure to exert all their own efforts to advance. 

No long ago T saw an account of the way the Todd 
Protectograph Company improves. its force and 
helps them to get better results, by issuing a house organ 
Klothes Kronicle.” 
urged to dress better. 


men 1s not 


sales 


In this salesmen are 
A “Clean up and Doll up” contest 
is put on and the salesmen are urged to clean up their 
territory and to doll up themselves. 


it calls “Klassy 


Undoubtedly Protectograph salesmen have been made 
more effective by such stimulation, but is there any reason 
why a Protectograph salesman or a mill supplies sales 
man should have to be urged by his employers to dress 
well enough to make a good impression upon his pros 
pects? Ought not ambitious salesman realize of 
his own accord the importance of looking as if he were 


any 
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You Can Lick Any Man 


With These 5 Big Reasons 


-—"_ Care Here are the big reasons “Pioneer” 
a Py ONEER: noe Steel Hangers have such a wonderful 
— reputation today: 


b STEEL 





1. ‘‘Pioneer’’? hangers are safe, 


hey are made entirely of high grade steel, which is 
not subject to vibration fractures. The legs and feet 
are made from one solid piece, so that the hanger 
frame is absolutely unbreakable. 


2. “Pioneer hangers are extremely rigid 
even under heavy loads. 


The feet and legs are one solid piece, from the tip 
of the foot to the end of the leg. A piece of heavy, 
high-carbon, special angle iron reinforces the leg at 
the bend of the foot, giving it extra strength to with- 
stand the pull and vibration of the belts. 


3. The rivets cannot shear off, or work loose. 


Every rivet used in assembling ‘Pioneer’ Steel 
Hangers is extra large, and, being hydraulically riv- 
eted, really becomes an integral part of the hanger 
frames. 


4. “‘Pioneer’’ hangers do not catch the dirt 
and dust. 


q All edges are smooth and beaded, which, together 
with the absence of hollow ribs, or open pockets. 


A sa ) 0, in the floor space i make the ‘Pioneer’ Hanger frame as smooth as any 
ssible when you stock the Pioneer I frame i 
a i a ae a Ge mel seues st cast iron hanger. 

arin ; yY > n’ hav arry SC lan 

4 i tock by creasing he floor pact e . 

snd increasiig your turnovei 5. ‘Pioneer’ hangers are economical—to buy, 

Pionee angers are tast seller They don't stay to erect, to maintain. 
n y tock tor lon Not only are they the best . F 

own pressed steel hanger, but, by our present They weigh much less than cast iron hangers, and 
ylans, they are rece ng the most intensive sort of , 
icine. Sie ebvetiina wine te hehaet. are therefore much easier to handle, haul and erect. 


cause it reache the nen vho ive vol you 


Shafts can be accurately and conveniently aligned 
because the “Pioneer” has a 4-way adjustment. 


Standard PRESSED StEEL Co. 


Box 3 Jenkintown, Penna. 
Hallowell” steel beneh begs “Hallowell Steel collars — 11 “Hallowell” lift) truck phat “Unbrako” hollow set and 
- a Reis mersrwaes fonky ome werews, wi ‘ “stant 
Sa |  —_> 
| : a 
fi =; 
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man entitled to a hearing, not a mendicant or a boot- 


leyger. 


The trouble with all of us is that some stimulus is 


essential before we will do our best. That is the reason 


for prize contests. The only return for extra effort that 
we are certain of getting, is the return in increased 
salary or commissions. That return is just as certain 
without the prize factor, but it takes special stimulation 
to get us started. 

| said that there are some salesmen who do not have 
to be whipped up to get them to going full speed. Those 
salesmen are probably no better able to sell mill supplies 
than you are. You may have them beaten in actual 
knowledge of your field, of vour line, even of salesman- 
ship. Where they have the edge on you is in that ambi- 
tion which drives them on to do their best fifty-two weeks 
in the year, while vou may do your best only during the 
five weeks or ten weeks drive of the inspiriting contest. 
You may be one of the low men on the force and vet 
the only thing that stands between vou and the top 
notch grade may be your lack of that aggressive spirit 
that could carry vou ahead as fast as the best of them. 

There are some salesmen who are today getting ahead 
as Well as they can, when their mental equipment is taken 
into consideration. You may be sticking around the foot 
of the line just because vou don’t know your work and 
your line well enough to get ahead. You are in competi- 
tion with men who thoroughly understand mill supplies 
and who are studying to learn the business better and 
better. These men are going ahead of vou because their 
increasing knowledge entitles them to go ahead. But 


there is nothing in the world to prevent you from in- 
creasing your own knowledge. 

You pick up more or less knowledge of salesmanship 
and of mill supplies as vou go along, but that is a slow 
method of acquiring knowledge. The salesman who is 
earning only through experience is left in the race by his 
fellows who seek to learn through the experiences ot 
others. 

The selling experiences and the manufacturing experi- 
ences of others are recorded for vour benefit, but no one 
can compel vou to profit by them. 

If you want to learn, you can read what others have 
learned and written down in books and in magazines and 
in trade journals. By reading you can discover what 
other men have done under certain circumstances and 
conditions and then vou will know what is the best thing 
to do when you are confronted by such conditions. — If 
you will not study the business, then of course, vou have 
to figure it all out for vourself when the conditions arise, 
and you will have to go ahead and make the same mistakes 
and learn in the same slow, blundering way others have 
learned before you. Surely vou ought to be willing and 
able to profit by the experiences of others, and not have 
to go through it all for vourself. 

You can be yvour own stimulator and boost yourself 
ahead in selling mill supplies or you can wait for some 
body else to do the boosting. It is all up to you. | 
the first method vou become a successful salesman. — | 


>\ 
> 
the second method vou never rise above mediocrity. The 
worst of depending upon somebody else to boost you up 


is that when the boosting stops, vou fall back. 
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Some Unfavorable Publicity 


Directed Agamst Mill Supply Houses By a Mine Purchasing .lgent 


Ik, W. Snyder, Cresson, Pa., who does the purchasing 
for a coal mining company, is the author of a letter 
which was published in the September issue of The 
Purchasing Agent. Under the caption, “The Supply 
House,” Mr. Snyder hits at one of the evils in the selling 
policies of some of the mill supply houses catering to 
the mine trade, and tells how his company felt obliged 
to discontinue dealing with the distributors. Here is the 
letter: 

“T have just concluded reading Mr. R. D. Mansfield’s 
very able article, ‘Just Around the Corner,’ in the July 
issue of The Purchasing Agent and cannot resist the 
temptation of writing you, for his argument is of par- 
ticular interest to the bituminous coal mining industry. 
Generally the coal companies’ operations are widely 
scattered and on account of the small differential in 
prices they are hardly justified in maintaining a central 
store house for the ordinary supplies such as are gen- 
erally stocked by mine and mill supply houses. 

“During the post war inflation period, we experienced 
considerable difficulty in securing reasonable deliveries 
of important items, such as track spikes, machine bolts, 
etc., from the jobbers and were in fact compelled to go 
direct to the manufacturer to get what we actually had 
to have 

“Prior to January 1, 1918, the policy of our companys 
was to place this business with dependable jobbers on a 
practically non-competitive basis other than checking on 
one company’s billing price against the other company’s 
charges for similar material. In the year 1918 we asked 
the supply houses for competitive bids and we feel safe 
in saving that by so doing we effected a saving of at 


least five per cent, but in effecting this savings we dis 
covered that) a surprisingly large percentage of our 
orders was shipped by the manufacturers so that we 
really did not get as good service or any better price than 
had we placed these orders direct with the manufacturers 
themselves. 

“Because of these two facts we have changed our 
buying policy and are now purchasing direct from the 
manufacturers all mine and mill supplies which we regu- 
larly use in worth while quantities. It is realized, of 
course, that there is a distinct dividing line in purchas 
ing where it becomes economical to place your business 
with jobbers, but I think that that line is a problem 
for each individual concern. As an example Mr. Mans- 
field mentions lubricants. It happens that we are large 
consumers of lubricants, in fact | do not know of a 
single mine and mill supply house in our territory who 
sells anywhere near the amount of lubricants we use.” 


+<or 


Opens Branch at Dothan 

The Alabama Machinery & Supply Co., Montgomery, 
Ala., has opened a new branch store in Dothan, Ala., in 
charge of Wilson Ashley, who for several years has 
covered the territory in that vicinity for the company. 
The company some weeks ago took over the Whatles 
building on South Foster street, and has had workmen 
busy making alterations. The new branch will earry a 
stock of mill supplies, machinery and heavy hardware. 
Mr. Ashley has had 25 years’ experience in the saw mill 
and machinery supply line. 































































BRASS GATE VALVES 3 

cy canst. cana 

Beegiceten oe aie’ 

THIS VALVE IS THE me 

200 Ibs. 66 99 SEE 

Steam 4 aes a ee 

— ees Sree | 

The experience of most practical engineers has hice ttigkaeaic ocean 

viven authoritative endorsement to this type of wae aie 

valve with a non-rising stem and wedge gate for PES 

all sorts of hard and continuous service. Blinc Sack stile aa ie 

Its good engineering practice to standardize on BEERS 

the Walworth line in piping installations. And D  sescliea sausage eal 

its good merchandising to be fully stocked for _ eee | 
the man who specifies “Walworth Throughout.” 





WALWORTH MANUFACTURING CO., Boston, Mass. 


Walworth International Co.. New York, Foreign Representative 
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With the opening of its new store in the new two 
million dollar building at the corner of Court and Frank- 
lin streets, Walbridge & Co., Buffalo, distributor of hard- 
ware, contractors’ supplies and mill supplies, definitely 
separated its mill sup- 
ply department from 
the retail end of its 
business. The head- 
quarters of the mill 
supply department 
are now at the ware- 
house, 35-45 Henry 
street. This ware- 
house only recently 
acquired by the com 
pany is also used to 
store all materials for 
the company’s) main 
store and four 
branches, each floor 
being devoted to a 
separate department. 

. Py T 4 P Be Several vears ago 
= Ss hy af tte ral Walbridge & Co. pur- 
chased property at 
Court and Franklin 
streets, and upon this 
site it has recently erected an office building. The com- 
pany is utilizing the sub-basement, basement, first floor. 
mezzanine, second floor and one-half of the third floor ot 
the new building for its retail business, the remainder 
being rented out for offices. 
Monday, September 15. 
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NEW WALBRIDGE BUILDING 


The opening took place on 


The company has only recently completed the equipping 
of the warehouse. The latter is across from the Terrace 
station, a location which affords unusual facilities for 
parking, both for visitors to the store and for company’s 
trucks. This latter convenience is due to the fact that 
the warehouse is close to the center of the city’s official 
parking spaces. 

The warehouse consists of three floors and a basement 
for the storage of materials and an additional floor for 
displaying samples of stocks carried in the building. On 
this display room floor also are located the offices and 
the shipping rooms. 

In charge of each floor has been placed an employee 
who, through vears of experience or special ability, has 
made himself familiar with all products to be handled, 
ind how best to arrange the stocks. 

A perpetual inventory system is used to control all 
warehouse stocks, the system being the result of years 
if study on the part of the company officials. Through 
this inventory system, the purchasing department knows 
it all times exactly what the condition of the various 
tocks is, and when any line needs replenishing. 

In moving materials from the company’s old store to 
the warehouse, a test of the capacity of the receiving de 
partment was made. Fifty-four large truckloads of mate- 
rial were delivered in rapid succession. Fifteen minutes 
ifter the last truck arrived at the warehouse, every 
single article had been delivered to its allotted place. 

In charge of the warehouse and the mill supply depart- 


ment is a newcomer in the Walbridge organization, 








(PSY Ow 


Change in Walbridge Mill Supply Department 


Buffalo Company, Which Has Opened New Two Million Dollar Building, 
lso I:quipped a lWearchouse to 





Hlandle Its Industrial) Business 

Harold W. Hunsiker, who recently was elected vice-presi 
dent of the company. He is a graduate of Sheftield 
Scientific School of Yale university, and before joining 
the Walbridge executive staff was vice-president and gen 
eral manager of the Sizer Steel Corporation of Buffalo. 
He has a wide acquaintance in Buffalo and vicinity, and 
is laying plans for developing the mill supply end of the 
company’s business. 

Walbridge & Co. is an old Buffalo organization, having 
been established since 1869. Its officers are: President, 
Harry Walbridge, vice-presidents, Harry W. Bowen, 
George B. Walbridge and Harold W. Hunsiker; secretary, 
Philip F. J. Muskopf; treasurer, George Ruby. The 


buyer for the mill supply department is A. P. Allenbrand. 
The company covers western New York, employing seven 
outside salesmen in its mill supply department. The 
average value of supplies carried in stock is $500,000. 
The erection of the new two million dollar Walbridge 
building has given the company wide publicity in Buffalo, 





MILI. SUPPLY DEPARTMENT HEADQUARTERS, WALBRIDGE CO 


the local newspapers devoting considerable space to the 
project. its 
rotogravure section several reproductions of photographs 
taken under the direction of Walbridge & Co., designed to 
show the advantageous location of both the new building 
and the new warehouse. 


Recently one Buffalo newspaper carried in 


eal 


It hi dl Pe Some Building 
It will interest mill supply distributors who are also 
wholesale hardware jobbers to learn that Hibbard, Spen 
cer, Bartlett & Company, Chicago hardware wholesaler, 
plans to build a new building to be sixteen stories high 
and to cost several million dollars. It will be the tallest 
building in the world devoted to the hardware business 
The location is to be at 219 East North Water street. 
Chicago. The plans are being made by the architectural 
firm of Graham, Anderson, Probst & White. The build- 

ing will be 464 feet long and 120 feet wide 


















THE WASTE OF STANDARD PRACTICE 
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Waste 58.3 


STANDARD WASTE PRAC 


1 Rough Cored Bar 24% "x 1%" x 12° Weight 13.55 Ibs. 
*Cost at 5 per pound $4.74 
Cost to machine (2 hours at $ .80) 1.60 
Overhead 100%, ; 1.60 
Raceivinn § 1 Bushing 6° long | weight 5.65 Ibs. Waste 58.3%. or a cost $7.94 


\ 2 Bushings 2” long /{ of $1.40 per pound for finished bearings. 
THE SAVING OF STEWART PRACTICE 
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STEWART SAVING 


STEWART FINISHED CORED BAR 2'4" x 2% x 13" Weight 7.88 Ibs 

*Cost at $ 50 per pound $3.94 
{1 Bushing 6% long | weighing 7.27 Ibs. Waste 7.74% or a cost of $ 54 per 

Receiving | 3 Kushings 2° long { pound for finished bearings. . 


A saving 50.56% of the waste incurred when using 12" Rough Cored Bars. 
only 


of 
*These price figures are used for comparative purpose 
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13-Inch Bars! 


Save 50% on Bars and Bushings 


That chart above tells the whole story! Bearings are gener- 








What Stewart Brons ally made in 2-inch or 3-inch lengths or multiples of those 
Vetal Is numbers, aren't they? And in cutting off the bearings and 
[he perfect copper-lead mix finishing the ends, you lose some of the metal, don’t you? 
hack age lObesicel a0 Prsehn* a . Asa result, you only get approximately 10 inches of bear- 
aha shaper ani AI ye a A ings out of a 12-inch bar. You can get 12 full inches of bear- 
ieee. Sermavn oi baila: teak at ings out of a Stewart | 3-inch bar. 
600 F., lubricating itself. Will Is it worth your while? Just study that chart. Stewart 
not score shafts up to 1000" | bars are finished all over. That not only saves you machining 
Melts at 1700° F. Coefficient ot ae SS eee * y 8 
Siti ne Has Wee te SOR costs and metal loss but insures you absolute uniformity in your 
stock sizes, finished all over, in metal. Stewart Brons is the greatest copper-lead mixture ever 
four degrees of Brinell hardness developed. When we first brought it out, it was bought be- 


for all bearing conditions our 
standard Grade “‘D’ Metal is 


perfect for the average bearing 


= emet “i , - : 
requirement \ll solid and JOBBERS! We have a great opportunity in a few remaining ter 


cause of its saving in the | 3-inch size. Now it is being bought 
as well for its service as the perfect bearing metal. 


cored bars 13-inch lengths! ritories. We're showing big sales increases. Write for particulars to 
STEWART MANUFACTURING CORPORATION 
1504-90 Fullerton Avenue Chicago, Illinois 


Or communicate direct with our nearest factory representative 


PRANK M. WHITE J. A. KEENAN 1. NELSON J. PRANK LANNING CO 
stewart-Warner Speed. Corp 1535 Fullerton Ave. S14 N. Capitol Avenue vo22 Avenue B 
DI9-551 W. Stud st Chicago, Hl. Indianapolis, Ind. Birmingham, Ala. 
New FORK, N. ©. W. ROO J. PRANK LANNING ©0. EK. PL GRISMER 
4. €C. OLFS 130 Oneida st 27 «First Avenue 1982 EK. 66th street 
Vb Woodward Avenue Milwaukee, Wis Pittsburgh, Pa. Cleveland, Ohio 


Detroit, Mich 


Brons 
Bearing Metal 


The Perfect Metal for Bearings 
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Majority Opposed to Catalogue Contributions 
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Manufacturers—AMany  Belicve 

The attempt of the National Supply and Machinery 
Dealers’ Association to determine whether manufac- 
turers should be called upon to assist distributors by 
contributing to the cost of catalogs resulted very much 
the same as the similar endeavor made some months ago 
by the executive committee of the Southern association. 
Some of the members reported that they find manufac- 
turers Willing to contribute but others were not so for- 
tunate. Dy far the largest number of dealers not only do 
not ask the manufacturers to contribute, but they fur- 
thermore believe that to make such requests is an unethi 
al practice. 

Here is what one member who has sought aid from 
the manufacturers reported in reply to the inquiry sent 
ut by the association: 

“Whether or not the manufacturers should be called 
ipon to assist distributors through contributing to the 
cost of catalogues is one in which we have been directls 
interested for the past several months, during which 
time we have been in the process of preparing our new 
Number 24 catalogue. It was a question which we con- 
sidered from every angle before finally reaching the 
conclusion that we were justified in at least giving the 
manufacturers an opportunity to share the expense with 
is, putting the proposition up to them in such a way that 
they might feel perfectly satisfied that their decision it 
the matter, whether favorable or unfavorable, would in 
Oo Way influence our future business relations with them 
“We classified lines to be shown in our catalogue un 
der two heads, namely, stock items and non-stock items. 
fo manufacturers whose products we are handling in 
stock, we sent letters similar to the Number | copy which 
we are enclosing, and we sent a letter similar to the 
Number 2 copy to those concerns manufacturing items 
Which we do not stock regularly, but which we felt we 
might reasonably expect to receive inquiries for, if thes 
vere shown in our catalogue. 

“The replies we received were, in a general way, vers 
vratifyving. While we have not carefully checked our list 
us vet, it is the writer’s opinion that the large majority 
of manufacturers whose lines we carry in stock were 
not only willing, but seemed anxious to go along with 
is on a fifty-fifty basis, which was all we asked them to 
do. There were a number who even insisted upon paying 
the complete cost of the space required to present their 
respective lines, and there was also a larger number of 
manufacturers with a fixed policy involving a standard 
allowance of $5.00 per page for their jobbers’ catalogue 
expense. 

“Tt seemed very strange to us that the feelings of some 
if the largest concerns in the country seemed to be hurt 
Vy our request, and some of them even went so far as 
to tell us frankly in their replies that they thought our 
action was small business. If concerns of this caliber 
had represented 40 or 50 per cent of the replies we re 
eived, we might have been led to think that they were 

ght, but when their class represented perhaps less 


) 


than two per cent of the replies we received, we were 
nclined to think that they exercised poor judgment in 
the stand they took. 

“Among the concerns whose products we do not carrs 
egularly in stock, and to whom we have addressed let- 
ters similar to the Number 2 copy, there was a very large 


Distributors 
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percentage of favorable replies. By favorable replies we 
mean, Of course, those who agreed to share the expense. 
The writer does not have in mind one reply from any of 
this class, however, indicating that our action in send 
ing out these requests was anything but logical and well 
founded.” 

Another distributor stated that he had found that ap- 
proximately 50 per cent of the manufacturers will pay 
the cost of inserting pages covering their lines. Some 
are willing to pay so much a page or half a page. On 
the other hand, one distributor, who has recently been 
figuring on a new catalogue, said that he had written 
to a dozen different manufacturers, and all took the posi 
tion that they were allowing the very best jobbing dis- 
count and would not be able to make any further con 
cessions. “We do,” this member wrote, “receive advice 
from a great many manufacturers, who say that they 
have inserted pages to fit the new standard catalogue 
that they will furnish in sufficient quantities to supply 
our salesmen. We have also had one or two factories offer 
to allow us a commission bevond the regular jobbine 
price, if we would show their line of yoods in our cata 
logue.” 

Here is another view of a distributor who believes that 
manufacturers should contribute to catalogue expense: 
“This should apply, however, more to the line of special 
ties, and the manufacturers should not have to reimburse 
the jobber in cash for his share of the expense of illus 
trating his line. During my supply experience, | have 
had considerable catalog work to do, and | have had 
manufacturers contribute on a basis of a certain deduc 
tion in settlement covering goods purchased from them. 
Generally, these deductions were on a basis of two and a 
half to ten per cent until the charge against them for 
catalog space had been wiped out. [ will be interested 
in knowing the consensus of opinion on this subject, as 
we are contemplating the publication of a new catalogue 
at the present time.” 

Among the extracts of letters from members of the 
national association who have requested manufacturers 
to furnish electros and plates, but who have not gone so 
far as to demand complete coverage charges, is the fol 
lowing: 

“We have only asked one manufacturer to pay for the 
cost of displaying his line, and he replied to the effect 
that he would give us an extra five per cent on our yearls 
purchases. On this particular class of merchandise it 
would take us ten years to earn this extra five per cent. 
We figure we spent $142 of our money in displaying his 
goods in our catalogue. Of course, we must consider 
that this manufacturer went to the expense of having 
cuts made to use in connection with our catalogue, and 
no doubt his initial layout on our book alone would cost 
him not less than $100. On the other hand, we must 
bear in mind that Donnelley will use these same cuts 
in numerous other catalogues. As a whole, if the manu 
facturer has no other expense than the furnishing of 
cuts, he gets out very cheaply.” 

Here is another view: “In the history of our com 
pany, we have never asked any manufacturer to make 
contribution. Maybe we should do so.) In making the 
above statement, we mean that we have never asked 
them to make a cash distribution. We must not forget 
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Well Known Tools 


Meet No Sales Resistance 


And Williams’ Line of Screw Wrenches success- 
fully meets the demand of all mechanics and 
purchasing agents who know the worth of estab- 


lished brands. 
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Three patterns supply a comprehensive selection: 


“HO & BY Machinists’ Knife Handle and 





Wo & B Railroad Special” (Tron Handle) are quality wrenches 
of the highest grade. 


“HW& BO Agricultural Wrenches are good. carefully made 
tools at moderate price, 


Head and Bar drop-forged in one piece from specially selected steel 
and case-hardened. 
xtra Heavy Jaw case-hardened and accurately fitted with easy-act 


ing, solid steel screw. 





Profit by “The Wrench People’s" popularity and widespread pub- 
licity. Add their “good will” to your own prestige. Stock “W & B” 


Screw Wrenches. 


Details and Wrench Book on request. 


J. H. WILLIAMS & CO. 


“The Wrench People” 
New York BUFFALO Chicago | 
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that after ali the manufacturers have cooperated and at 
some expense to themselves have furnished us with cuts 
and many times they have been called upon by us to 
make special cuts, which has necessitated more or less 
of an expenditure by them. In the great majority of 
cases all manufacturers whom we represent have will- 
ingly cooperated with us. Occasionally we have found 
a manufacturer who took the stand that he wouldn't 
furnish cuts unless we paid for them. In such instances 
we have not shown his line of manufacture. Catalogues 
and bulletins are becoming more or less standardized. 
We hope the day will come when there will be a general 
standardization which will tend to reduce the price of 
producing catalogues.” 

Most of those distributors who have had catalogues 
made under the Donnelley system do not appear to bother 
the manufacturers except in rare instances where co- 
operation has been sought to secure cuts or copy. One 
of these Donnelley patrons states: ‘‘We have had the 
last two editions of our catalogues built by the Donnelley 
system, which as you know obviates the necessity of our 
getting directly in touch with the manufacturers, either 
for the loan of cuts or for the correction of copy, and 
therefore we have not found it necessary to ask the 
manufacturers for any service or direct assistance of 
any kind. Now, as in old days, we have never called 
upon the manufacturers for contributions of any sort to- 
ward the expense of the issuance of our catalogue, except 
in a very few places where the Donnelley people would 
get a considerable use of the plates after they were once 
made in their system, in which case we have asked the 
manufacturers to defray the expense of the Donnelley 
plan of this compilation.” 

One distributor who is now compiling a catalogue 
complains as follows: 

“We have been building a catalogue for eighteen 
months and have had to beg manufacturers for cuts. 
Most of them feel as though a dollar spent in this 
manner is going to break them. We went through the 
experience of asking them to bear a part of the expense; 
we believe a few died from the effect; so that no more 
should end this way, we did not have the heart to ask, 
but dug into our surplus to help advertise the other fel- 
low’s goods.” 

Here is an interesting view of one distributor who 
does not look with favor upon the idea of soliciting con 
tributions from manufacturers: 

“We have never asked nor requested the manufactur- 
ers whom we represent for a contribution to cover the 
cost of inserting pages covering their line. We have 
found a good many manufacturers willing to contribute 
toward this expense, but in most instances there has 
been a string tied to their contribution, and to more 
fully explain this condition, the manufacturer wanted to 
pick the items and pages, and for this reason we have 
always found this to be detriment, and believe many 
other jobbers would find it the same, owing to the fact 
that this would mean that a good deal more in the way 
of cuts and printed matter would have to go into the 
catalog, and perhaps the only thing that interested the 
jobber was to inform the customer that this particular 
tool or article of equipment was handled by him, and to 
t the customer know that his jobber could take care 
of his requirements along this line. Any explanation of 
details and operations could be made better by either 
writing or having a personal representative call on the 
customer, or with advertising literature carried in our 
files, which would only cover the one item that was called 
for at that particular time; and it could be more fulls 
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explained. Another thing is that even though a jobber 
does represent a manufacturing concern, there are a good 
many articles that he does not handle of this particular 
manufacture; and why should there be duplications, 
especially when he has connections for the same article 
with another manufacturer?” 

“The practice of soliciting such contributions,” says 
another distributor, “is without doubt a very vicious and 
unfair one, because if the manufacturer vields to such 
solicitation from one dealer, he should voluntarily offer 
it to all the other dealers in order to be fair, because it 
stands to reason that it is not fair for one dealer to have 
any advantage over another. If the manufacturer should 
have to contribute to all the catalogues of all the dealers 
to whom he sells, it would be a tremendous burden of 
expense added to his already heavy overhead of doing 
business and putting goods on the market.” 

One prominent distributor expresses the opinion of 
many others in the following statement: “We do not 
request manufacturers for contributions toward the cost 
of catalogues. Several years ago such a practice was a 
common one, but we believe that it is not ethical, and 
we are not making requests at this time. We found 
that there was a growing dissatisfaction among manu 
facturers to contribute toward the expense of their rep 
resentatives’ catalogues, and that tne function of a dis 
tributor of goods includes the expense of advertising. 
The manufacturers, on the other hand, recognize that 
they must do a certain amount of national advertising, 
but object, as stated above, to contributing to the ex 
pense of the individual dealer.” 
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STANDARDS FOR SCREW THREADS 

imerican Engineering Committee Approves Work Done and 
Labels it One of Most Important Industrial Advances 

The American Engineering Standards Committee has 
approved the work of the sectional committee on stand 
ardization and unification of screw threads in the field 
of threads for bolts, machine screws, nuts and commer- 
cially tapped holes. The work was done under the joint 
sponsorship of the American Society of Mechanical En 
gineers and the Society of Automotive Engineers. By 
the adoption of the committee’s report, screw threads 
are narrowed down to two series, an “American coarse 
series” for general work, and an “American fine series” 
for work in which a finer thread is desirable. The same 
form of thread is used in both. 

The adoption of standard screw threads, the committee 
says, is perhaps the most important single advance in 
American industrial standardization, at least in the me 
chanical industries, since screw threads are fundamental 
to design and manufacture in every field, and enter into 
almost every kind of manufactured product and machine 
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Look for a Bright Future 
According to reports from Baltimore, the mill supply 
department which was established a little over a yea 
and a half ago by The James Walker Co., 128-125 Pratt 
street, has been successful from the beginning and the 
executives of the company are looking forward to a very 
bright future for this new branch of the business. The 
Walker company was established in 1911 as a marine 
supply house. The new department is under the manage 
ment of W. C. Protzman, assisted by Robert H. Fisher 
and Bernard Bockelman, all of whom were former em 
ployves of the Baltimore branch of The Fairbanks Com 
pany. Mr. Protzman was also for many years secretary 

of the Thos. C. Basshor Co., of Baltimore. 
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CAN’T NAIL 
A JOIST WITH A 
THUMBTACK ! ! ! 

—And you can’t lick a job 

that calls for Stitched Cotton 

Duck Belt without using just 

that. Even the best rubber 

and leather belts cannot give 
knock-down-drag-out service 
on those tough belt jobs that 
are made for canvas belt. 
Stitched Cotton Duck Belt is 
not a substitute, it is built for 
specific jobs—conveyors, ele- 
vators, and drives, in_ places 
where heat, steam, oil and 
like conditions would kill or- 
dinary belting. Use the right 
belt for the job; Gandy where 


Gandy serves best. Write 
for full information and 
Samples. Gandy Belt is 
Lough. 
THREE Eves: ne Stitched Cotton 
wee - Beltin for ordi Nar naoor 
WO Thermo -Gandy, spec tally treated 
tor outdoor 1 allatenia and extremes 
ot heat, cold am,etc. G andy Wax- 
Impregn aaa It: white, was hable, for 


onveving food products in bulk. 





Soe 


‘ea This Adhvertisement 
is repeated from a re- 
cent issue of Mechan- 
ical Engineering, 
which is the key pa- 
per to the key men of 
Industry. 
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Making Mailing Lists Valuable Sales Assets 


Some Suggestions for Making Classifications -lecording to Industries 


f 


l( Mak. /t / avy for Jobhy rs to I: i} ectively P Ladlin rtise Specialties 
KENNETH G. MERRILL 


The writer, in travelling about the country, has been — previous sales records. Where a jobber does not have a 
struck with the fact that a great many mill supply job- large force of clerks to devote to this 


work, it is per- 
bers do not have mailing lists, i. e., lists of customers 


haps better to reconcile one’s self to building the list 
and prospects in the territory which they serve. A great 9 slowly from the date that a decision is made to attempt 
many jobbers have found the subject of mailing lists con- the task. In other words, instead of 


going back over 
fusing and consequently, have not gone into the matter. 


last vear’s books, we have found it good policy to sug- 
It is the purpose of this article to sum up the way mail- gest that the jobber Say to himself——‘Well, this is the 
ing lists are handled, where they do exist, and to point 15th of October. Today I start a mailing list. Evers 
out Ways of simplifving the detail connected with com- inquiry | get today, and every order | get today will find 
piling and maintenance of such lists. its way to the man who will make up this list. He will 

Mailing lists are almost a necessity, as proven. by enter these names and tomorrow he will do the same 
the fact that jobber after jobber is finding them of im- thing over again, with tomorrow's business.” | And so 
mense value. Jobbers who a vear ago did not have them 9 On. by the time the year is up, a tremendous mailing 
now speak of them in the most enthusiastic terms. They — list will have resulted without any great labor involved. 
form a sales record 


n themselves. and can. in fact. be Besides inquiries and orders, there is another very fruit 
combined with the actual sales record in many instances. ful source of names-—trade lists, trade papers, and trade 
They enable the jobber to send out many times, a bulletins. These should be read and the names put on 
“blanket” announcement to his trade on many subjects the list every day. 


under the sun which will interest them. We might say that the compiling of a mailing: list 
A jobber finds himself overstocked on pipe and by does not seem to be very much trouble if it is attended 
getting out an attractive circular letter. to his entire to every day, but when allowed to accumulate, so that 
mailing list, he sells it practically over night. A jobber one attempts to enter a week's names at once, the job 
puts on a new specialty and by utilizing the mailing list, assumes some proportions. Therefore, we suggest a cer 
acquaints the trade with the fact in mighty short order. tain regularity and it ought not to consume very mu h 
Many jobbers find that they have used a mailing list of anybody's time, if it is attended to in this way. 
for some time, that it pays them to get out a house organ The classification of a mailing list is a wide subject 
in which they can make all sorts of offers, announce- and one on which a great deal can be said. When an 


ments, and business statements at stated intervals. Some attempt is made at strict classification of every industry, 
of the strange things about a mailing list are, when you it involves a tremendous amount of detail and man) 
have it—you are constantly thinking up ways of using schemes as to different colored cards, different numbered 
it, as it offers such a simple way of getting in touch cards and other devices. You will notice that I speak 
with your entire trade—quickly. of cards. In my opinion, the best type of mailing list 

There is a further value in mailing lists which a sur- is entered on cards and carries a very briet sales record 
prisingly large number of jobbers do not take advantage = &S well. This enables the jobber at a glance to select 


of, viz., their value as co-operation with the manufac- Such cards as represent sales and such cards as only 
turers. Perhaps it is not going too far to say that there Yepresent inquiries. This information is sometimes 
s not a specialty manufacturer in the country who will Wanted. 
not circularize a jobber’s mailing list with printed mat But to get back to classifying —I have always thought 
ter made up under the jobber’s imprint. This is adver that there must be a simple way of doing this that would 
tising absolutely free of charge to the Jobber, coming in at the same time be of great value to the jobber. To 
inder the best auspices to his own customers, with his arrive at the simplest way has taken a yreat deal ot 
own name printed on it, and does not cost him a cent. tudy—-extending over a period of yvears-—but the sys 
By choosing a different manufacturer to approach each tem that | have adopted, and have seen many jobbers 
month he can, free of all cost, have his name placed be- adopt, covers almost every possible want that a jobber 
fore his entire customer list each month, in connection may have. 
with some attractive specialty, which the manufacturers, Getting down to first principles, why do vou want to 
ndividually, are mighty glad to send out at any time classify a mailing list? Because vou want to be abl 
vhen requested to reach certain classes of trade at times when vou 
Let us say that you as a jobber, put in a line of pipe cnow they will be busy and in need of certain article 
epairs. The manufacturers of these are only too anxious To put it in concrete terms, you know pertectly well that 
to receive vour mailing list, to print up 5,000 pieces of — all customers in the refrigeration business are running 
printed matter under your imprint and mail them out so their plants full blast in July. On the other hand, you 
hat the trade immediately knows that you have put pipe also know that office buildings are not running their heat 
epairs in stock and can fill orders promptly. Thus it ng plant n July. Obviously, a thing that would inter 
roes with literally scores of manufacturers—-they are est the retrigeration trade in July—even though it per 


eady and willing to spend their money to advertise their tains to piping could not interest an office building: at 
roods when using a jobber’s name. Every time the job- the same time. It was in following this line of thought 


ber’s name is seen by the customer, it is just one more that we hit upon the idea of classifying the variou 


ail in the bridge ot friendship that there is to carrv industries of this countrys according to the time ot en) 
is business to vou. when they are busiest. 
The compiling of mailing lists is often attempted from This classification does not prevent using the entire 



























Send for 
our catalog 
and see 
that your 
investment in power 
plant apparatus is pro- 
tected. 












A few of the articles 
which are described 
in detail in our cata- 
log, No. 18-5, are 


shown above. 














Brass Founders 
and Finishers. 


1713 Elmwood Ave. 
Buffalo, N. Y. 

sole Manufacturers of 

sherwood = Engineering t? tor } ul u 

Specialties 























DEALERS—Let Us Help You Build 
Up Your Speed Reducer Business 


Palmer-Bee Mill Type Speed Reducers—fully en- 
closed—give every assurance of protection from 
dirt, dust and moisture, proper lubrication and con- 
tinuous satisfactory service. 





You know what it means to any concern when 
they can keep up production volume and hold down 
production costs. 

In open territories we have an attractive offer for 
reputable dealers which will interest you. Write 
for our booklet describing Palmer-Bee Speed Re- 
ducers and their application in all lines of industry. 
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list at any such time as a blanket announcement is to 
be made, or a house organ to be mailed. On the other 
hand, it enables you to use the mailing list effectively 
and economically on specialties or special items that you 
wish to clear. In showing at what time of year the 
various industries are busiest, it also automatically shows 
that at other months they are not so busy. As an exam- 
ple, if you want to reach refrigeration plants when they 
are busiest, you send them bulletins in July. If you 
want to reach them when they are not at their busiest, 
you approach them in December. 
This, then, is how we classify our mailing list: 
| —January—Railroads, coal mines, ships, shipbuilding. 
carbon. 
2—-February—Paper mills, factories, rubber manufac- 
turers, fertilizer, chemical plants, salt, engineering 
and foundry companies. 
March—Auto manufacturers and auto supplies. 
April—U. 8S. engineers, superintendents. 
May—Lumber, furniture, cooperage, brick, cement, 
quarries, pottery, china, sand, clay, milling, fire- 
proofing. 


St de Ce 


6—June-——Plumbers, glass, contractors, and = miscella- 
neous not Classified. 
i—July—-Ice, ice cream, cold storage, laundries, cream- 
eries, stockyvards, packing plants, refrigeration, bot- 
tling, breweries. 
x*—August—-Water works, canneries, land, fisheries, 
irrigation. 
§—September——Oil wells, refineries, pipe lines, rice mill- 
ing, mines, flour mills, bakeries, starch. 
10—Sugar mills, iron mills, steel mills, textiles, boots, 
shoes, tanneries, furnaces, foundries, machinery. 
11-—November-—Florists. greenhouses, cotton mills, oil 
mills, gins, tobacco 
12—December—Gas and electric plants, hotels, buildings, 
public institutions. 
Cards with tips numbered 1 to 12. are used. 


The Jennison Hardware Company, Bay City, Mich., 
distributor of mill, mine and hardware supplies and kin- 
dred lines, expects to have its handsome new main build- 
ing and steel warehouse ready for occupancy November 
15, at which time the company will add to its present 
lines a complete stock of house furnishing hardware, 
electrical supplies and athletic goods. The retail de- 
partment of the business will then be greatly enlarged, 
and the company will be equipped to furnish supplies of 
all kinds to the trade in its territory. 

The new main building will be five stories high, with 
basement. It will contain 60,000 square feet of floor 
space. The construction is of steel reinforced concrete, 
as nearly fireproof as is possible. Equipment will include 
passenger elevators with a speed of 150 feet per minute, 
double spiral chutes running from the top story to the 
basement to facilitate the handling of stock in filling 
orders, and the latest in handling equipment. In the 
rear of the building is a large area, entirely covered by 
a glass roof, giving ample light and permitting the load- 
ing and unloading of the company’s trucks under cover. 

The new steel warehouse is located on the Saginaw 
river, permitting the receipt and shipment of materials 
hoth by rail and water. This warehouse is devoted to 
the storage of steel bars, structural material, plates, 








The mailing list is no good unless it is kept up. All 
printed matter sent out should be carefully addressed 
according to the mailing list card and such envelopes as 
are returned, should be immediately checked off the list. 
Salesmen’s reports should be checked with the mailing 
list daily, so as to get the change in names of executives. 

We might point out that general practice has made it 
seem inadvisable in many cases to attempt to keep abreast 
of the name of the individual of each company. This is 
a matter of opinion. Personally, we list the name of the 
company and are content to address all printed matter to 
the “Chief Engineer.” This will reach the man just as 
well as if it were addressed to Mr. John Smith, Chief 
Kngineer—and after all, the question of whether the 
piece of printed matter is read or not, depends upon the 
printed matter. This in itself simplifies the keeping up 
of mailing lists if it is decided that the territory is so 
large that salesmen do not call often enough to keep 
up any extraordinary personal contact with the custom 
ers themselves. As a summing up, let me say that after 
you have compiled the mailing list, do not let it stand 
idle. Every manufacturers’ salesman who comes_ in 
should have the subject mentioned to him, that he may 
have an opportunity to offer to circularize it for you. 
In this way, by having vour list copied with a great many 
carbon copies, you can give one to each manufacturer who 
is willing to circularize your trade for you and thus have 
at least one mailing a month being made for you, at no 
expense to yourselves, but keeping vou before your cus 
tomers. 

I have known of jobbers who went so far as to pet 
one manufacturer a week to circularize their mailing 
list for them and at the end of the year 52> messages 
had gone to each of their customers with the jobber’s 
name imprinted, calling attention to 52 different items 
that they had to sell. You can't overdo it. The manu 
facturer is Just as pleased as vou are and the more goods 
vou both sell the better off vou both are. 


Ready for Occupancy Soon 


Jennison Hardzare Company's New Building Now Nearing Completion 


angles, cold rolled shafting, band steel and hoops. A 
switch track runs directly into the building, and a large 
overhead electric crane, with a seventy-five foot span. 
is installed for handling the materials. Another feature 
of the warehouse is the automatic scales which provide 
a quick and accurate method of weighing materials as 
they are received and shipped. 

A new pipe shop is equipped with tools and machinery) 
for cutting and fitting, drilling and bending. In this 
department, too, the company carries complete stocks of 
yalvanized and black sheets and blue annealed sheets. 

On March 27, 1924, the company’s main building, which 
was built in 1872 by the founder of the business, Charles 
Ek. Jennison, was completely destroyed by fire.  Fortu 
nately the offices and general warehouses were saved. 
Immediately afterwards, William F. Jennison, president 
of the company, announced plans for rebuilding and at 
the same time expanding the business. 

The Jennison Hardware Company was established in 
1850, and incorporated in 1891. It now has a capital 
of $400,000, and carries an average stock of supplies 
valued at $600,000. Its territory includes the entire 
state of Michigan. The officers of the company are: 
President, William F. Jennison; vice-president and treas 
urer, George B. Jennison; secretary, John Bastow. 
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Made for maximum service _, 
not merely the average | 
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Bringing Business 
Direct to You 


Jenkins Valves are widely ad- 
vertised in over seventy tech- 
nical journals, trade papers, 
professional and business pe- 
that 


valve buyer in your territory. 


riodicals reach every 
Direct-mail Jenkins advertis- 
ing also is regularly sent te 
thousands of valve users 
everywhere. Special field rep- 
the 


pects in your territory and 


resentatives visit pros 


educate them regarding the 


established superiority of 


Jenkins Valves. 
The outstanding result of all 
this sales promotion effort is 
a prestige and demand for 
Jenkins Valves that is bring- 
ing more business direct to 
you. Are you taking the bes: 
advantage of it by carrying 
and recommending 


Valves? 


Jenkins 





JENKINS BROS. 


White Street New York, N. Y 

§24 Atlantic Avenue Boston, Mas 

3 No. Seventh Street. Philadelphia, Pa 

TTS 646 Washington Blvd Chicago, Ill 
ae ee : 


{Always marked with the "Diamond" 


33> Jenkins Valves 


SINCE 1864 








Royersford dealers 
always deliver 
on time 


This is part of Royersford Ser- 
vice which extends from the 
Royersford Factory the 
consumer. 


to 


Royersford dealers know that 
we will go far out of our way 
to help them keep delivery 
dates. They depend upon this 
service whether it involves a 
shaft-coupling, collar, hanger, 
one, a dozen or a thousand 
bearings. 


Something else about Royers- 
ford dealers — they usually 
have complete stocks and all 
sizes. 


So see a Royerstord dealer 
first 
end. 


you ll save time in the 





Royersford Foundry & Machine Co. 


43 North 5th Street, Philadelphia 


For dealer nearest’ you 


see Vie Rae's Blue Book 


The ROYERSFORD LINE 
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Record Attendance at Machine Tool Exhibit 


lt ls Estimated That 15,000 Persons lisited the Displays at thr 
Fourth Annual Show Held inthe Mason Laboratory, Vale Cniverstty 


A comprehensive exhibition of machine tools and a 
record attendance marked the fourth annual exhibit in 
the Mason laboratory of Yale University, New Haven, 
Conn., on September 15 to 18, inclusive. The affair was 
held under the joint auspices of the New Haven section 
of the American Society of Mechanical Engineers, the 
New Haven Chamber of Commerce and the university. 

Much of the equipment exhibited represented recently 
improved designs and several devices were shown for 
the first time. The technical meetings held in connec- 
tion with the exhibit included lectures and papers by 
prominent men in the machine tool industry. Ernest F. 
DuBrul, manager of the National Machine Tool Build- 
ers’ Association, was one of the speakers, his subject 
being, “Forecasting Demand for Machine Tools.” 

On the second day of the exhibition a meeting of 
sales managers of eastern machine tool builders was held, 
with Mr. DuBrul presiding. Advertising, time sales 
and the value of expositions were among the subjects 
discussed at this conference. The value of cooperative 
advertising was one phase of the discussion. On the 
subject of expositions, it was generally felt, according 
to the report, that the machine tool builders are called 
upon to exhibit too often. Concentration on fewer expo- 
sitions seems to find favor. A committee was appointed 
to make definite recommendations from the eastern group 
of sales managers on the subject of when tools and 
patterns become obsolete. 

Two New Haven mill supply houses, The C. 8. Mersick 
& Company and Page, Steele & Flagg Co., had booths at 
the exhibition, the former showing a variety of files, 
drills, taps, portable tools, gears clutches, gas welding 
and other equipment while the latter, which had one ot 
the largest exhibits, included ball bearings, transmission 
appliances, small tools, chucks and other equipment. 

The exhibitors included the following: Abrasive Ma- 
chine Tool Co., East Providence, R. 1.; American Crusher 
& Machinery Corp., New York; American Swiss File 
& Tool Co., Elizabeth, N. J.; B.C. Ames Co., Waltham, 
Mass.; Atlas Steel Corp., Dunkirk, N. Y.; Avey Drilling 
Machine Co., Cincinnati: Baker Brothers, Toledo; W. F 
& John Barnes, Rockford, Tl; John Bath & Co., Wor 
cester; Bausch & Lomb Optical Co., Rochester; Bay State 
Belting Co.. Boston; Bove & Emmes Machine Tool Co., 
Cincinnati; Bridgeport Safety Emery Wheel Co., Bridge 
port: Brown & Sharpe Mfg. Co., Providence, R. 1.; 
Bryant Chucking Grinder Co., Springfield, Vt.; Andrew 
(. Campbell, Inc., Bridgeport; Carborundum Co., Niagara 
Falls; Cincinnati Grinder Co., Cincinnati; Cincinnati 
Milling Machine Co., Cincinnati; Jas. Clark, Jr., Elec- 
tric Co., Louisville; Cochrane-Bly Co., Rochester: 
Diamond Machine Co., Providence; R. & J. Dick Co., 
Inc., New York; Eastern Machine Screw Corp., New 
Haven: Electric Hose & Rubber Co., Wilmington, Del.; 
Fafnir Bearing Co.. New Britain; Fairbanks, Morse & 
(o., New York. 

Garvin Machine Co., New York; General Electric Co.. 
New Haven; Geometric Tool Co., New Haven; Gisholt 
Machine Co., Madison, Wis.; Goddard & Goddard, De- 
troit:; Goss & DeLeeuw Machine Co., New Britain; Gould 
& Eberhardt, Irvington, N. J.: Grant Manufacturing & 
Machine Co., Bridgeport; Hanson-Whitney Machine Co.. 
Hartford: Hart & Hegeman Manufacturing Co., Hart 


ford; Heald Machine Co., Worcester; Heppenstall Forge 
Co., Bridgeport; G. M. Hessdoerfer & Co., Philadelphia; 
Heston & Anderson, Fairfield, lowa; Hogygson & Pettis 
Co., New Haven; Hunter & Havens, Bridgeport, Ideal 
Machinery Co., Plainville, Conn.; Jacobs Manufacturing 
Co. Hartford; H. W. Johns-Manville Co., New York; 
Jones & Lamson Machine Co., Springtield, Vt.; Keller 
Mechanical Engineering Corp., Brooklyn, N. Y.; Kings 
bury Manufacturing Co., Keene, N. H.: W. B. Knight 
Machinery Co., St. Louis, Mo.; Landis Tool Co., Waynes 
boro, Pa.; LaPorte Machine & Tool Co., LaPorte, Ind.: 
Leland-Gifford Co., Worcester; Lewis-Shepard Co., Bos 
ton, Mass.: Lodge & Shipley Machine Co., Cincinnati, 
Ohio; J. L. Lucas & Son, Inc., Bridgeport, Conn.; Machin 
ery Dealers, Inc... New Haven, Conn.; Manning Abrasive 
Co., Troy, N. Y.; Manning, Maxwell & Moore, Inc... New 
York City; C. S. Mersick & Co., New Haven, Conn.: 
Monarch Machine Tool Co., Sidney, Ohio; Morse Twist 
Drill Co., New Bedford, Mass.; National Acme Co., Wind 
sor, Vt.; National Machinery Co., Tiftin, Ohio: New 
Britain Machine Co., New Britain, Conn.; New Departure 
Manufacturing Co., Bristol, Conn.: New Haven Gas 
Light Co., New Haven, Conn.; New York Belting & Pack 
ing Co., 91 Chambers St., New York City; J. M. Nev Co., 
Harttord, Conn.; Niles-Bement-Pond Co., 111 Broadway, 
New York City; Noble & Westbrook, Hartford, Conn. : 
Norma-Hoffman Bearings Corp., Long Island City, N.Y 

Norton Co., Worcester, Mass. : O. Kk. Tool Co., Shelton. 
Conn.; Ohio Machine Tool Co.. Kenton, Ohio; Oxwe'd 
Acetylene Co., Long Island City, N. Y.: Pave, Steele & 
Flagg Co., New Haven, Conn.:; Peerless Machine Co., 
Racine, Wis.; Peerless Surfacing Machine Co., Troy, 
N. Y.; Pratt & Whitney Co., Hartford, Conn.: Henrys 
Prentiss & Co., Hartford, Conn.; Purinton & Smith, 
Hartford, Conn.; Rhodes Manufacturing Co., Hartford, 
Conn.; Rivett Lathe & Grinder Corp., Brighton District 
of Boston, Mass.: Rockford Milling Machine Co., Rock 
ford, Tll.; Rockford Tool Co., Rockford, Tl.; Sidney Ma 
chine Tool Co., Sidney, Ohio; Sipp Machine Co., Pater 
son, N. J.: S. Ke F. Industries, 165 Broadway, New 
York City: Springfield Machine Tool Co... Springfield, 
Ohio; Standard Steel & Bearings, Inc., Plainville, Conn. : 
Taft-Pierce Co., Woonsocket, R. I.; Tavlor & Fenn Co.. 
Hartford, Conn.; Thomas Spacing Machine Co., Pitts 
burgh, Pa.; H. G. Thompson & Son Co., New Haven, 
Conn.; Torchweld Equipment Co., Chicago; Torrington 
Co., Torrington, Conn.:; Union Twist Drill Co.. Athol. 
Mass.; Universal Boring Machine Co., Hudson, Mass. : 
V.& O. Press Co., Hudson, N. Y.; Van Norman Machine 
Tool Co., Springfield, Mass.; Vitrified Wheel Co.. West 
field, Mass.; Warner & Swasey Co., Cleveland; Water 
bury Farrel Foundry & Machine Co., Waterbury, Conn. ; 
Westinghouse Electric & Manufacturing Co.: Wisconsin 
Klectric Co., Racine, Wis., Wyoming Shovel Co., Wyom 
ing, Pa. and Yale & Towne Manufacturing Co., Stam 
ford, Conn 
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Bookings of Steel Castings 

August bookings of steel castings, based on reports 

from manufacturers representing over two-thirds of the 

commercial castings capacity of the United States 


amounted to 36,363 tons, as against 38.191 tons for July 
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Introducing— TENTACULAR” 


AUG. 7, 192 


so PAT, 
The Suction Belt which makes Slippage absolutely Impossible 





No other Belt a . 


could do this— 
80% we ee 


f () ( ( Less Width for trans- 
mitting the same power. 
Eliminates Idler Pulleys and 


Sticky Belt Dressings Arc of Contact 98°. Motor 9H. P. Belt Speed 450 
Ft. p. m. ‘*Tentacular Belt’? Single ply 10 in. wide. 


a Send for our booklet ‘**TENTACULAR” The 
Suction Belt—-It gives the whole story of this 
remarkable invention in Belting Construction 


wor 3 Alexander Brothers 
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iy eae 14 SOUTH STREET 
Sah PHILADELPHIA 

















You Need Rugged Construction for Deep Well Pumping 


If a column of steel and a column of water pressible column of water that must get out 
are each subjected to heavy pressure, it will of the way of the plunger. 

be found that greater pressure is required to |. en 
compress the water than the steel. Depend on Deming” construction to give 


suas . ; ; : long, continuous service on the hardest 
hat comparison gives some idea of the tre- 


mendous strain imposed upon a Deep Well 
Head, working against a practically incom- Complete Pump Catalog Sent on Request. 


pumping job. 


THE DEMING CO., Est. 1880 SALEM, O. 


The nearest distributer will work with you for mutual profit 


Boston Charles J. Jaeger Co., 13-15 Custom House St. 
Baltimore Southern Supply Company. 
Chicago Henion & Hubbell, 217-221 N. Jefferson St 
Denver Hendrie & Bolthoff Mfy. & Supply Co 
Detroit Standart Bros. Hardware Corp 
Kansas City English Brothers Machinery Co 
Louisville Laib Company 
Richmond Sydnor Pump & Well Company 
Minneapolis Central Supply Company 
Pittsburgh Harris Pump & Supply Co., 316 Second Ave 
San Francisco Crane Co. 
Avenci in All Principal Cities 


Deming Deep Well Working 
Head—Walking Beam Type. 
Fig. 66 





Built in 3 sizes for light. 
medium and heavy duty. 
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Belting Standardization 


Securing Distributors’ Views With Idea of Considering Reducing Varieties 


Preliminary the division otf 
simplified practice of the Department of Commerce, the 
American Supply and Machinery Manufacturers’ Asso- 
ciation, the National Supply and Machinery Dealers’ As- 
sociation and others interested in the possibility of elimi- 
nating unnecessary widths and leather 
belting. 

Distributors have been asked if they believe it prac- 
ticable for the manufacturers of leather belting to elimi- 
nate certain widths and thicknesses. 


steps are being taken by 


thicknesses of 


Those who attended the transmission group session 
at the convention of the mill supply associations last May 
heard one of the most prominent Southern mill supp 
distributors touch on this subject of standardization of 
belting. He said: 

“I think that is one of the troubles in the transmission 
game today. We haven't got a standardization of sizes 
despite the fact that the American Society of Mechan- 
ical Engineers has been doing some work along those 
lines. I don’t like carrying in stock one and = one-six- 
teenth shafting and pillow blocks and rigid post 
ings and that sort of stuff. and I don't 


bear- 
like carrying 


OUTFIT VOVIE TRUCK THEATER 
KOC. Athins & Co. Make Use of Novel Idea to Secure Publicity 


for Their New Industrial Picture 


Moving pictures as selling helps are not new to the 
mill supply field, but I. C. Atkins & Company, Indian- 
apolis, have originated a novel idea for securing a record 
breaking audience for a new 
by the company. For many months a moving picture 
company has working out the details of “The 
Meteor,” a scenario which is woven around the 


industrial film sponsored 


been 


minu- 











ATKINS MOVIE TRUCK 


facture of saws. With the completion of the films, the 
Atkins company decided to secure the widest publicits 
for the pictures, and a “movie truck theater” was de- 
cided upon as the most 
show to the audiences. 


practical means of taking the 


The outfit includes a small truck equipped with a 
yenerator operated by the truck engine. This manu- 
factures electric current so that the picture may be 


exhibited almost any place. The truck is 
an operator and a cross cut saw 


manned by 
demonstrator, and 


one and nine-sixteenths and those sizes. | think you 
might standardize, you manufacturers, in that direction, 
so that we may reduce our stock carrying to standard 
sizes, if IT may coin that word, and carry a larger stock 
of sizes that are more standard and get a greater turn- 
over for you. 

“Now, another trouble as we see it in the transmission 
industry—and I am speaking from the dealer's stand- 
point. We could standardize a little bit in transmission 
if vou manufacturers would let us standardize on the 
sale of your products. We believe in dealer distribution. 
You have to make the goods and then you have to give it 
to us to distribute, and if you load us up with stock and 
then come in and sell our customers all the cream, and 
give us the skimmed milk from the little fellow who 
promises to pay in sixty days and waits nine or twelve 
months, we cannot very well get along. We believe you 
might standardize in that way and help the sale. We 
don’t see why, if we are going to carry a stock, you 
should expect us not to sell the stock, and I submit to 
vou that we 
sell it. 


cannot sell the stock if you are going to 
We cannot both do it. That is all there is to it. 


travels from town to town, and from one woods opera- 
tion to another, staging a performance wherever the 
opportunity is afforded. The truck carries two moving 
picture projectors, a lighting outfit, an aluminum screen 
and a. steel collapsible frame on which the screen is 
mounted. When a location is reached where it has been 
decided to show the picture, the paraphernalia can be 
assembled in less than five minutes. 

The story pictures the saws which legend tells us 
were in use thousands of vears age in the Bronze Age. 
Next comes the discovery of iron after which saws were 
made from that metal, then on down to the discovery 
of steel, when steel cross cut saws were first made. The 
picture then shows the various processes which help to 
make the Atkins saws. 


+<or 


ARE 
Industry's 
Vonths of This Year 


SANITARY HW 


Reports 


VAKERS BUSY 


Covering the fetivity§ During First 


Fight 

fre Interesting 
Pipe. and supply jobbers will be interested in’ the 
reports of the shipments, stocks, new orders and unfilled 
orders of manufacturers of enameled sanitary ware 
The figures cover the complete production of the in 
dustry., In August, 1924, there were shipped 101,927 
bathtubs, 103,782 lavatories, 113,885 sinks and 69,479 
miscellaneous pieces. Stocks amounted to 63,213) bath- 
tubs, 149,974 lavatories and 164,632) sinks. Orders 
received totaled 90,955 bathtubs, 97,466 lavatories and 
102.855 sinks. The unfilled orders for tubs were 154.659. 
The totals for the first eight months of this year are 
as follows: Bathtubs, orders shipped, 798,945, orders 
821,285; lavatories, 944,723, 
ee 


orders received, 866,356; sinks, orders shipped, 1,025,837 


received, orders shipped, 
orders received, 953,571. 

The totals for the corresponding eight month period 
of last year are as follows: Bathtubs, orders shipped, 
711,462, orders 799,671; lavatories, orders 
shipped, 831,530, orders received, 1,011,300; — sinks, 
orders shipped, 886,061, 1,043,183 


received, 


orders received, 




















PYOTT | 


erorr sigan is as durable 
and reliable as the well 
known Pyott Red Face 
Pulley. It has a back 
ground of over a quar 
} ter century of speciali- 
@ zation in power trans 


mission equipment. 





PYOTT can serve your every want 


PULL QUPPLUES 








in the line of power transmission machinery. 


Cast lron Pulley, 


line 


Mould 


Sheaves, 


Includes 


ed Gears 


Be- 


sides - the Red Face 


the 
Fly 


w heels, Sprockets, 


Hangers. 


and 











F or rd Triblocs are quality hoists— 
built to make friends and keep them. The 
tacts are in Catalog 6-B Send for your copy. 
Ask als tor B ulletin 4-G, describing and 
illustrating the “Ezeejoin” Sh ackle. 


sac umamaia 


Ford — anes Company 


tT 
— as 
‘CHAIN HOISTS” 


. Philadelphia, Penna. 
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Gear Blanks, Gray 
lron and Semi-Steel 


Castings. 





The new PYOTT Catalog No. 28 


contains c omple te 
information on 
transmission 
equipment. There 
are 165. pages. 
fully illustrated. A 
handbook 


forevery dealer 


useful 





and user. 


Catalog ne28 


DANY Shall we mail 


M 
WLINOle 


pyott founoRy CO 


cHIcAco you a copy? 


PYOTT FOUNDRY CO. 


Sangamon St. and Carroll Ave. 


CHICAGO, ILL. 





Our Line is the Recognized Standard on 


Air Cocks 
Air Valves 
Cylinder Cocks 











Gauge Cocks 
Water Gauges 
Priming Cocks 






Write 
for 


Catalog 


THE 
STERLING & SKINNER MEG. CO. 


DETROIT, MICH. 









































CARTER HEADS LATROBE TOOL CO. 
Former Sales Manager of Whitman & Barnes Manufacturing Com 


pany Assumes Important New Position 


R. S. Carter, formerly vice-president and sales man- 
ager of the Whitman & Barnes Manufacturing Company, 
Akron, Ohio, recently resigned his with that 
company to become president and general manager of the 
Latrobe Tool Company, Latrobe, Pa.. manufacturer of 
high speed drills, reamers and special tools. 

Mr. Carter was originally slated by his father to fol- 
low in the latter's New York. 
However, he soon decided against this idea and decided 


position 


footsteps as a banker in 














R. S. CARTER 


that manufacturing activities were more to his liking. 
He finally landed in the Howells shops of the Seaboard 
Air Line near Atlanta, where he worked with J. J. Han- 


lin, now superintendent of motive that line. 

In 1908 Mr. Carter was appointed Southern represent- 
the Whitman & 
eled from New York to 
placed in charge of the company’s Pittsburgh territory 
and remained there until 1918 when he was transferred 

Akron and placed in charge of twist drill and reamer 
sales. 

In 1919 he 
company’s 


power for 


ative of Barnes company, and he 


Texas. 


trav- 
Two years later he was 


Was sent to Europe to rehabilitate the 
spent over two vears on 
the continent traveling between the arctic circle and the 
equator. While 1921, he 
vice-president of Whitman & Barnes, and on his return 
was placed in charge of the company’s entire sales. He 
has a substantial personal interest in the Latrobe Tool 


Company, of which he has now become the active head. 


foreign sales, and 


still in Europe in was elected 


i Real 


VEW ORLEANS HOUSE MOVES 


Whitney Supply Company Now Occupies Entire Four Story Build. 


ing at 733-745 Tehoupitoulas Street 
The Whitney Supply Company. Limited, 
mill supply house, has its old 


118-424 South Peters into new 


moved 
street 


from location. at 


Dame street. The new home of the 
housed the Whitney & Sloo Company 
mobile 


company tormerls 
. distributor of auto 
which has moved to another 
The building is four stories high, 
for a mill supply 


accessories, loc ation. 
conveniently situated 


business, and affords the company ample 


New Orleans, 


quarters in the 
building at 733-745 Tchoupitoulas street, corner of Notre 





space to concentrate all its activities under one 
Before the move, the company had been obliged to utilize 
outside warehouse having greatly 
former quarters. 

The company is one of the old established mill supply 
institutions in New Orleans. The first 
established in 1883, and has been operating under its 
present name since 1904.) It has built up a large trade on 
the basis of service, its cCHentele including a large number 
of lumbermen, 
industries. It carries a complete line of supplies, 
them the Dodge line of transmission equipment, Link 
Belt chains, gears and sprockets, Schieren leather belt 
ing, in addition to the products of many other prominent 
manufacturers of milk supplies. 
pipe and fittings. 

The capital stock is $200,000, and the average value of 
the supplies carried in the company’s storerooms is $100, 
OOO. Six 


root 


space, outgrown its 


business was 


as well as operators of other mechanical 


among 


The company also stocks 


salesmen cover territory including Louisiana, 
Mississippi, and parts of Alabama and Texas. The officers 
of the company are: President, Thomas Sloo; vice-presi 
dent, Mrs. C. M. Whitney; secretary, C. Hl. Perret; trea 
surer and manager, V. L. Choppin. Mr. Choppin is also 
buver for the company. 


EXHIBITS MINIATURE FACTORY 
Fk. Rantville Showed Ten Difheult Mill) Drives During 


Recent Engineering Exposition 


Company 
The moving exhibit gets the attention. The F. Rani 
ville Company, Grand Rapids, Mich., manufacturer ot 
leather belting and distributor of power transmission 
appliances, again proved the truth of this assertion when 
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RANIVILLE SHOWING MINIATURE FACTORY 


it secured the registration of more than 500 engineers 
at its booth during the recent mechanical exhibition of 
the National Association of Stationary 

The “attention yetter” at the 
miniature electric 
showing clearly 


with 


Engineers. 
Raniville booth was a 
lighted section of a modern factory, 
10 difficult but practical drives, belted 
leather, and all in operation. In the miniature 
factory were demonstrated a right angle drive, 
turn drive, a half turn drive, 
drive and a double belt, 
oil. 

In addition to this special feature, the 
included a demonstration of the 
150 feet of continuous lengths of 
belting from a section of leather 


a quarter 
a yoke drive, a serpentine 


operated under load in water and 


Raniville exhibit 
production of 800° to 
solid rounded leather 
four feet long by 20 
inches wide. 
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MULL SJUPPULES 








How Can 


Tele? 


SPLIT 
PULLEY 


RUST? 
CRYSTALLIZE? 
SLIP ON THE SHAFT >? 
SHEAR AT THE RIVET >? 
CAUSE BELT SLIPPAGE 


IT CAN'T 


ITS A WOOD 
PULLEY 





Write for Dealers 
Proposition 





REEVES PULLEY 
COMPANY 


Columbus, Indiana 





Give anything but satisfactory service? 











BUCKEYE 


Automatically Oiled 


POWER PUMP 


For Pressures Up to 100 Pounds 


Built in tive sizes 






The Buckeye Automatically Oiled Power 


Pump is designed for hard, continuous 


I 
ervice. It is double acting, driving mech 
anism runs tn oll, is brass lined and has 


excellent teatures not to be had in any other pump of 
It is an exceptional pump for general service 


Write for catalogue and prices 
Made by 


MAST, FOOS & CO. 


SPRINGFIELD, OHIO 








Many dealers find it profitable to ca 


~“ DIXON’S FLAKE GRAPHITE in. stock 
Beas - es coarse (No 1) and hne (No 
Mater 2) Hake 

— It is the standard fiake lubricating 
errs yraphite and as such is the preference 

pad of every engineer and mechani 
— It | leversified use h as 
wa t las many deversinec uses such a 
we for general lubrication, with oil or 
yrease or alone; coating gaskets: etc 








Horite to Trade Prices, 71-4 





JOSEPH DIXON 
CRUCIBLE CO. 
Jersey City, N. J. 


oXKxe Establised 1827 Ke 
Fiat taaa% > 









rry 























Invite Comparison 


Get a Box and Try ’Km 


VICTOR SAW WORKS, Ine. 
VIDDLETOWN,. N. Y. 


\VOID HACK SAW TROUBLES WRITE FOR BOOKLET 
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One Side of the Warehouse Branch 


of the Workings of a Strict Jobber 


Discusston 


Reference re) the leundamentals 


SUPP LUES 





} 
aia 


uestion 
Policy ith Some 
Such Distri b 


i 


lithics of ution 


Cc. A. RAGLAND 


Division Manager, Pyrene 
gs 2 


say on all occasions 


in sight, “‘well, much 


An old triend of ours used to 
where an argument appeared to be 
could be said on both sides.” 

The article 
MILL SUPPLIES, 
tributor,” 


the 
Branches 


Which appeared in 
“Warehouse 
given us 
referred to 


August issue ot 
Nuisance to Dis- 
again think of our 
There has always been and 
there always will be a wide margin separating the views 
of both regarding fundamental and ethical policies which 
should direct distribution. there is a 
a fence dividing these views, should not 
both ought to talking across 
about the problem of distributing as a 


has cause to 


friend above. 


Because maryin 
mean that 
the fence 
family would 
talk about home problems across the dinner table. 

MILL SUPPLIES is quite 


branches as “nuisances” 


refrain trom 


right in’ branding 
to the distributor, but we are 
very glad to see the fairness of your mind in admitting 
exceptions. 


some 


One of these exceptions is the company with 

have connected for more than twelve 
We maintain branches, in which large stocks are 
and for one purpose only—to render efficient 
to see that our distributors get what they want, 
when they want it and in the way they want it. 


whom we been 
Vears. 
carried, 


service 


From these branches, field representatives are sent out 
for one distinctive purpose—to co-operate with distribu- 
These men call upon industrials, garages, dealers, 
ver) 


tors. 


+ 


etc., and at great expense to this company, yet it 


it generally admitted that their presence is absolutely 


essential to the success of both the manufacturer and 
distributor. 
This company maintains a jobbing policy. What does 


that mean? Simply 
DV OUr Men, OF 


trials and 


this: Every single order secured 
through the mails from dealers, indus- 
consumers, is referred to a distributor to be 
shipped and invoiced from his own place of business. 

In addition 
ut thousands of 


window 


to this, we do national advertising, mail 
direct by mail and 


and selling 


appeals, design 


distribute displays many other 


features which cost tremendously in time and money, 
vet coming under the heading, “essentials.” 
Our policy is not an unusual one. There are others 


who are just as strict about plaving the 
tributors as we 


game with dis- 
are. 

both of us 
work both 
respect 


that it is a rule 


Talking 


[ ndoubted|s 


which will not 


agree poor 


ways. from side 
this 


we have reference to 


our 
it the fence, in rule is 
What 
r There are more than twenty manufacturers of the 


one-halt 


one working onls 


ne wav. is fire extinguish 


vo and gallon type, commonly known as the 


dda and acid type. Out of this large number, we are 
the only one sticking strictly to a jobbing policy 

Now if this be a fact, then to whom should the jobber 
operation go? To the manufacturer working exclu- 
vely with the jobber or to the manufacturer who is 
ith the source of supply and the competitor? For 
‘uly he is in the strictest sense a competitor, tor we 
nd him selling the jobber and at the very same time 


ioting and selling the consumer and in many cases at 
price as low as that which is quoted the jobber. 
If this statement is doubted, then proof may be secured 


Manufacturing Company, 


Chicago 


very easily. Pick out a manufacturer of this particular 


type of extinguisher, write him for a price, then suggest 


to a large industrial or a dealer in your city to also 
apply for a price. When you have both received your 
replies, make a comparison and you very probably will 


find that both will be quoted direct and at about the 

same price. 
There are a 

will give an 


few instances where these manufacturers 
exclusive contract for a small territory 
Where the jobber is given a chance at all business, but 
propositions of this kind are very limited and it does not 
represent an iron bound national policy of distribution. 

Many of these manufacturers do very little to develop 
a national business through the jobber or to the 
nation on the fire protection; neither do they 
keep a sales force out in the field covering the highways 
and the by-ways, working with jobbers salesmen. 
men are truly 


sell 
idea of 


Our 
missionaries of fire protection, and they 
are helping the jobber to create business in this line 
Where business apparently did not exist, but in far too 
many cases only to have our men lose the business, be- 
cause that jobber in the face of a quotation from some 
other jobber has quoted on a cheaper extingruisher. 
it appeal to the reader of this article as fair? 


Does 


4°> 


VARTIN G. SPERZEL HONORED 
Elected a Director, Vice-President and General Manager of the 
Royersford Foundry and Machine Company 


Martin G. Sperzel, sales manager of the Royersford 
Foundry & Machine Company, Royersford, Pa., manu- 
facturer of power transmission appliances and = ma 
chinery, has been elected a director of the company, and 
in addition has been elected vice-president and general 
manager. As another testimonial to the work of Mr. 
Sperzel for his organization, the sale of all machine tools, 
shearing machines, 
barrels made by 


punching machines and tumbling 
the company, has been turned over to 
the Philadelphia office, from which he directs the sales 
of the company’s transmission lines. 


handled 


Previously, the sale 


of these products was the 


from home office in 
Roversford. 

Mr. Sperzel’s rise to a position in the directorate of 
Nine 
years ago he joined the organization as an engineer and 
salesman. He had formerly been associated with the en 
gineering and sales department of the Standard Roller 
When Mr 
Roversford organization, John D. 
throughout the 
manager of the company. 


the company has been an exceptionally rapid one. 


Bearing Company. 
with the 
known 


Sperzel began his connec 


tion Sells, 


well mill supply field, was sale 


The first vear with the company, Mr. Sperzel added 
several new accounts and won his spurs, and within a 
few vears he was the principal salesman in the organiza 
tion. When Mr. Sells retired, the natural choice as a 
successor was Martin G. Sperzel. That was about three 
years ago. Since that promotion the company’s sales 
have increased rapidly, and when H. R. Willi decided 
to retire from the business recently, Mr. Sperzel was 


given the additional honors by the directors 



































VOGEL Patented Frost-Proof Closets 


give satisfactory service, day in and day out, winter and summer 
Broce, | Na : : = oe ° 
F [he material used in the manufacture of VOGEL closets is the best to be obtained 
lhe seats are exceptionally strong and durable, the operating levers are of mal 
| leable iron galvanized and will not break, the valve bodies are of good quality brass. 
| and the entire fixtures are tested under hydraulic pressure before leaving our 
factory. 


weather and many thousands have been in use for years without requiring repairs 
| When repairs become necessary, merely remove one valve cap in back of the 
bowl and the rod with operating parts may _ be 


| VOGEL PATENTED FROST-PROOF CLOSETS have stood the test of zero 


‘ _ removed in an instant. 
—_———_ ———— 
> te The VOGEL is the simplest and most durable frost- 
proof water closet made. The price is right. 
’ 


SOLP BY ALL JOBBERS 


JOS. A. VOGEL COMPANY 


Wilmington, Delaware 

















A Fall and Winter Profit! We Manufacture 


In Twist Link U.S. Truck Air Cocks, Ball Check Air Cocks, Com- 
Chain for Skid Chain for pression Cocks, Cylinder Cocks, Gauge 
mill trucks and fleets. Cocks, Pneumatic Service Water 


Gauges, Radiator Air Valves, Register 
Gauge Cocks, Steam Cocks, Water 


Gauges. 


This is a big sales item 
with many Mill Supply and 
Hardware Jobbers and you 
should) get) your share of 
this business. 






Now is the time to buy 


Pneumatic 
Water Gauge 
No. 308 


this chain to be prepared for 
the first bad weather. 
And here is the place to 


Iuy it! 


HWorite for prices and samples. 








United States Chain & Forging Co. Cylinder Cock No, 108 
Union Trust Bldg., Pittsburgh, Pa. aie 
Ses ose le Roperts Brass Mee. Co. 
Plants at York and McKee’s Rocks, Pa.; Columbus and DETROIT MICHIGAN 


Marietta, Ohio; Huntington, W. Va. 
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Survey of Current Business 


Vo Stgns of 
In view of statements current in some portions of the 
press that a depressed condition exists in the construc- 
tion industry, the Department of Commerce has issued 
au statement the 
tion as compared with conditions a vear ago. 


immediate situa- 
The value 
1924, shows 


calling attention § to 


of contracts let in thirty-six states in July, 


an Increase of 10 per cent over that of a vear ago, and 
the total from January 1 to the 
July, 1924, also gained 10 per cent over the same period 
of 1923. Practically all 
tributed to the 
there 


contracts let end oft 
Classes of 

although in 
relatively 
some cities and districts than in 


construction con- 


increase, varying degree, 


just as has been greater activity in 


others. 
this 


those of last July; in- 


Residential contracts for July show an in- 


three 


Vear 


crease ol per cent over 


dustrial and commercial building combined show three 


per cent increase; public works and utility construc 
tion LO per cent increase; educational buildings, 26 per 
cent increase; and miscellaneous, including hospitals and 


institutions, religious and memorial buildings, 


buildings, 42 per cent increase. 


and publi 


Cement shipments from the mills in July increased 21 
per the month and for the 
seven months ended July 31 were 4 per cent higher. 

Although there was some decrease in lumber produc 
tion during the first 
for lumber reported by eight leading associations during 


cent over sume last vear, 


seven months of the vear, orders 
six weeks ending the middle of August show an increase 
of 29 per cent over the same period of last vear. 
There the 
struction. The Department of Commerce index number 
for frame house 


has been some recession. in cost of con 


twelve 
months from 214 to 199, compared with 1913 as 100, and 


217 to 201. Other in- 
decrease in construction 


materials shows a decrease in 


for brick house materials, from 
numbers show a 
from 222 to 214. 
The Department of Commerce announces the follow 
further figures covering basic 
mercial August: 


Consumption of cotton by textile mills during August 


dex general 


costs 


Ing industrial and 


com 
movements in 
totaled 357,455 bales as against 346,671 bales in July 
Warehouse stocks of cot- 
ton on August 531, aggregated 810,913 bales as compared 


and 492,483 bales a vear ayo. 


with 673,934 bales at the end of the previous month and 
1.172.287 bales on August 31, 1923. Mill stocks totaled 
552,669 bales as against 719,827 bales at the end of July 
S1LO,511 ago. Exports ot 
creased over July and a vear ago while 


and bales a year cotton in 
imports declined 
from July but were larger than in August, 1923. 
Production of steel mills in 
August amounted to 190,436 short tons as compared with 
144,291 tons in July and 234,112 tons in August of 
Production expressed in terms. of 


corded 65.2 per cent for August as against 


sheets by independent 
last 
vear. capacity re- 
18.7 in Juls 
and 80.1 a vear ago. Sales of steel sheets during August 
aggregated 207,986 tons which may be contrasted with 
135,998 tons in July and 116,659 in August, 1923. Total 
stocks at independent mills on August 31 amounted to 
70,094 tons as compared with 70,798 tons at the 
134,606 on August 31, 1923. 


merchant pig iron during August totaled 251,000 tons as 


end of 


July and Production ot 


ivainst 267,000 tons in and 500,000 tons a vear ago. 


totaled 


duly 


pig iron in August 370.000 


274.000 


merchant 


Sales of 


against tons in July and 303,0000 in 


ONS as 


utlding C onstruction lndustr\ 


August, 1925. Unfilled orders 
August 


OOO at 


for merchant pig iron on 
31, called for 874,000 tons as compared with 791,- 
the end of July and year Total 
furnaces on August O1, aggregated 
1,053,000 on July 31 (O5.000 a 


ROG.000 a ayo, 
stocks at merchant 
1,002,000 as against and 
year ago. 

Shipments of enameled sanitary increased dur 
ing August, shipments of 
for the 101,927 as 
90,721 in 1923 


ware 


} 


enameled baths aggregating 


against 97,576 in July and 


month 
Stocks of baths 


Aurust, were 
from 67.848 at the end ot July to 63,213 at the end of 
August and compare with 80,110 on August 31, 1923. 
Unfilled orders on August 351, called for 154,659 enameled 
169,394 at the end of July and 248,844 


reduced 


baths as avainst 
a vVear apo. 

The index of factory employment for the United 
States, 19235 100 re 


mained unchanged during August at the July position of 


based on average employment as 

85 which may be compared with 100 a vear ago. 
tor 

DOUBLED TITS FLOOR SPACE 

The Doermann-Roehrer 


Fire Last 


Company 


Vou 


of Cincinnati, Wiped Out By 


Y ear, in lts Oun Building 


Many great American cities have emerged trom disas 
ters with strength and determination which 
them ina str 


SOOnl placed 
nver relative position among the country’ 


communities that they occupied before the catastrophes 


came along. Likewise many great industrial and 


have 


com 


mercial organizations been beset by discouraging 
circumstances, only to rise more powerful than ever after 
the weathered. A. little 
over a prominent Cincinnati mill suppls 


house, The Doermann-Roehrer Company passed through 


storms have been successfully 


vear ago, a 


one of those unforeseen tests, and today with five times 
as much capital as before the disaster overtook it, the 
company is in a stronger position than ever before. 

It was on June 19, 1923, that the company’s offices 
and warehouse at 318-820 Kast Third street were com 
pletely destroved by fire. \s soon as possible after the 
fire, Charles H. Doermann, president and treasurer ot 
the company, and Michael Roehrer, vice-president and 
secretary, decided that here was a situation that 


demanded an advance forward, rather than a step back- 

Instead of looking on the wrong side of the Tence, 
decided that it the bright 
Accordingly, instead of leasing a building in which 
to start decided to 
purchase and on December 9th took the title 
to a building at 450-456 East Pearl street, in the heart 
of the s district of Cincinnati, and close to both 
railroad river 


ward. 
they was a time to look on 
S1de, 
up in business again, the company 
one, over 
busines 
and terminal 
The new home of 
on Pearl 


alley, affording 


the company has a 100-foot frontage 
runs 100° feet 


the company two approaches for 


street, and then deep to an 
recei\ 
shipping its yoods. In addition, the 
pipe Kast Pearl 
contain a total of approximately 50,000 
floor which than the 


occupied in the old quarters before the 


inge and companys 


rented a warehouse on treet. The two 


buildings 


quare 


feet of space, more doubles space 


fire. 


Recently, Mr. Doermann has announced that the capital 


stock of his been increased to $150,000, 


the 


company has 


before fire, it was $30,000 
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PULL QUPPLLES 


























GILBERT WOOD PULLEY 





Distinctive 





Surpass All Others 





Desizn . 
Material 

Workmanship 

Finish 


Reputation 


Where Other Pulleys 
Fail 
Gilbert Pulleys 


Serv ic } 
Succeed 





SAGINAW MANUFACTURING COMPANY 
SAGINAW, MICHIGAN 














Bearing Replacements 


Every man who owns or runs machinery knows that bearings 





bear the brunt of the work and need replacement. 

Bond Anti-friction Split Roller Bearings are particularly adapted 
to replacement of old types of power consuming bearings. The 
worn spots on the shaft are covered by a high carbon steel 














sleeve, making them better bearing surfaces than before, The 

bearings fit over the sleeve, without disturbing shaft, pulley or 

belt. Then follow years of eco1 omical, reliable service The 

ac tual Saving in power consumed averaves 10 to 15 per cent. 

Cc on Mill reports aving 21° of its power after installing Bond 
Roller Bearin 

Brush Manufacturer reports saving 297/16 

Tool Manufacturer reports saving 25 

Manufacturer of Milk Machinery reports savin 





e Automobile Concern after tryins yut 
type of bearings, declares 














1€ market 





with parti 
avin 15 
nce of bearing 
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“Be Sure its a*‘Bond’ with Electrically Welded Steel Collars” 











Dealers—-watch your customers’ replacement needs 
and meet them with Bond Roller Bearings and other 
Bond specialties. Write this office or nearest branch 
for sales literature—the kind that helps our dealer: 














Roller Bearings 

Steel Hangers 

Cast Iron Hangers 

Cast Iron Pulleys 

Couplings 

Collars 

Floor Stands 

Base Plates 

Ball Bearing Anti- 
Friction Truck 
Casters 


sell. 















Bond Foundry & Machine Co. 
Manheim. Lancaster County. Pa. 


Chiengo Office Reeves Bond sales Co 
Clinton and Monroe sts 
































New York Office tond Poundry A Machine Co 
133 lafayette ™t 
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Morgue of Business Failures 


> 3 . : . 2 ; ‘ 
Bad Management ps ( QUSC OT VWost ( OMIMNCKCLAL / Yoaths, Says ( OMLNCKEC Departing ai 


The records of the morgue of business failures give 
“poor Management” as the cause of a vast majority of 
commercial deaths, according to the domestic commerce 
division of the Department of Commerce in ‘Budgetary 
Control in Retail Store Management.” the first of a series 
of pamphlets prepared for the purpose of helping the 
American retailer overcome some of his more dithecult 
business problems. 

Failures have been attributed to lack of sufficient 
working capital, to a poor focation, and are ve 


y otten 
falsely laid at the door of economic changes. In sum- 
marizing these causes, however, the domestic commerce 
division says that bad management in some form appears 
to be the explanation of most of them. 

More thorough understanding of individual manage- 
ment problems will save many wobbling retailers, the 
division asserts, pointing to the fact that the retail store 
is conspicuous in the field of business enterprise for the 
number of casualties. 

“Only in the past three or four vears has the merchant 
realized that his business, as well as that of the manu- 
facturer, is a science, and that he, too, can well afford 
to utilize many of the new methods which are being 
adopted in business management in the entire field of 
industry,” the division says in advocating budgetary 
control. 

Operation of a business is much like the running of 
a ship. The captain has a goal—the port to which he is 
bound; the chart of the course; and the instruments, 
such as compass and sextant, to keep him on his course. 
The captain of a business must take the same precau- 
tions in guiding his business ship over the rough seas 
of competition and alternating periods of prosperity and 
depression. The established quotas and limits are the 
ports toward which the business pilot is heading; the 
budget, the map; and the comparison of actual with es- 
timated figures corresponds to the ship’s compass and 
sextant, for by this the direction of movement and the 
location of the business is determined. 

Selling is the “little idol” in many retail organizations, 
the division says in connection with the subject of co- 
ordination of the activities of a business. Small consid- 
eration is given to the cost of these sates and the margin 
which they should yield. The bringing together of the 
costs and possibilities of the constituent elements of the 
selling process enables the community purchasing agent, 
the retailer, to arrive at an approximately correct rela 
tion between sales volume and expense. 

The tremendous losses (caused by over-purchasing 
which were taken during the last period of depression, 
can be attributed in part to the lack of intelligent con- 
trol of buyers activities, the division says in a chapter 
devoted to centralizing executive control. 

Making forecasts and recording results, division of 
budget for control, sales budget, merchandise budget, 
operating expense budget, advertising budget, and the 
advantages and disadvantages of budgetary control, are 
discussed in succeeding chapters of the pamphlet. 

The publication was prepared by Laurence A. Hanson, 
formerly affiliated with the Boston Retail Trade Board 


and later managing director of the Massachusetts Re- 
tail Merchants Association, as a result of original re- 
search in the field with which the bulletin deals. The 


data was gathered directly from prominent retailers all 


over the country. It represents the co-ordinated opin- 
ions of the most progressive retail agencies, and presents 
an approach to the solution of the problem heretofore 
unattempted. The pamphlet, known as trade informa- 
tion bulletin No. 266, may be obtained upon request from 
the bureau of foreign and domestic commerce in Wash- 
ington, or from any of the commerce department's offices. 
a thal 
IMPROVING OUR TRANSPORTATION 
Great Increase in the Production of Freight and Passenger Cars 


During Past Year Noted in Census Reports 


A large increase in the manufacture of railroad cars, 
both steam and electric was noticeable in 1923 as com- 
pared with 1921, the last preceding census vear, accord- 


ing to a study of figures recently made public by the 


census bureau. The establishments engaged primarily 
in the manufacture of railroad cars last year produced 
1837 steam railroad passenger cars valued at $40,252,- 


394; 164,969, steam railroad freight and other non- 
passenger cars, valued at) $329,672,548; 2767 electric 
railroad passenger cars valued at $25,695,757; and 115 
freight and other non-passenger electric railroad cars, 
valued at $488,956; together with other products to the 
value of $207,485,686; making a total of $603,595,341. 
This represents an increase of 77.2 per cent as compared 
with the value of the products of this industry in 1921. 

The combined number of cars manufactured by both 
classes of establishments advanced from 54,083 in 1921 
to 169,688 in 1923, the rate of increase being 214 per 
cent; and their combined value increased from $186,908,- 
128 to $396,109,655, at the rate of 111.9 per cent. In 
addition, cars, parts, and repairs are made to some 
extent by steam and electric-railroad repair shops and 
by a few establishments engaged primarily in other 
industries. The number and value of cars and the value 
of parts and repairs made in such establishments in 1921 
was reported as follows: 5,230 steam-railroad cars val- 
ued at $13,722,001; 179 electric-railroad cars valued at 
$1,313,827, and parts and repairs valued at $330,576. 
The corresponding figures for 1923 have not vet been 
ascertained but will be shown in the final reports of the 
present census. 

Of the 138 establishments reporting for 1923, 130 were 
engaged primarily in the manufacture of steam-railroad 
ears and & in the manufacture of electric-railroad cars. 
The 130 establishments in the former class were located 
as follows: 29 in Illinois, 14 in Pennsylvania, 12 in 
Indiana, 11 in Ohio, 8 in New York, 7 each in Kansas 
and Missouri, 4 each in California and Texas, 3 each in 
Delaware, Iowa, New Jersey and Oklahoma, and the 
remaining 22 in Alabama, Florida, Georgia, Maine, Mary 
land, Massachusetts, Michigan, Minnesota, Nebraska, 
New Hampshire, Oregon, Tennessee, Virginia, Washing 
ton, West Virginia and Wisconsin. The 8 establishments 
engaged primarily in the manufacture of electric-railroad 


cars were located as follows: 2 each in Missouri and 
Ohio, and 1 each in Illinois, Massachusetts, North Caro 
lina and Pennsylvania. In 1921 this industry was 


represented by 10 establishments, the decrease to 8 in 
1923 being accounted for by the fact that one establish- 
ment went out of business prior to the beginning of 1923 
and that another was engaged during that vear primarily 
in the manufacture of steam-railroad car 
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| ALLIGATOR 





TRADE MARK REG.U.S. PAT. OFFICE 


| STEEL BELT LACING 


Makes a joint no thicker than the belt —flexible, 





separable and smooth on both sides. ( ompresses 
and protect belt ends in a clinched grip ot steel 
Will run in any drive where a belt will give efficient 
service 


Applied quicKly and easily with 
| a hammer as the only tool 


Alway ré end Alligator Steel Belt Lacin and al 


Stocke 


FLEXIBLE STEEL LACING CO. 


41633 Lexington St. Chicago, Ill. 
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ALLEN 


the 30'« stronger hollow screu 


30°% extra strength over broached hollow screws- 

the only other kind made. Cold-drawn by a pat- 
ented process which increases the density of the 
steel around the socket-hole, and heat-treated scien 
tifically according to size and style of point 





The Allen process makes deep, perfectly formed socket-holes, 
with no chips in the bottom The entire length of the 
“Allen” is utilized either f solid metal at the point, or 
depth of socket for the wrench. All sizes in stock f n % to 


1%,” diameter; any length, point or thread Also Socket 
Head Cap Screws, Pipe Plugs, Tap Extensions and Socket 
Wrenches—Allen proce 


The Allen Mfg. Co. 


143 Sheldon St. Hartford, Conn 


eenesenensensnne 


svennensuneonsensonnes 








A Type for 


Every Service 


Bulletins on request 


THE GOULDS MANUFACTURING CO. 
SENECA FALLS, N. Y. 




















ECONOMY 


LADEW Leather Belting cuts power transmis- 
sion costs. 

Live, super-strong leather gives Ladew belts 
extra long life. The skill of 89 years of good belt 
making keeps them from needing repairs or at- 
tention. No time lost by men and machines be- 
cause of belt trouble. 


Ladew belts cling to the pulleys. They run 
straight and true. Deliver power with the least 
possible loss. And, when they have grown old 
in your service, Ladew belts can be salvaged and 
used on easier drives. 

Considering every factor, including the first 
cost, Ladew belts show the way to unusual belt- 
ing economy. 


BELTING AND OTHER LEATHER PRODUCTS 


Since 1835 


our FIEtp 





Atlanta, Ga. 
Boston, Mass. 
Cleveland, Ohio 
Chicago, Itt 
Glen Cove, N. ¥ 
Newark, N. J. 
Phitatelphia, Pa 
Pittsburgn, Pa 


29 MURRAY 
STREET 
NEW YORK 

cry 












































New Products 


—<0o<<<< 








The D. T. Williams Valve Co., Cincinnati, has placed 
on the market a new line of valves to be marketed under 
registered trade 
and “ITroverso”, 
are identical in their 
grindable and renewable features, 
and differ only in the fact that the 
“Reverso” is made entirely of bronze 
and is guaranteed for 200 
and 550 


names, “Reverso” 


Both of these valves 


reversible, re- 


pounds 
maximum 
temperature, while 
the ‘“‘lroverso” has an 
iron and its 
working pressure is 
limited to 150 pounds 
and its maximum 
temperature to 450 
the 
easily reversed. 
pinning the and 
sive to the seating 
surface 
disc or 


pressure degrees 


body 


Kither 
can be 
By removing the hub, 


devrees., 


disc or seat of the valves 
abra- 
new 
produced. 


also be re- 


disc applying 

surfaces, a 
seating may be 
either may 

The new valves are made in globe, angle, cross 
check types, screwed or flanged ends. Both the 
and seat on the new valves are made of a very 
high grade nickel alloy which adds to the wear resisting 
qualities of the valves. Among the other features of 
the valve are the high lifting disc, non-stripping steam, 
union ring hub, and malleable iron non-heating 
wheel. They are repackable under pressure. 





seat 


newed. 
and 


disc 


hand 


Speednut Wrench Corporation, 20 East Jackson boule- 
vard, the market a new nut 
wrench which is said to be entirely new in principle, and 
which automatically adjusts itself to all sizes and shapes 
of nuts within a wide range, and with a rachet action 
so that a new grip may be secured without removing the 


re TRADE MARK 
REG. US. PAT. OFF J) 


Chicago, has placed on 












[ o-— 
{ 
vy 
wrench from the nut. It is claimed that 
pull, the tighter the new wrench grips. 
ment lever is attached to the 
permit its use in dark, close 
The wrench is made in six inches and eight 
inches. The inventor of the wrench and president of 
the company manufacturing it is John Larson, widely 
known throughout the mill supply field through his 
former connection with the Larco Wrench company. 


the harder the 
A rachet adjust- 
frame of the wrench to 
and inaccessible places. 
two sizes, 


WILL EXHIBIT NEW 


Bond Foundry and Machine 
Southern 


} ASTERS 
Company Will Have Booth at the 
Textile Exposition at Greenville 

Bond Foundry and Machine Company, Manheim, 
Lancaster County, Pa., will occupy booth No. 106 at the 
Southern Textile Exposition to be held in 
S. C., from October 20 to 25. The company will exhibit 
its various lines of power transmitting machinery, truck 


Greenville, 








casters and roller bearings, and will show for the first 
time its newly developed line of roller bearing swivel 
truck casters, which are now being completed and are 
soon to be placed on the market. 


The new caster, according to advance reports, is 
designed for exceptionally heavy duty work, and con- 
sists of a roller bearing swivel base with a newly 
designed roller, which is said to eliminate friction in 
swiveling under heavy loads. The side thrusts of the 
caster are taken care of by a row of hardened and 
ground steel balls. The caster can be equipped with 
either roller bearing wheels, plain iron wheels or with 


automatic oiling wheels, giving the user a wide choice 
of equipment. 

During the exposition a representative of the Bond 
company will be on hand to demonstrate the products 
exhibited. Adjoining the company’s booth will be an 
exhibit of The Charles Bond Company, Philadelphia. 


42> 
WORE SIMPLIFICATION WORK 
Sheet Steel Industry Will) Make Sweeping Reductions in’ the 


Number of Items of Its Products 

At a joint meeting of the American Hardware Manu- 
facturers and the National Hardware As- 
sociation of the United States, which will be held in the 
Marlborough-Blenheim hotel, Atlantic City, on October 
14, a program for the reduction from 1,819 items of 
sheet 261 will be presented for action. This 
program represents the work of the simplification com- 
mittee of the sheet steel industry, which was the result 
of a meeting of the metals branch of the National Hard- 
ware Association in Cleveland on May 25, 1928. Surveys 
of the output were made in the twenty-six mills by the 
committee headed by Walter C. Carroll of the Inland 
Steel Company of Chicago, and 23 of the mills have 
indicated their approval of the program outlined, which 
will now go before the Atlantic City meeting for action 
by the hardware group on the &5.6 per cent reduction. 

The simplification committee of the terne plate 
industry, headed by N. EF. Taylor of N. & C. Taylor 
Company, Philadelphia, is expected to make a tentative 
report recommending tentative elimination of 10 
cent in the weights of terne plate. 

Further reports are also expected from the simplifica 
tion committee working on eaves trough and conductor 
pipe, this committee being headed by A. Q. Moffat of 
Wheeling, W. Va. the program having been affected by 
the work of the sheet steel committee. A. FE. Foote of 
the division of the simplification practice, Department of 
Commerce, directed work of the 
division in the surveys of these three groups, and will 
be present at the joint meeting. 


Association 


steel to 


per 


has the cooperative 


tor 
Automobile Production Drop 
Automobile production figures received from 206 manu- 
136 


were 


facturers, 99 of them making passenger cars and 
making trucks, that during August there 

manufactured 241,631 passenger cars and 27,484 trucks. 
In August, 1923, the production was 314,431 passenger 
and 12 The total production for the 


show 


30,872 trucks. 
first eight months of this vear was 2,285,814 passenger 
cars and 244,373 trucks. 
the production 
cars and 261,741 trucks. 
this year began in May. 


cars 


For the corresponding period 
2 442.800 
The falling off in production 
The most noticeable drop was 
that of June, the production for that month being nearly 
120,000 passenger cars and 13,000 trucks less 


1923. 


of last vear, Was passenger 


than June, 











toe o =e sil . 
Abt YO PPLIES 














“To Get the Right Start—Equip with »*MEDART- 


Get the 


>MEDARF 
Wood Split 
PULLEY 
from Stock! 


© What are the sizes, 
regardless of what 
quantities, you want 
shipped TODAY? eis 2 

€ Wire them——phone them -they ll go off our ware 
house racks and on the cars in a jiffy. 

€ You can always get them from stock, and for a fair 
price, at “Medart’-.” 


Get the “MEDART” WOOD SPLIT PULLEY from stock! 


THE MEDART COMPANY 
General Offices and Works: St. Louis, U. S. A. 
Office and Warehouse, CINCINNATI 


s 
NEW YORK 


Har Ib t Ihe 
! I’ Stew KR I’ 
Pp . 


CHICAGO PHILADELPHIA PITTSBURGH 

















Are You Selling Them? 


LIBBEY GLASS MANUFACTURING CO. 


FOLEDO, OHIO 











Why Wait 
Until it is 
Too Late? 


When all depends upon 
your ability to get water 
nto the boilers or shut 
lown the plant it will be 
too late to regret that you 
lid not give more attention 
» the selection of abs 
lutely reliable injectors 
never give cause for re 
They respond in 
stantly to the demand 
and are always ready to 
feed your boil r ( 
uously when necessary. 
Over a million satisfied 
a testimony 


INJECTORS ii swt be over 


looKeE 














sist you in selecting PEN- 
BERTHY INJECTORS - that 
will meet your conditions in full 
Don't wait. | 

Catalog 


Vrite us today for 





PENBERTHY INJECTOR COMPANY 
Estab. 1886 
1238 Holden Ave., 


Canadian Plant, 
Detroit, Mich. 


Windsor, Ont. 


Our Specialties are sold to Jobbers Only 


Hanna “Ball Joint” 
Pipe Hanger 


is the 
S imples | 
tron g es 
HANGER EVER MADE 


€ Note the ball and socket 


joint. 


@ Hanger can swing in any 
direction. 


T ’ 

€ Not necessary to remove 
hanger to raise or lower 
pipe. 


Write for 
‘Our Silent Salesman” 





The Penn Engineering Co. 
Philadelphia, Pa. 


TLL He 
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Trade Literature ' 
'. 

The Atlas Bolt & Screw Co., Cleveland, Ohio, has 


ssued a new catalog, “G,”’ which includes, in addition to 
lescriptions and illustrations of the company’s line, the 
revised list prices recently adopted by the bolt, nut and 
rivet industry, and other valuable information of interest 


to purchasers ot bolts, screws, nuts and rivets. 


The Youngstown Sheet & Tube Company, Youngstown, 
Ohio, has issued a circular entitled, “Facts About Pipe.” 
This is designed as an envelope stuffer and dealer help. 
Among the topics discussed are the following: How to 
tell good pipe; accuracy and uniformity; importance of 
couplings; freak tests and their value. The circular also 
price list and a bundling table, the latter 
tabulating information relative to the number of pieces, 


contains a 


approximate number of feet and approximate weight per 
bundle. 

The FF. &. Myers «& 
manufacturer, has ready 1925 cata- 
Number 57, which describes and illustrates the 
company’s complete line of pumps, hay tools and door 
hangers. The book also contains valuable data pertaining 
to rules for determining the horsepower required to 
pump water and the size of working barrels to use in 
drill wells. this 
furnished 


Bro. Co., Ashland, 


for distribution its 


Ohio, pump 


logue, 


Copies of 
upon 


new catalogue will be 


request. 

Goetz Brass Co., 630 North Franklin Street, Chicago, 
has issued a new 36-page catalogue and 
describing its full line of bath, and lavatory 
fixtures and brass specialties. The catalogue is punched 
to fit the trade extension binder, permitting jobbers to 
insert either the entire book or any of its pages in their 
salesman’s books. 


illustrating 
shower 


Many mill supply manufacturers have recently been 
enclosing in their trade literature a small four-page cir- 
cular to interest voters 
this year. 


in exercising their franchises 
The first page of the circular announces in 
bold face type: “Stockholders Meeting of the U. S. A. 
November 4—Attend and Vote!—Vote as You Please 
But Vote!” The remainder of the circular is utilized to 
broadcast the alarming facts about the lack of interest of 
citizens in general as exhibited by the fact that 27,000,- 
000 persons who might have voted staved away from the 
polls in 1920, and 26,000,000 persons 
the voters 


a minority of all 
elected a president in 1920. 

The Chandler & Farquhar Company, Boston, mill sup- 
ply house, isn’t a_ bit 
know just how it stands on political subjects. 
many 


adverse to letting its customers 
Not 


class of 


very 
business organizations, 
many of whom may disagree in their political 
risk the possibility of offending by airing their 
own opinions. In the September issue of the Chandler & 
Farquhar house organ, however, politics 


catering to a 
patrons 


Vlews, 


las been given 


a liberal proportion of the reading sections. First of all 
more than half a page is allotted to an editorial urging 
all readers to vote in the Massachusetts primaries. Then 


comes a long write-up, picture and all, telling the qualifi- 
Frederick W. 
nomination. (This 
the hands of Congressman 
the primaries of September 9 


cations of Congressman 
United 
however, met defeat at 
Frederick H. Gillett in 

Further on in the 


Dallinger for the 


States senatorial candidate, 


issue is a two-page write-up of Presi 


lent Calvin Coolidge and General Charies Gates Dawes. 
Halftone reproductions of the two Republican candidates 


for president and vice-president are included. 


WHITMAN & BARNES CHANGES 
William H. Eager Is Now Treasurer as Well as President of the 
Company RR. S. Carter Has Resigned 
William H. Eager, president of the Whitman & Barnes 
Manutacturing Co., Akron, Ohio, is now treasurer as well, 
having been elected to the new oflice recently 
the resignation of R. 
Fisher, 


following 
S. Carter, vice-president, and EK. A. 
treasurer of the company. Mr. 
Kager will also assume direction of sales in cooperation 
with H. Z. Callender, who has been assistant sales man- 
ager. Another change in the official family of the com- 
pany is the election of Karl Kendig as secretary and a 
member of the board of Mr. Wendig was 
formerly assistant treasurer and advertising 


The 


secretary and 


directors. 
manager, 
Mr. Carter has been elected president of Latrobe 
Tool Company, Latrobe, Pa. 

Neither the duties of treasurer nor those of director 
of sales are new to Mr. Eager, because in 1908 he was 
elected treasurer of the company. At that time he was 
works the company’s Chicago factory. In 
1911 he was appointed sales manager of the company. 
Later he was elected vice-president, and in June, 1922, 
was elevated to the presidency. 


manager of 


Mr. Eager has been in 
the Whitman & Barnes organization for 18 vears. 
a hehe 
QUADRUPLED IN TWENTY YEARS 
Vorley-Murphy Hardware Company Now Tas Four 
Original Capital and Floor Space 

Twenty vears ago Morley-Murphy Hardware Co. was 
organized in Green Bay, Wis., and purchased the business 
of Gotfredson Bros. At that time the company’s capital 
stock was $200,000. Recently the stockholders increased 
the $800,000. When the company started, it 
employed seven road salesmen. At the present time, the 
Morley-Murphy sales organization numbers 30. In these 
two the management of the company has _ re- 
mained unchanged, and the same officers who were elected 
20 years ago are still serving the company. 

Just as the capital stock has been increased to four 
times the original amount, so has the floor space occupied 
by the company been expanded, by the addition of new 
buildings from time to time, so that today the company 
has four times as much space as 20 years ago. 

The officers of the company are: President, R. C. 
Morley; vice-president, Frank E. Murphy; secretary and 
general manager, A. Ef. Winter; treasurer, H. G. Stolz. 
The company carries a complete stock of mill supplies, 
hardware, auto accessories, cutlery, sporting goods and 
electrical supplies. 


Times Its 


stock to 


decades 


FOR BELTING SALESMEN ONLY 
Held Prize Contest to 
fwaken Initiative 


Shingle-Gibb Leather Company 
Interest and 
Shingle-Gibb Leather Company, Philadelphia, during 
the past month held a contest for leather belting sales 
men, the object being to stimulate interest and awaken 
initiative, as well as to records of 
which may help salesmen sell leather belting. 
The contest was open to any leather belting 


Strmulate 


secure experiences 
alesman 
employed either by a leather belting manufacturer or bs 
a distributor selling leather belting. 


The only requir 
ment was that each contestant be actively engaged in 
selling leather belting at the present time. A_ total 
of $225 in cash prizes was offered for the most inspiring 
accounts of “The Best Leather Belting Sale I Ever 


Made.” There were two prizes, the first one $150, and 
the second $75. Sales described were limited to actual 
sales, not imaginary ones. The cash value of the sale 


was not to be 
prizes. 


the determining factor in awarding the 
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Too much care cannot 





THE WATSON-STILLMAN CO. 


198 Fulton St., New York 


Philadelphia: Widener Bldg. 





WATSON-STILLMAN 
HYDRAULIC FITTINGS 


MADE FROM SOLID FORGED STEEL 
FOR HIGH PRESSURES 


be taken in the selection of 
hydraulic fittings. You do not want to take down a line 
of piping to replace defective fittings when this necessi- 
tates a full or partial shutdown of your plant. Watson- 
Stillman fittings are tested far beyond their rated strength 
and insure’you against this loss and annoyance. We 
build everything necessary to the installation of hydraulic 
systems from pipe to press. 
70 years is at your disposal. 


Write for catalogs. 











Our experience of nearly 








CHICAGO, McCormick Blde. 

















\ This 120-pound weight 
Moved 147,000 pounds 


The real test of a car mover lies in the amount of 
power it Is necessary to apply to move a loaded 


car 


\s pioneer manutacturers of car movers, we knew 


that in the ATLAS we were making a highly 
ethcient tocl But just how it ranked among car 
mover we did not know, and we determined to 


find out 

We selected three other leading makes, taking all 
four tools from stock, and before reliable witnesses 
put them to a rigid test 

THE RESULT! The ATLAS moved the car with 
a 120 pound weight as motive power And the 
car, loaded with coal, weighed 147,000 pounds 








[he three other makes ot mover required 


ag 


178, 201 and 204 pounds respectively, 
to move the same car in the same 
manner. 


The ATLAS, already tamous, ha 








lealers’ discount and 


ar mover test on re 
j 


Note the 
Double Link 
showing how 
the powerful com- 
pound leverage is 
obtained 


Appleton Car Mover Co. 
Pr. Oo. Bow 42 


Appleton, Wisconsin 

















For Jobbers Only 


A New Boiler Treatment 


A New Boiler Treatment, that acts Ten Point 
chemically on the boiler metal to remove 
old scale and prevent new scale, a prod- 
uct of many years experience with a 


Guarantee 


1. Removes old 


scale. 
positive guarantee, is now offered to the 2. Prevents new 
supply trade. It is scale. 
3. Removes oil 
7 bd and grease. 
Boiler Energine 4. Stops minor 
The 100‘, Boiler Treatment leaks. 
‘ 5. Harmless to 
We know that most boiler compounds boiler metal. 
are poor selling propositions for jobbers. 6. Does not 
But Boiler Energine is not a boiler water evaporate 


. Adds nothing 
harmful to 
the steam 


compound. It does not eat up scale and 
leave something in its place. It brings 


it down in its solid form, without inter- © fucceeses boil 
fering with circulation, or affecting pack- er life and 
ing or the purity of the steam. No efficiency. 
water analysis necessary. Your sales- 9. Boiler will not 
men can make it pay their entire ex- foam. . 
pense. Every smokestack represents a 10. Jobber co-op 


eration and 
protection. 





customer. Sold only through jobbers. 


IMPORTANT — When writing. 
state territory wanted, Territory 
assigned will be protected. 


COLUMBIA CHEMICAL COMPANY 


Saginaw, Mich. 
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H were eee ~=60O Alan Wood Iron & Steel Company, Philadelphia. He ha 
’ Personals been buyer for the General Machinery & Supply Company 
; for the past eight years. 








N. A. Gladding, vice-president of E. C. Atkins & Company, 
Indianapolis, returned from his European trip last month. 
Woods, New York representative of R. S. Stok 

is & Sons, recently returned from a business trip to Halifax 
ana Quebe C. 

Clayton S. Berry, formerly manager of the Keasbey & Mat 
tison Co., has been elected president of the Berry Asbestos 
Co., Atlanta, Ga. 

Alan W. Ham is now buyer for W. B. Hubbard & Sons 
Company, 176 Oliver Street, Boston, distributor of plumbing, 
eating and mill supplies. 


George R. 


L. E. Crandall, formerly vice-president of the Winchester- 
Simmons Company, has become associated with the Wickwire 
Spencer Steel Corporation. 

F. W. MacLyman is now buyer for Haverstick & Company, 
Inc., Rochester, N. Y., distributor of mill, mine, railway, 
team and contractors’ supplies. 

C. B. Peterson has returned to the Hill, Clarke & Co. or 
ganization, Boston, machine tool distributors, and will cover 
southern Massachusetts and Rhode Island territory. 

Paul B. Havenstrite, formerly purchasing agent for the 
Bell Oil & Gas Company, has been appointed buyer for the 
Western Supply Company, Tulsa, Okla., distributor of oil 
vell supplies. 

J. W. Osborn, of the Joyce-Cridland Company, layton, O., 
manufacturer of jacks, has been reappointed chairman of the 
national education committee of the National Association of 
Purchasing Agents. 

Kenneth Saunders, formerly with the Colonial Supply 
Company, Pittsburgh, has been appointed Iowa representa 
tive of Clayton Mark & Co., Chicago. He will make his 
headquarters in Des Moines. 

Homer FE. Robertson, formerly general manager of the 
Larco Wrench & Manufacturing Corporation, Chicago, ha 
become associated with the Goetz Brass Company, of that 
city, as vice-president and treasurer. 

Neil King and R. H. Alkema, formerly with the sales 
organization of the Vonnegut Machinery Company, Indianap 
olis, have joined the sales department of the Richey 
Rhynearson Machinery Company, of that city. 

N. F. Van Hoogenhuyze has resigned as sales manager of 
the Peden Iron & Steel Co., San Antonio, Texas, and ha 
become associated with William Van Hoogenhuyze & Co., 
San Antonio, manufacturers’ agents and hardware 

J. F. Whalen, formerly with the Philadelphia office of 
Manning, Maxwell & Moore, Inc., New York, has gone in‘o 
business for himself under the name of the Whalen Machin 
ery Company with offices in the Bourse Building, Philadel 
phia. 


iobber 


Benjamin Weil, treasurer of the Weil-MecLain Company, 
Chicago, prominent distributor of pipe and supplies, has pur 
chased a beautiful new residence on upper Sheridan road, 
Chicago. Real estate 
$115,000, 

William P. Goudie, Jr., for several years buyer for the 
Boyer-Campbell Company, Detroit, distributor of tools and 
factory supplies, was recently promoted to the position of 


Melvin I. 


report gave the purchase price a 


general manager of the company. Rapp the 
new buyer for the company. 
Perry L. Francis has resigned as purchasing agent of the 


General Machinery & Supply Company, San Francisco, and 


las been appointed resident sales agent in Seattle for the 


W. H. Devin, formerly purchasing agent of the Sharp Man 
ufacturing Company, New Bedford, Mass., has been ap 
pointed sales manager of the United Belting & Supply Com 
pany, Boston, manufacturer of leather belting and distribu 
tor of cotton and rubber belting and belt accessories. 

C. H. Bertseh is now president as well as business manage? 
of Barclay, Ayers & Bertsch Company, Grand Rapids, Mich., 
mill supply house. Mr. Bertseh and C. A. Ayers some month 
ago bought out the holdings of the former president, W. Y. 
Barelay. The latter has retired from active business 

William H. Baldwin, son of the late Frank M. Baldwin, 
has been elected president and treasurer of the Baldwin Tool 
Work Parkersburg, W. Va., to succeed his father. Harold 
Cunningham has been elected vice-president and sales man 
ager, and T. O. Holland vice-president and purchasing agent 
of the company. 

Harry White has been appointed manager of the manu 
facturing department of the Harker Manufacturing Com 
pany, Cincinneti, manufacturer and distributor of fire-fight 
ing appliances and metal specialties. J. A. Seallan, presi 
dent of the Seallan Supply Company, Cincinnati, mill supply 
house, is also president of the Harker Manufacturing Com 
pany. 

D. J. Brown, formerly vice-president and sales manager of 
the Oil Well Supply Company, Pittsburgh, has been elected 
vice-president and general manager to succeed the late Grant 
Hubley. He has been in the organization since 1887, when 
he became oilice boy. Since that time he has advanced through 
the positions of order clerk, purchasing agent, assistant man 
ager, treasurer and vice-president and sales manager, suc 
cessively. 

Harry Hutchisson, fomerly president of the Luetkemeye 
Company, Cleveland, which was recently purchased by the 
W. Bingham Company, has joined the George Worthington 
Company, of that city, as city sales manager. Mr. Hutchi 
son is treasurer of the Electrical League of Cleveland, of 
which he was one of the founders. He is also president of 
the Manufacturers’ and Merchants’ Board of the Cleveland 
Chamber of Commerce. 

Arthur E. Douglas, for many years buyer for The KE. A. 
Kinsey Company, Cincinnati, now has a new title, that of 
director of sales. This is a promotion for him. William J. 
Radcliffe, president of the Kinsey company, states that the 
company has realized that Mr. Douglas is more valuable in 
the sales end of the busine The new Kinsey buyer is now 
Frank Kokelauner. Mr. Douglas is, retaining 
upervision over the purchasing department. 


however, 
James Dallas, for many years with the Moloney Belting 
Company organization in southwestern territory, has become 
associated with Alexander Brothers, Philadelphia, and will 
vork out of the latter company’s Chicago office, covering: the 
ime territory throughout the southwest with which he i 
most familiar. Mr. Dallas has a wide acquaintance among 
the sawmill and cotton oil mill trade in that section of the 
country, and is also well Known among the mill supply dis 
tributor B. O. Payne, general sales manaper of Alexandet 
Brothe made the announcement of Mr. Dallas’ appoint 
ment during a visit to Chicago on September 11. Mr. Payne 
vas on his way back to Philadelphia after a month’s busine 

trip through the west. He stated that busine 


throughout the section visited by him were 


condition 
becoming very 
much better and he expected a good fall and winter busine 
Cok Bay Verte 
Machinery & Supply Company, Green Bay, Wis., distributos 


Schuman is now veneral manager of the 
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materials only 
Atlantic 
your belts. 
them out. 


Make your belts carry 
are used in the manufacture of 
Bar Belt Dressing. 


Nothing injurious to crack or dry 


ATLANTIC Bar Belt Dressing 


20 Years on the market without a Complaint 


the load. High 


grade 


It will put life into 


ATLANTIC MANUFACTURING CO. 


Wilmington, Delaware 








our strong guarantee. 





speed. 
maple handle 
us send you our dealers’ 








The “NEW BADGER” moves the biggest cars easily and rapidly. 
weil balanced and has a quick-acting compound leverage. 
Made of certified malleable iron, with special tool steel never-slip spurs and large 
The best car mover on the market at the price of an inferior tool. Let 
proposition. 


ADVANCE CAR MOVER CO., 


Sell the“ New Badger Car Mover Under Our gouret2, 


Dealers are protected in the sale of the “NEW BADGER” Car Mover by 
We warrant all malleable parts for six months—re- 
placements made free—f. o. kh. factory. 






It is light 
It has the power and the 













APPLETON, 
WISCONSIN 











HOW TO LOWER YOUR COSTS AND 
MAKE MORE MONEY 


Qvicker Plating—Better Finishes, Cleaner 
Raw Material Results from Sand Blasting 






Leiman Br Sand Blasting Outf 
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LEIMAN BROS. 
Automatic 
CONTINUOUS FEED 





SAND BLAST 


bow im priest inexpensive to operate 
1 pail of sand lasts for many days 





Full Instructions Go With Each Outfit 


\ 

j (eet Catalog 
NO MATTER WHAT YOt MAKE CONSULT 
WITH US ABOUT SAND BLASTING 


WE'LL BOTH PROFIT IF YOU DO 


LEIMAN BROS. 


60 Lispenard St., New York 


Mak $ f d mact ery fe years 


NO EAPERIENCH 
NECESSARY 


























Best Paper Pulleys 
are fast sellers! 


Here is the kind of paper pulley which your 
trade wants——pulleys which eliminate belt 
slippage, require less belt tension and give 
better power transmission. 


Look at the special double locking flange: 
on the hub. The flanges absolutely prevent 
the hub from coming loose even if the pul 
ley is reversed. This is a big selling feature 


Best Paper Pulleys are made of carefully 

elected, specially treated paper fibre hy- 

‘ lraulically compressed into a solid block 
2500 |} The end grain of the fibre is exposed t 

siock sizes! | the belt and grips without slippage. Each 


' 


We carry a com-| pulley is carefully balanced and tested. 
plete stock of all 
We can fill} Your customers are looking for paper pul 
a hip your or-| leys with these big advantages. Send for our 
sor the day it is} catalog and special trade discounts. We al 
received, manufacture spur and bevel paper frictions. 
BEST PULLEY MFG. CO. 


407 Talcott Ave. St. Louis, Mo. 
































of woodworking and ironworking machinery, mill and fae 
tory supplies, having recently succeeded |). I. Nelson. The 
latter was elected president of the company at the last mee 


li d 
ing of the directors. L. D. Jaseph, formerly pres‘dent, is 
| financially interested in the company. Mr. Schuman 
is formerly sales manager and vice-president of tl 
Badger-Packard Machinery Company of Milwaukee, being 
one of organizers of the company, with which he was 
connected until June, 1922. He was later with the Milwaukee 
branch of the FE. L. Essley Machinery Company of Chicago, 
emaining with the latter organization until last May, when 
e joined the Bay Verte company. William Hinkel, formerly 
manage} mill supply department of the latter 
pany, is now with the Philip Gross Hardware & Supply Con 


Milw 


1¢ 


, 
the 


of the com 


aukee. 
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Factory Additions 








The Hocking Glass Co., Lancaster, Ohio, has awarded con 
racts for additional units at its plant. 
Oscar Mayer & Co., Madison, Wis., is building a cold 


storage plant at an estimated cost of $100,000, 
The Artesian Ice Company, Fort Madison, lowa, w 
a one-story addition at an estimated cost of $75,000. 
The 


one story power 


ill build 


Superheater Company, East Chicago, Ind., will bu‘ld 
house at an estimated cost of $45,000. 
The Twin City Furniture Mfg. Co., Bristol, Va., plans to 
build a two-story factory at an estimated cost of $100,000. 
The Lynn Gas & Electric Company, Lynn, Mass., will build 
an additional electric plant at an estimated cost of $100,000. 
The White Motor Co., Cleveland, will build a em 
bling plant at Louisville, Ky., at an estimated cost of $50,000, 


new as 


The J. P. Ward Foundry Co., Ine., Blossburg, Pa., 1 
building a foundry and machine shop at an estimated cost of 
$50,000. 

The board of education, Elkhart, Ind., will build a power 
house at the Central High School at an estimated cost of 
$75,000. 

The Bakelite Corporation, Bloomfield, N. J., has started 
construction of a factory addition at an estimated cost of 


<60,000, 

The Ward Baking Company, Lo 
baking plant at Oakland, 
$120,000. 

The Appleton, Wi 

ll build 
S200 000, 

The Black & 
Md., has plan 
of S60,000, 


Publie 


Angeles, will build a new 
Calif., at an estimated cost of 


Coated 
mill 


Paper Co., 


Appleton, Wi 


four-story addition at an estimated cost of 


Decker Manufacturing Company, Towson, 


for a factory addition at an estimated cost 


Service Corporation, Newark, N. J., will use a 
S20 000,000 


bond issue for extensions and 
ovement 
Baldwin Company, Burlington, Vt., will 


a factory addition and boiler house at 


‘he Refrigerator 





an estimated cost 


» O00, 


OF Dic 
Po er & 


and altel 


yton Light Co., Dayton, Ohio, building 


house oftening 


ost of S65,000, 


plant at an estimated 


1017 


new 


North 


plant at an 


Kansas City Can & Mfg. Co., 


building’ a 


Fourth treet 


Kansas City, Kan., i timated 


of SS0.000, 


e Star { Oil Company of Indiana plans to build addi 


it it refinery at Glenrock, Wyo., at an « mated co 


> 
owel 


S250 000 


Hampshire 


in¢ portion of 


Company, 


Sunapee, N. H., 
bond issue for extension 
mprovement 


The Simonds Sa 


& Steel Company, Fitchburg, Mass., re 
vy awarded contracts for its factory addition at an esti 
ed cost of $120,000. 

The Eastman Mfg. Co., Union City, Pa., plans to build a 
tory addition to its factory. The company manufac 

ires children’s furnishing 

‘he Hauser Stander Tank Co., Cincinnat manufacture? 
ood tanks, has awarded a contract for a ne teel frame 


PULL CUPPILUES 








woodworking shop, 60 by 310 feet. Construction and. all 
material purchases will be through the Cleveland oftice of 
The Austin Company. 

The American Strawboard Company, Noblesville, Ind., 
plans to build plant additions and install new equipment at 
an estimated cost of $200,000, 

The New Westerly Granite Company, Milford, N. H., plans 
to replace equipment which was destroyel by fire recently 
With loss estimated at $65,000, 

The board of education of Morgantown, W. Va., will install 
manual training equipment in a new high school to be built at 
an estimated cost of $600,000, 

The Northern Indiana Gas & Electrie Company, Fort 
Wayne, Ind., plans to build a number of plant additions at 
an estimated cost of $1,500,000, 





The Boston & Maine Railroad Company, Boston, will build 
additions to its engine repair house at Springtield, Ma 
at an estimated cost of S50,000. 

The Winchester Water Works Company, Winchester, 
plans to build a one-story pumping: station 
at an estimated cost of $60,000, 


Ky., 
and power house 
The Hardie-Tyne 
Ala., will rebuild its 
vith loss estimated at 
The Middleport Gas & Electric Co., Middleport, N. Y., will 
build a hydroelectric generating plant 1 Burt, N.. ¥., 

at an estimated cost of $300,000. 


Manufacturing Company, Birmingham, 
machine shop destroyed by fire recently 
STOO,000, 


ne\ 


eal 


The Forest Lumber Company, Oakdale, La., is considering 
rebuilding the portion of its saw mill destroyed by fire re 
cently with loss estimated at $300,000. 

The Connolly Motor Co., 
W. Va., will 
built at an e 


810 Fourth avenue, Huntington, 
oon equip its new service station which is being 
timated cost of $85,000, 

The New Orleans Publie New Orleans, will 
build an addition to it team operated electric yenerating 
plant at an estimated cost of $100,000. 


Service Co., 


The Grand Rapids Railway Company, Grand Rapids, Mich., 


will rebuild the portion of its car shops recently destroyed 
by fire with loss estimated at $75,000. 

The El Paso Electric Railway Company, El Paso, Texa 
will build an addition to its steam-operated electric power 


an estimated cost 


Hill Ice 


plant at f $1,000,000, 


The Beverly & Cold Storage Co., Beverly Hill 


Calif., will build a new ice-manufacturing and cold storage 
plant at an estimated cost of $100,000. 

The Ridgeway Refrigerating Company, Fifth and Tioga 
Street Philadelphia, will build a two-story and basement 


addition at an estimated cost of $42,000. 
Whitmer & Johnson, 
facturer of sash and 
addition at an estimated cost of 
The Detroit Ice Machine Co., Marquette Building, Detroit, 
ill build a two-story machine 2615 Twelfth 
Detroit, at an estimated cost of 
The Narragansett 


367 Hamburg Street, Buffalo, manu 
doors, is building a tory mill 


$50,000, 


three 


hop at 
$50,000, 


treet, 


Klectric Lighting Co., Providence, R. 1., 








will build a steam-operated clectric generating station on 
South reet at an estimated cost of $2,500,000, 
The Reed Roller Bit Company, 2602 Harrisburgh Boule 


vard, Houston, Texas, plan 
shop and foundry at 


The E. H. 


to build additions to its machine 


an estimated cost of S90,000, 


( lapp Rubber Company, 19 Federal Street, Bo 


ton, ha tarted construction of additions at its plant in Han 
over, Mass., which, it is estimated, will cost $100,000, 
The United Smelting & Aluminum Company, Hampden, 


rebuild it 
vork 


Marsden 


Conn., plans to 
recently. The 
The. J. E; 
Ambler, Pa., is rebuilding 
recently destroyed by fire 
The J. L. Clark 


plant 
vill cost approximately 
Gla Company, Brook 
the portion of it 


vith loss e 


hich was destroyed by fire 
S1LO0,000, 
Avenue, 
plant wheh wa 
timated at S100,000 


We 


Manufacturing Company, Rockford, Tl, 


manufacturer of cans and labels, is building a one-story fae 
tory addition and power house at an estimated cost of $200, 
OOO. 

The Arguto Oille Bearing Company, 149 West Berkley 
Street, Philadelphia, has awarded contracts for a one-story 


1 


power nouse 

of 60,000, 
The Whitall Tatum Company, Millville, N. J., 
ee will build 


turer of pla are 


and other plant additions at an estimated cost 


manufac 


and rubber pood a large new 





























inder lubricator. 





CLASS A GOVERNOR 


PICKERING PRODUCTS 


Are Universally Recognized as the Standard for Re- 
liability, Durability and Continued Efficiency. 


The Governor needs no 
over 60 years’ marketing and Oil Pump—shown at 
right—is growing to equal prominence by the serv- 
ice it is giving as a dependable Steam Engine Cyl- 


introduction because of 


Those not handling these two items are losing 
sales and should write 


THE PICKERING GOVERNOR CO. 


PORTLAND, CONN. 





SINGLE FEED OIL PUMP 











We have customers who have been buying from 


us for thirty-six years. 


Better join our family. 


The next time you need any Engine and Boiler Trimmings, Plumbers’ 
Supplies, Water Gauges, Gauge Cocks, Air Cocks, Steam and Gas Serv- 
ice Cocks, Bibbs, Basin Cocks, Brass Fittings, etc., mail your order to 


The McRae & Roberts Co. 


Long Distance Phone 


Detroit, Michigan 


Cedar 74 








**Hill Clutch’’ 
Mill Equipment 


Years of Service at Full Efficiency 

-Not First Cost—Is Proof of the 

Merit of ‘‘Cleveland Type’”’ Collar 
Oiling Bearings 


Forced oil circulation main 
tains an oil film under the 
revolving load and carries 
the shaft free from metal 
contact with the bearing. 
[his anti-friction action is 
automatic and requires oil 
renewal only at long in 


tervals. 


These bearings are made 
in all sizes from | 7 16 in 
to 12 in. in diameter, and 
for any Ball and Socket or 
Rigid mountings Either 
kind has positive four-way 
adjustment, a feature of 





rreat value and only found 
in the “Cleveland Type 
Collar Oiling Bearing 


THE HILL CLUTCH MACHINE & 
FOUNDRY CO. 


General Office and Works 
Cleveland, Ohio 


New Vork Office 


0) Church st 








If you demand quality in 
the supplies you distribute, 


you will put your O.K. on 
Blue Grass Wiping Cloths. 


Ar 
Every bale of BLUE jeder nro" 
GRASS Wiping Cloths GAN * 
conforms to a rigid stand- ; 
ard of quality. Every bale 
contains only cloths that 
have been carefully select- 
ed, sorted and prepared, 
and submitted to a special 
process of sterilization that 
guarantees sanitation. 





PROFITABLE DEALER LINE 
DISTRIBUTORS WANTED—Write at once for 


special arrangement with jobbers Frequent 


turnover and liberal arrangement make BLUE 
GRASS Brand Wipers a profitable line for mill 
supply distributors and hardware dealers 


Louisville Sanitary Wipers Co., Inc. 


Vanufacturers 


Louisville, Kentucky 
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rebuild the portions of its plant, including the machine shep, 





-torage warehouse at its plant. Construction and material 


chases will be handled through the Philadelphia office of 
Austin Company, the builder. 


he National Cement Company, Ragland, Ala., plans to 
ch were damaged by fire recently with loss estimated at 
00,000. 


he Kratzer Carriage Company, 100 Southwest Firs! 
eet, Des Moines, Iowa, will rebuild its motor truck body 


‘lant which was damaged by fire recently with loss estimated 


$100,000. 


TY 


he Ballwood Co., 30 Church street, New York, manufac 


turer of pipe flanges and bends, will build a one-story foun 





dition at its plant at Clifton, N. J 


a 
of S25,000. 


.. at an estimated 


Che Rindsberger Mfg. Co., 18 East Twenty-fourth street, 


i 
u 
t 


T 


cago, will build a new five-story factory at Wabash av 
e near Twenty-Fourth street, Chicago, at an estimated 
of $400,000. 


he Savage Brothers Co., 2638 Gladys avenue, Chicago, is 


building a one-story factory building on an adjoining lot at 


estimated cost of $80,000. The company manufactures 


nfectioners’ machinery. 


ina 


he Tuscaloosa Lumber Co., Fourteenth avenue and Fif 


eenth street, Tuscaloosa, Ala., plans to rebuild the portion 


its woodworking mill whieh was destroyed by fire recently 


1 loss estimated at $50,000. 


he Hill & Griffith Company, Cincinnati, manufacture) 
distributor of foundry facings and supplies, has awarded 


contract to The Austin Company, Chicago, for a branch 


ant warehouse to be erected at 4606 West 16th street, 


ce 


ro, Il. 


The Louisville & Nashville Railroad Co., Louisville, Ky., 


+ 


cos 


the Atlantic Coast Line Railway, Wilmington, N. C., are 
ted to be planning to build a joint locomotive and car 


epair shops in the vicinity of Erwin, Tenn., at an estimated 


of $1,000,000. 


The Maryland Cork Co., Baltimore, plans to build a new 


actory in the neai future to manufacture gaskets and cork 


oducts. The estimated cost is $200,000. The company was 


, 
nton, N. J., and has taken over the business of the bank 
pt 


| 


alt 


ecently organized and has leased a factory in Towson, Md., 


immediate use, 


he Mercer Motor Car Company has been organize! in 


Mercer Motors Company. Plans are being made to 
ce alterations and improvements in the old Mercer plant 


to manufacture four and six-cylinder automobiles. 





ee ee 


New Factories 





The Carolina Machine Company, Fayetteville, N. C., will 


build a new foundry at an estimated cost of $50,000. 


The Union Ice Company, Oxnard, Cal., will build a new 


ice manufacturing plant at an estimated cost of $60,000. 


The Red River Lumber Company, Westwood, Cal., will 


build a new veneer mill at an estimated cost of $90,000. 


The Marlboro Wire Goods Company, Marlboro, Mass., will 


} 
l 


ld a three-story factory at an estimated cost of $150,000. 


The Louisville Petroleum & Refining Company, Louisville, 


Ky., will build a new refinery at an estimated cost of $150,000, 


he Keystone Arsenic Company, Keystone, S. I)., plans to 


ld a steam-operated power plant at an estimated cost of 


O00, 


he Imse-Schilling Sash & Door Company, Beck Avenue, 
Louis, will build a new factory at an estimated cost of 


“300,000, 


The Berwick Business Corporation, North Berwick, Me., 
ll build a one-story box factory at an estimated cost of 
O00, 

The Erie Lithographing Company, Erie, Pa., will buill a 


plant at State and Fourth Streets at an estimated cost 


$200,000, 


+ 


he Northern Wisconsin Produce Company, Manitowoc 


Wis., is building a new cold storage plant at an estimate | 


of $200,000. 


The department of plants and structures of the City of 


New 


York plans to build a repair and service building at 





303 Delancey Street, New York, and another similar building 
at 17 South Sixth Street, Brooklyn, at an estimated 


cost of 
$200,000. 


The department of public works of the City of Buffalo ha 
taken bids for an incinerator plant to be built at an est 
mated cost of S500,000. 

West Medford, Mass., will install a manual training de 
partment in a new high school which will be built at an 
mated cost of $375,000. 


estl 


The Farmers’ Cotton Oil Company, Texarkana, Texa 
considering the erection of a new cottonseed oil mill at 


an 
estimated cost of $45,000, 


The Nevada-California Power Company, Riverside, Cal., 
plans to build a new hydroelectric generating plant at 


an 
estimated cost of $160,000, 


The Coast Rock & Gravel Company, Fresno, Cal 
ning to install a new rock crushing plant at 
estimated cost of S200,000. 


» is plan 
Roche at an 


The board of education of Rutherford, N. J., will include 
a manual training department in its 


proposed new high 
school which will cost $250,000, 


The Quality Enameling & Porcelaining Company 
Howard Stree .. San Franci co, plan to build 
at an estimated cost of $450,000. 


, 1634 


anew factory 


The Scranton Electric Company, Seranton, Pa 
build a steam-operated electric generating plant a 
at an estimated cost of S500,000, 


plans to 
Ransom 


The board of education, Lynchburg, Va., will install manual 
training equipment in a new junior high schocl to be 


built 
at an estimated cost of S300,000, 


The Pennsylvania Plate Gla 


Corporation, Durant City, 
Pa., will start work soon on it 


proposed new plant which, 
Tt } 


it is estimated, will cost $500,000, 


The Magnolia Petroleum Company, Dalla Texas, wll 
build a booster pumping station and pipe line near Waskom 
at an estimated cost of $350,000. 


The Gold Dust Corporation, 111 West Washington Street, 
Chicago, will build a new plant and power house in Balt’ more 
at an estimated cost of $1,000,000. 


The Philadelphia Auto Radiator Company, 26% North Fif 
teenth Street, Philadelphia, is building a new repair and sery 
ce works at an estimated cost of $75,000, 


The board of education, Kansas City, Mo., plan 
a manual training department in a new 
erected at an estimated cost of $700,000, 

The Twin State Gas & Electric Company, 160 State Street, 
Boston, will build a one-story power house at Hoosae Fall 
N. Y., at an estimated cost of $100,000. 


to install 
high school to be 


The International Motor Company, 24 


Broadway, New 
York, is building 


a new service and repair building in Long 
Island City at an estimated cost of $700,000, 

The National Malleable Casting Company, T7706) Platt 
Street, S. F.. Cleveland, will build a machine sh yp at it 
Sharon works at an estimated cost of $175,000, 

The General Elevator Company, 400 South Charles Stre-t, 
Baltimore, is building a new factory at Ridgely, Bush and 
Russell Streets at an estimated cost of $80,000. 

The Philadelphia Rapid Transit Company, Philadelphia, i 
building a new car house, machine shop, power house and 
other buildings at an estimated cost of $1,500,00), 

The Batesville White Lime Company, Bethesda, Ark., plan 
to build a plant, with power house, quarrying machinery an | 
other equipment at an estimated cost of $200,000. 

The board of education of Carteret, N. J., plans to install 
a manual training department in a new high school which 
will be erected soon at an estimated cost of $250,000. 

The Ozark Iron Ore & Manufacturing Company, Popla 
Bluff, Mo., plans to build a new concentrating mill in the 
Hendrickson district at an estimated cost of $800,000. 

Hubbard & Company, Sheldon Building, San Francisco, 
manvfacturers of electrical apparatus, will build a new fae 
tory at Emeryville, Cal., at an estimated cost of $500,000. 

The Crown-Willamette Paper Company, Pittock Block, 
Portland, Ore., is considering the erection of a new pape 
mill at Cathlamet, Wash., at an estimated cost of $500,000. 

The Philadelphia & Reading Railway Company, Philadel 
phia, is reported to be planning to build a machine shop and 
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SPECIALTIES FOR MILL SUPPLY JOBBERS 
Who are Seeking Opportunities for Sales and Profit 











w PHILLIPS 


Spring Hammer 


DRILLS 


The most economical 
ind satisfactory tools 

I drilling holes In con 
crete and stone, floors, 
1! 


Wall and ceilings 


Any Size Hole up = to 
inches Diameter. 


Phillips Drill Co. 


1537 Cortland St., Chicage, Hl 
























” TRADE MARK 
orge 
REG U S PAT OFF 

Built for Hard Service 

Jo isen Steel S; porns Hand 

as ‘ ’ re nized fo 

many i lamp 

in a t indus 

trie vouch 

Jaw are made ot selected 

tr grain hard = maple 

S and + are ot Id 

drawn steel. 10 sizes adjust 

able to any position 10 non 


ADJUSTABLE CLAMP COMPANY 
213 N. Jefferson St., Chicago, Ill. 





Queen Safety Ladder Shoes 


A specialty easily sold at 
. 4 a nice profit. 


By’ ~— <4 Show in your 


Catalogue. 


Fas SY Harker Mfg. Co. 


Fire Protection and Safety 


Queen Satety Ladder Shoes _ngineers 


Cincinnati, O. 





Schultz Friction Clutches 


Improve Operating Methods 


Send for Distributors’ Discounts 


A. L. Schultz & Son, 1675 Elston Ave., Chicago 








Sockets and Sleeves 


“Use-Em-Ue- ; 
Y 2 


One solid piece ¢ ept tl flat 
AN ORDINARY DRILL SOCKET vi 
arive at t ya a re drill 
t 4 4 ta W nm the tan tw ts on ) tk e 
hank breaks, the drill is usele in the ordi- 
nary L 
BUT ee ee ne minute on the 
broken ip it into a “Use-Em-U; 
Furn c ir eeve Socket Typ Special 
made to der. “<7 
Write for Jobber's proposition ha 


Lovejoy Tool Works 
328 W. Ohio St., Chicago 

















The No. 401 Champion 
Steel Rivet Forge 


ean be seen we rking on 99 out of 
every 100 structural steel buildings 
being built in ens , U nited States to- 
lay. The same may be said of all 
railroads bri ame builders, boiler 
makers, ete The No. 401 Forge 
has not onl ’ been adopted by this 
class of trade in the United States 
but also. throughout the entire 
world, 

Carried in stock by all the lead 
Ing mill supply jobbers, 


Write for catalog and price sheet. 


Champion Blower & Forge Co. 


Lancaster, Pa. 








For Your 1925 Catalog! 


STANLEY BELTING CORPORATION 
15 N. Jeffersen St., Chicago 320 Brdwy.. Rm. 1318, N. ¥ 








LUE RIBBO 
ELT DRESSING 


ly to the jobbing trade. Many of the best mill 


ethno yuses have sold it for years. Machine operators 

like it because it speeds up production 

B L UE RIBBON is made in one-pound bars, packed in 
tractive cartons of 6, 12, 25, 50 or 72 pounds. Con 

venient to stock Every buyer of leather, rubber or can- 








vas belting is a prospective user. Blue Ribbon folders 
with your imprint will help you sell. Write for jobbers’ 
prices 


JOBBERS MANUFACTURING CO. 


950 Webster Bldg. Chicago 








When writing to Advertisers please mention Mitt Suppuigs. 
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j 
New Corporations ; 
' 


ee eee eee eee eee ee eee oe eee ow oe wooo eoeoooooeoeee 


grain elevator in the Port Richmond district at an estimated H 
cost of $700,000. The Philadelphia Grain Elevator Company = 4 
vill operate it. ; 


The Duquesne Light Company, 435 Fourth Avenue, Pitts 





burgh, is reported as planning a new steam-operated generat The Electric Welding Supply & Sales Company, Ine., Bo 
ng plant at Shippingport, Pa., at an estimated cost of $7, ton, £50,000; incorporators, C. W. Hill, R. J. Connolly, Jt 
00,000, and M. G. Hill. 

The Arrow Metal Bed Company, 798 Tenth Avenue, New The Remo Corporation, Meriden, Conn., $50,000, to manu 
York, will build a ne three-story factory at Eighth and facture electrical appliances; incorporators, Fred Rees and 
Vashington Avenues, Long Island City, at an estimated cost othe: 
of 560,000. The Hartford Molded Products Company, Hartford, Conn., 

The Atchison, Topeka & Santa Fe Railway Company, Los $100,000, to manufacture specialties; incorporators, Harriso 
Angeles, is having a three-story ice manufacturing and icing Bb. Freeman and others. 
lant erected at Winslow, Ariz., at an estimated cost. of Hubbard Hot Plate Company, Utiea, N. Y., $50,000, to 
$200,000, manufacture hot plates; incorporators, L. D. Hubbard, J. 1 

The W. F. Hall Printing Company, 466 West Superior Halloran and L. G. Fowler. 

Street, Chicago, has awarded contracts for its new plant to The Fairmont Tron &‘' Metal Company, Fairmont, W. V; 
be erected at 4600 Dive! ey Avenue at an estimated e ol ~“MO,0003 iIncorporators, C. a Well, H. H. Clark and H. 1D 
$2,000,000, Snyder, Mannington, W. Va., and othe: 

The Philadelphia Electrie Company, Tenth and Chestnut George A. Gloor Company, Detroit, SLOO,000 to manutfa 
Streets, Philadelphia, will construct a hydroelectric generat ture and de izn special tool and machinerv: incorporato} 


o plant it 7 OW INE 1] it mn tinneit ] t 4 ‘ . . ‘ ‘ 
ng plant a Conowingo all ‘ Md., a an ¢ mated co ol George \. Gloor, 642 ( atherine Street. and othe 
TY C . © Ref 7 \ The Perfeet Caster Manufacturing Company, Newport 
he ertified Tee efrigerating Company, 7 ate ' ; : : 

; . : Pate. Avenue, Long Beach, Cal., S100,000, to continue an esta 








Street, Ne York, ha tentative plan for building a ne ice ee 1} ¢ . 
4 ' ’ ished usine nanubacturing nitul ‘asters, 
anufacturing plant at Middletown, N. Y., at an estimated - sige pbb eda ii Tata sa ial 
‘ost of $75,000. Phe Norwalk Vise & ool Company, Norwalk, Ohio, $37, 
‘ . ‘ {) ) ) “oetl " ’ d . ’ 4 , ! 
Ihe Southern ¢ ilifornia ‘lison ( ompany, Lo Any: le Y, to manufacture Vise and tools: inco. porators, John Hl. 
lans to construct a group of hydroelectric power plants on Price, William H. Price, B.C. Shepard and othe: 
ie San Joaquin River, the ork to be carried on over a Bassard Eleetrie Home Service of Ne York, Troy, N. ¥ 
eriod Of years. 110,000, to manufacture washing machines; incorporators, 
The Chicago, Rock Island & Pacifie Railroad ¢ ompany, G. L. Bassard, W. FE. Hamilton and W. B. Van Auken. 
"1D ’ ter) to be arr eine list "eo j le} . ry — ' ‘ | y 
Chicago, repore to be arranging’ a list of equipment fol The National Soda Fountain Company, High Point, N. ¢ 
t . . | | { } } } +] " ‘ . 
! } ine sho} o be built at S vnee, Ok] t } . 
a machine shop to be bu at onawnee, UKia., at an $100,000, to manufacture a portable soda fountain; ineo 
timated cost of +. 0,000, = ' ae x 
orators, N. H. Irvin, R. T. Holton and J. A. Morri 
The Coca Cola Bottling Company, 138 East Forty-fourth ae " ns 
‘. a otapge tes chet sdig : ; > : The International Tool Company, Dayton, Ohio, $75,000, 
Street, Ne York, ill build a repair orks for automohbil . ie we ives 1 : ee, 
» ’ t Pact » and distl ul achnine) and tools; mcorpo 
ruck at if ne hott] np plant at 345 Ea { Forty xth oO minutia lire ind a mute Mac ery 1 oO Ban }) 
’ , ; h ; , ' , 
Street, hich, it is estimated, ill cost SBO0O,000 rators, J. J. Kohl, Milton T. Ahlers, Robert W Zcigles ana 
: . : ‘ ‘ . 7 a othe 
he Reo Motor Car Company of New York, Ine., 1709 
Broadway, N York, is building a new four-story service National Gearle Pransmission Company, St. Louis, $150, 
nd repair plant at 625 West Fifty-fifth Street, New York, 000, to manufacture hydraulic clutches and transm’ssion sy 
nd will include a machine shop occupying an entire floor. tems; incorporators, Otto PF. Karbe, 3124 Locu Street, S 
The estimated cost, ith equipment, is $100,000, Louis, and othe 
oeasenenes eocooooo ooo oo owowwooooon The Columbu Anvil & Forging Company, Columbus, ©., 


Fox, W. T. Joseph, W. B. Mel. ky, A. ID. Whitelaw in 


Increased Capital n0,000, to manufacture forged products; incorporators, A. | 
' ' 
7 . Xt. W. Richard On. 


weer ewe oe eo eee ee ewe wee ew ewww ewww ow oo wooo ooo es 








Galloup Pipe & Supply Company, 43 East State Street, . ‘ Cy 
see eee ie tap : at Missouri Wilmore Manufacturing & Sales Company, St 
Battle Creek, Mich., is now capitalized at $75,000. ; 
Loui a 100,000, to di tribute metal product and operate ma 
Fitzgibbon Oiler Company, Oswegr N i ! entl n , 
$ ) ; ty 9 go, N. Y., recently chine shop: incorporators, E. R. Williams, A. I Moreloek 
ensed it enpital tock from S300 ,000 to SSO00,000, ’ . we) 
d ind S. B. Campbell. 
Ward Motor Vehicle Company, Mount Vernon, N. Y.,. re \ | C Must Miel 0.COL 
i" t it rreigation ompany, uskepon, IChH., Sald,t , 
ently increased its capital stock from $200,000 to $1,000,000 ULOMATIC $ ‘ PIM Parry h 
ad : tks ‘ to manufacture and distribute pumps and water supply ap 
The Lavine Gear Company, 60 Keefe Avenue Milwaukee .: eae . 
. : : ' : ‘ paratus: inecorporators, Marshall C. Tillman, Louis J. Kanit 
inufacture oft nutomobile aAcCcE ories, ha incre‘itseqd it shy . 
ital stock from $750,000 to $1,000,000, ind George | March. 
: : bat tin iternatio Smelter & Generator Ce any are of i. G 
| ‘ \ keansa Mi ouri Po er Company Blythe lle, Ark ; Ih ( nati nal nel r rf { } my} ny, ¢ ( | 
: | y, : , OD Talat i Ta oe ‘ er) "4 
crates kes aaecseiad ‘ eanital eck fron 200.000 to Kina ve ; Ide: Building, Denver, Colo., : O,000, to ope 
1.000.000 and to make exter ons in it vstem te a metal smelting and refining: plant; incorporato - Ht. | 
: ‘ , +4 ‘ ret ‘ C14 ,] , 
Pine Mountain Coal Company, Heavener, Okla., ha n Nott, H. Scl ' ind J. 1 elz 
CLLSe ts capital stock from $65,000 to $250,000, and plan The Brecklin Wreneh & Tool Company of Canada, I 
» buil tions to its mine plant Vancouver, B. C., $200,000, to manufacture machinery, tool 
Tir-Put Auto Specialtia Inc., 7300 Race Street, Pitt mplements, ivon and steel product incorporators, David A 
irgh, liner e its capital stock from $25,000 to $125, VMekee, Charl Ste ut and Arthur Wordley 
OM sar ple to build a fae vy to manufacture chains. The Continental Greenhouse Manufacturing Compan 
H Machinery Company, 1015-25 Wa ngton Avenue, Hamilton. Ohio, $100,000, to manufacture at leal in proer 
< ] AS ce ere - m ] ' : ea ‘ : 
I.. M polis, d ibutor of mach pumps, mill and houses: incorporators, Frank C. Taylor, Cornelius J. Fer 
’ aClo Ipples, Ma ce IV increased 1 Capital stoc Idea M. Donley, A. KE. He hman and if. A. Donley. 
on LOO,000 to S175,000 oy : " 
, tide-Easy Shock Absorber Company, Detroit, $150,009, to 
>I Sor Company, 105 9 Woodbridge Street retro . 1 ; 
ee ie 1 ; put ; ? | roll, miinubacture nd deal in ock absorbe ind other Lutomeo 
t " ecent month ni increased it canital tock fron . ] 
) ) , : bile CCE ories; incorporators, William A. Kelly and Daniel 
200,000 to SzZ,s00,000, and h increased it ( organ 
, Pope of Oklahoma its nd. ary rley retroit 
ition fron 6 to 49 llesmen. I | ! homa City, Wd J. Harry Harley of Detro 
, } nerie Yrilling N | (‘o) kre Ohi 
Cantor Hard nre Company, Canton, Ohio. ha ithin ve | ( \ me in | ll } ] ( ne ompuny, Ak mn, ’ 
nt months increased its capital stock from $500,000 to S600, (9,000 preferred ock, to manufacture and deal in machin 
000, and has increased its sales organization from 21 to 26 ¢rY and tools; incorporators, L. M. Buckingham, Josepl 
’ 1 rey it Paniza ! 1G y ! 6 
met! i. C. Raedel is no ecretaryv a ell ; tre ure}! Thomas, Dean I May, Richard W. Tobia and Charle M 
e col ) \ i? 




















PULL QUPPLUES 











SPECIALTIES FOR MILL SUPPLY JOBBERS 
Who are Seeking Opportunities for Sales and Profit 








WIZARP <> 
“hs 
5 2 
BAEWN Stich 
Guaranteed to contain no rosin 


WIZARD (Stick) Belt Dressing 


IS STRICTLY A JOBBERS’ PROPOSITION 


The plicate ers for WIZARD come without effort. We 
y the initial order and guarantee the sale of WIZARD a 


nave 


RICHMOND BELT DRESSING MFG. CO., Inc. 
Richmond, Va. 


samples tree upon request 


DETEX 


WATCHCLOCK 
CORPORATION 


SUCCESSOR 







EcoClockCompany 
Hardinge Patents 
Newman Clock Company 
PATROL—ALERT—NEWMAN 
and ECO Watchclock Systems 
Boston New York 
4142 Ravenswood Avenue, Chicago, Illinois 














Do not make the mis- 
take of overlooking the 





SWEETLAND 
Lathe Chuck 
But look it over! Inquire 
about it! guy it! 
It gives the service you de- 
ire and are willing to pay 
' 


THE HOGGSON & PETTIS MFG. CO. 
NEW HAVEN, CONN. 





Made in a num- 
ber of sizes and 
models for han 
dling various 
sizes of work 
and for special 
purposes. Sold 
by heavy hard- 
ware and tool 
supply houses 
everywhere. The 
name Porter is 
on every tool 
guaranteed b 

H.K. Porter. 


EVERETT 
MASS. 


A tool for cut- 
ting bolts, rods, 
and wires. Orig- 
inally perfected 


PORTER” rus 


for the black- 
smith and car- 
riage - building 
trade, now used 
all over the 
world in shops, 
factories and on 
construction. 


HK.PORTER 








cm 


2 Cotton Has Strength 

HET TRICK wy 
V c ft, Iky fibres of lon 
HETTRICK ie ft : gl 2 a ted — i 


ulaa rial 


HETTRICIC 


HETTRICK The Hettrick Mfg. Co. 


Toledo, Ohio 


Red and Biack—Conveycr and Transmission 





“The Belt of Service” 














tom €6=«L Y IE’ 
| UNYTE 


Jobbers of Plumb- 
ing, Heating and 
Mill Supplies every- 
where sell it exclu- 
= sively. 


J.C. WHITLAM MFG. CO. 


Sole makers of “TYTE-UNYTE” 
WADSWORTH, OHIO, U. S. A. 





hi TYTE-UNYTE 


| qe EMENT is PASTE FORM” 

















q 
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1 JC. WHITLAM MFG. CO 
\ 


4 WADSWORTH, OHIO, U.S. A+ 











Why ee nD Valve Discs 


are good SC? dlers 





METALLO GASKET CO. 


242) Lafayette st.. New York 





Every mill supply house 
should stock and catalog— 

DAVIS VAUYIE 

SwWisciaiwrwusS 


Pressure Regulators Float Valves 

Back Pressure Valves Steam Traps 

Stop and Check Valves —Other Valves, all listed 
Exhaust Relief Valves in the big catalog. 


Write for your copy and for the liberal dealer plan 


G. M. Davis Regulator Co. 


108 Milwaukee Ave.. Chicago 
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The Yale & Towne Manufacturing Company, Stamford, 


Conn., recently declared an extra dividend of 31 a share. 





Charles JD. Durkee & Company, Inc., 2 South Street, Ne 
City, has discontinued its mill supply lines and is con 
rating efforts on marine hardware only. 





Behrer & Company, Inc., 77 Beekman Street, jobber of 


mbing and heating supplies, plans to cpen a -Lranch at 


imbing 
Roslyn Road, Mineola, L. L., about December 1. 
The Safety Equipment Service Company, Cleveland, 0., 
moved from its former location, 1104 Hamilton Street, 
to new quarters at 1228 St. Clair Avenue, N. E. 


The Ohio Bra Company, Mansfield, O., has moved it 


Philadelphia office from the Witherspoon Building to 1404 
] 
I 


ackard Building, Fifteenth and Chestnut Street 

The Midwest Equipment Company, Hutchinson, Kan 

has discontinued its mill supply department and no tock 

ng only replacement parts for automobiles and truck 
The Cleveland warehouse of the Motch & Merryweathe 

Company, machine tool distributors, is now occupying pot 


> 


he former King Bridge Company buildings in Cleve 


The Charles A. Strelinger Company, Detroit, mill supply 
ind machine ry al tributor, recently discontinued it Canadian 


anch house which has been located for many years in Wind 
or, Ont. 





The plant of t Whitaker Manufacturing Company at 
lajor avenue, Clearing, [L., was destroyed 


le factory 





by fire recently. d not been in operation for 





thre weeks 
The Memphis branch of the N. O. Ne!son Manufacturing 


Company, St. Lou} 


, has discontinued its mill supply depart 
ment and is concentrating its efforts on plumbing and heat 
ing supplies. 

The Leather Belting Club of Chicago held its first meeting 
of the season at the Machinery Club, Chicago, Tuesday noon, 
September 16. The club decided to hold another golf tourna 


ment in the near future. 


The Independent Foundry Supply Company, First and 
Spruce Streets, St. Louis, has recently stariel in business 
manufacturing and jobbing foundry, polishers’ and platers’ 
upplies and equipment. 

The J. R. Wood Supply Company, Cinecinn: 


eased its sales organiz 


iti, 1 
ion and now has 12 salesmen co 
ering its territory, Which includes Ohio, Indiana, Kentucky, 
Tennessee and West Virginia. 





Talbot & Hubbard, Inc., Phoenix, Ariz., has notified MIL 
SUPPLIES that it has discontinued the handling of belting: and 
eavy contractors’ supplies, and is now confining its busine 
» distributing shelf hardware only. 

Industrial Supply Company, Terre Haute, Ind., is now op 
umbing and heating supply department at 326 
h Street, the territory for the new department 


neluding western Indiana and eastern I}linoi 


The J. C. Steel Manufacturing & Supply Company, fot 


nerly located at 1535 Blake Street, Denver, Colo., a ribu 
tor of plumbing, heating and mill supplies, has been declared 
bankrupt. Frank McLaughlin is referee in bankruptcy. 

The Black & Decker Manufacturing Company, To yn, 
Mad., held a sales conference recently at its plant, the feature 
being a “clinie” for the salesmen, during hich they e) 

tructed in the use of all of the company’s product 

Charles Leonard Hardware Comp ny, Inc., 20 Bank Street, 
Petersburg, Va., has notified MILL SUPPLIES that it has d 

ntinue handl ng mill upplic ss and 1 centering t entire 
ttention on the hardware and auto acee ory busing 

Sager-Spuck Supply Company, Inc., 26 B ( Strect, Al 

N. Y.. ha recen ly doubled it iule organization, al 
four traveling men covering’ eastern Ne York ar 
tern Vermont, selling mill and contractors’ Lpopodie 

the ¢ A. Dunham Company, Chicago, \ u ised the 


\I 
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road and electrical supple 
creased its capital stock to 


pany are: president, Geo 


‘sand machinery, has recently in 
$400,000. The officers of the com 


ve B. Adams; vice-yn dent and 


treasurer, S. KE. Stern. Ingersol Pemberton ha ucceeded 


J.B. Cummings as buyer. 


RK. F. Seitfert, Ir. buye 


r for the Frontier Water & Steam 


Supply Company, 365 Oak Street, BulTalo, recently intormed 
MILL SUPPLIES that the company now distributes factory sup 


plies in addition to plum 
plies and sheet metal. 
Winfield H. Smith, But 


nounce the removal of 


bers’, steam and gas fitters’ sup 


Yalo machinery manufacturer, an 
his factory to Springville, N. Y., 


vhere a new one-story factory building has been completed 


recently for him. The of 
falo at 10-16 Lock street. 


The Salina Supply Con 


ice will still be maintained in Buf 


ipany, Salina, Kan., distributor of 


plumbing, heating, mill and well supplies, is now located at 
Santa Fe and Elm Street The company in recent month 
has increased it ales organization, and now has tou | 


1] 4 


men covering the territory. 


Abraham Wohi, who fe 
heating supply busine 
eventh Street and Fourte 


reeent montl incorporat 


mmerly conducted a plumbing and 
under his own name at Thirty 
enth Avenue, Brooklyn, ha ithin 


ed under the name of A. Wohl & 


Company, Ine., ith capital tock of SZO0,000, 


The ollice: of The Co 


ghlin-Kirkby Machinery & Supply 


Co., Toledo, ©., distributor of machinery, machine tools and 


mill supplies, are now a 
busine manager, Jame 
Coghlin; secretary M. W. 
for the company. 
Mazel-Rest & Comprany, 
machinists’ supplies and 
busine ith an authori 
busine Was established 1 
ure: Pre ident, S. H. M: 
reasurer, 
The Bartley & Werkle 
Avenue, Cleveland, 0., ha 
ner hip to succeed the M 
Superion Avenue. ‘The ph 
Werkley. The company 
ters, taps, babbitt metal a 
R. M. Hartwell Comp 
Angeles, has chanped it 
pany. The company dist 
team specialties, boiler 
in southern California te 
alesmen, at 
The Welders Supply & 
Place, Cineinnat 


Sigmund Rest. 


d earries an 


b, il 
tock of $21,000 to suce 
distributor of oxy-acetyle 
equipment and supple 

president, Charle A. N 
ecretary and treasurer, 


North Chelmsford M: 


Chelmsford, Mass., distr 


liquidating its busine 
1832 





ind incorporated in 
been president ol he con 
the name oi: the cry let 


al ] ne ot upplic 


Loml i | On Work 


t] 


to thi 


follo >: president, treasure nnd 
\. Kirkby; vieo-president, 1). M. 
Rideout. A. Jd. Kuhr is now buye 


844 West Grand Avenue, Chicago, 
hardware, recently incorporated it 
red ¢: pital tock of Slo0,c00, in 
n 190. The officers of the comprny 


izel; vice-president, R. I. Conboy; 


y Supply Company, 1411 St. Clan 

recently been organized as a part 
urley Tool & Supply Company, 716 
urtners are G. M. Bartley and H.W 
will distribute drills, reamers, cut 
nad wood screw 


any, $20 Hast Second Street, Lo 
name to the Industrial Supply Com 
ribute team, water and oil pump 
mounting, pipe, valves and fitting 
rritory. The company no has ten 


average stock valued at $200,000, 
Manufacturing Company, 120 Opera 
recently incorporated ith capital 
eed the Weldel Supply Company, 
‘ne and eleetrie welding ane eut "ny 

The officers of the company eve: 
liller; viee-president, W. LL. Root; 
Kk. PL Weller. 


ihine & Supply Compiny, North 


ibutor of msted mill supplies, 4 
The company was established in 
L905 H. Stanley Crysler, ho ha 
pany, has started in busine under 
Company, and will distribute a simi 


it of his former company 


& Supply Company, Aupus a, Ga., 


manufactu of boilers and distributor of mill supplies, ha 
named lame ko MeGat y & Son, 706 Marietta Street, Atlan 
ta, Ga., as distributor for its line of boilers in southe tstern 
territory. The MeGarry « MpAny wa recently formed by 
Jaume I MeG V, vell known in the southern metal trace 
ndu ‘ 

The Youngstown Sheet & Tube Company, Youngstown, 
os ‘ ( t i ( \ ( on common to ) th 
1 { i on ! » 10 i a } ( Iexpenditus fs. 
! rr nel ! moder tion of ne COMPpAN ) pertie 

Ve e expected to total LO 000,000 The lireeton 
e¢ re 1 ‘ il qu 1¢ \ | end of $1.75 Ht on 
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SPECIALTIES FOR MILL SUPPLY JOBBERS 
Who are Seeking Opportunities for Sales and Profit 











Known the World Over as the 


“V-B” Belt 


( For 
i is ” ° 
Transmission, Conveying and 
Elevating 
The Very Best Balata Belt Obtainable. 
We also Manufacture 
Special and Ampere Canvas Stitched Belt- 


ing and the Victor Endless Thresher and 
ractor Belts 





Victor Balata & Textile Belting Co. 
Main Sales Office, 38 Murray St., New York 


Chienzo Warehouse: Factories: 
345-351 W. Austin Ave. Easton, Pa. 








Fae we 
Peel ’em down to fit 


and save 1 to 4 hours 


LAMINATED SHIM COMPANY, Inc. 
223 14th St., Long Island City, N. Y. 














FLDINGEO 
WELDING 
OXY-ACETYLENE PROCESS 


Complete Welding and Cutting 
Outfits for All Requirements 


Automatic Acetylene Generators Lead Burning Outfits 
Welding Rod, Flux, etc. 


Brazing and Pre-heating Torches 
Catalog and Prices on Request 


Imperial Brass Mfg. Co. 
511 South Racine Ave., Chicago 





GtrandD 


Flexible Shaft 
Grinding, 
Polishing and 
Buffing Machine 
is a Mighty 
Handy Tool 
When once installed it 
becomes the most pop- 
ular machine in the shop. 
Several sizes 
Catalog Upon Request 
Manufactured by 


N. A. Strand & Co. 


5001-09 No. Lineoln St, 





Chicago, Hl. 





The Best Buy 


atente 





CLAYTON & LAMBERT MFG. CO. 
s orch 10583 Knodell Ave. 
~ Pte Shes DETROIT, MICH., U. S. A. 


No. 20 
Ask for 





= mcm 


MASON 


Reducing Valves 
Are Standard 





Do You Carry 
Them in Stock? 





MASON REGULATOR CO. 


BOSTON, MASS. 











ASBESTOS PRODUCTS CO. 


Manufacturers of 


Asbestos Aircell Coverings 
AND 


Asbestos Cement 


Prompt Shipments—Carload or Less 


General Offices and Factory 


2100 Fullerton Ave., 


CHICAGO, ILL. 





These Spaces at 
Twelve Dollars a Month 
are a good 
Advertising Investment 
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PXILL QUPPLUES 
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business, making furnace, mine and industrial equipment. 
The company Was incorporated in 1916 and in addition to its 
foundry and machine shop work had conducted a mill supply 
business, carrying stock with an average value of $45,000. 
The officers of the company are: president, Jay J. Seaver; 
vice-president, Robert E. Baker; secretary and treasurer, 
J. ). Williams; business manager and buyer, W. E. Ring. 

The Meagher Company, Inc., has succeeded the Meagher- 
Mars Company, 329-331 West Michigan Street, Duluth, 
Minn. The officers of the company are: president and treas 
urer, Peter E. Meagher; vice-president, F. H. Halliday; sec 
retary, H. M. Sundquist. The capital remains the same as 
in the old company, $250,000, and there is no change either 
in territory or policy. 

4. M. Castle & Co., Chicago, iron and steel jobbers, have 
purchased the Berger & Carter Co., San Francisco, distrib 
utor of machine tools and machine shop supplie The latter 


company was established in 1902. Several years ago the 
Castle company purchased the Western Iron & Metal Com 


pany, Seattle. 

Clark Hardware Company, 13 and 15 East Third Street, 
Jamestown, N. Y., states that its capital stock is now $250, 
000, and that the average value of supplies carried in stock 
is $200,000, double what the company carried in recent years. 
The company now carries in addition to mill supplies, hard 

e and electrical supplies, a complete line of pipe and fit 
tings and bar steel. H.J. Oser is buyer for the company. 

Bliss & Laughlin, Inc., Harvey, Ill., manufacturer of turned 
shafting and cold drawn and cold rolled products, announces 
that effective November 1 the company’s representative in the 
Southern states will be the John C. Brill Company, 610 
United Fruit Company building, New Orleans, La. The Brill 
company will handle the Bliss & Laughlin line in Western 
Tennessee, Alabama, Mississippi, Louisiana, Texas and A} 
kansas. 

Manning, Maxwell & Moore, Inc., New York, has an 
nounced the following changes in its organization, hich 
became effective September 10: Percy M. Brotherhood has 
been appointed consulting engineer, Frank J. Baumis became 
vice-president in charge of the machinery department, and 
Augustus Wood has been promoted to the position of works 
manager at the Putnam Machine Company’s plant, Fitch 
burg, Mass 

The second international petroleum exposition will be held 
at Tulsa, Okla., October 2 to 11. Three times as much space 
as last year has been subscribed for by exhibitors this year, 
and it is reported that the exhibits will present the most 
complete array of drilling and refinery equipment ever as 
sembled in an exhibit. The petroleum congress will meet 
October 6 to 8, and will continue its program of standardiza- 
tion of tools and supplies. 

H. L. Twine, formerly located at 16 Main Street, Yonker 
N. Y., distributor of mill, contractors’ and automobile sup 
plies, builders’ and marine hardware, has recently incorpo 
rated his business under the name of Twine Hardware, Inc., 
and is now located at 53 Warburton Avenue, Yonkers. The 
new company has authorized capital stock of £60,600, and 
employs two salesmen to cover Westchester County. The 
officers are: president, H. L. Twine; vice-president, C. Wil 
liams; secretary and treasurer, J. Hoffberg. 

The Hoover Steel Ball Company, Ann Arbor, Mich., ha 
purchased the plant and equipment of the Imperial Bearing 
Company, Detroit. The equipment will be removed to Ann 
Arbor and the Detroit plant discontinued. The purchase 


g the Hoover company a complete line of thrust and 
roller bearings, as ell as ball retainers. S. A. Strickland, 
formerly manager of the Imperial company, has been ap 
pointed manager of the bearing department of the Hoover 
company, of which he has also been elected a director. 


Fred Lauer, distributor of engineer upplies who. sine 
1877 has been located in West Twenty-ninth Street, New 


York City, now has a new business address, 109 Merce 


Street. For many years Mr. Lauer had been located at 246 
Wi Twenty-ninth Street, and later moved to 232 We 
'wenty-ninth Street. In 1909 a building was erecced espe 


Clally for Mr. Lauer directly across the street from 
me tore, and in this building he has been doing busines 
for the past 15 years. The new quarters affords three tim 
as much floor space as Was previously occupied. 


C. Ryan & Sons, Inc., was recently incorporated in 
Yonkers, N. Y., to take over the business formerly con lucted 
by the late Joseph C. Ryan. The headquarters of the com 
pany are at 54 Main Street. The officers are: Presicent, 


Henrietta Ryan; vice-president, Edward G. Ryan; secretary 
and treasurer, John F. Ryan; business manager and buyer, 
Edward G. Ryan. The capital stock is $25,000. The busi- 
ness was established in 1906 and the territory is limited to 
Westchester County, New York. The company will continue 
to stock mill and contractors’ supplies, heavy hardware and 
automobile supplies. 


CLASSIFIED ADVERTISEMENTS 


1 Line Adi ler is of. It ted, kor Suaie, ets 
will be published im this Department at a vate of 25 cents a line, eacn 
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SALESMEN WANTED 


WANTED—Mill Supply Salesmen can add to their income 
by taking orders for a specialty that is sold in volume. It’s 
by far the best and backed by highly rated company with 25 
years’ standing. Either side line or all of your time depend- 
ing on territory. Write for particulars giving reference and 
present occupation, territory covered, etc. Address No. 780, 
care MILL SUPPLIES, 537 South Dearborn St., Chicago. 


HIGH GRADE SALESMAN 
WANTE)—Important 


making full line 


Leather Belting Manufacturers 
ill give £4,000 drawing account to one or 


vo fil cla belt salesmen. New York, Ohio, New England 
and parts of the South open. Replies strictly confidential. 
Addre No. 798, care MILL SupPLies, 537 S. Dearborn St., 
Chicago. 

WANTED —RBabbitt metal and solder salesman with fol 
lowing. Old established middle west firm. State qualifiea- 
tions and territory. Replies held strietly confidential. Ad 
dress No. 792, care MILL SUPPLIES, 537 S. Dearborn Street, 


Chicago. 
SITUATIONS WANTED 

WANTED—Situation by man of 40, with experience as 
alesman, manager and buyer of Mill Supply House, 18 years’ 
experience in this line; can furnish very best references. In 
reply address No. 784 care MILL SUPPLIES, 537 South Dear 
born St., Chicago. 

WANTED Manave) thoroughly experienced plumbing 
and heating executive, age 40, capable of taking entire charge 
of sales, purchasing and accounting department. Available 
at once. Address No. 786, care MILL SUPPLIES, 537 S. Dear 
born St., Chicago. 

WANTED—High class mill supply storekeeper, book 
keeper and purchasing agent is open for position October Ist. 
High class references from former employers as to ability, 
character and experience. Address No. 787, care MILL SuP 
PLIES, 537 South Dearborn St., Chicago. 


WANTEI—Salesman or department manager, with ten 
years’ experience in sale of mill supplies and contractor 
equipment desires connection with jobber or manufacturer of 
the above lines. Present location, Central New York, but will 
locate anywhere. Address No. 790, care MILL SUPPLIES, 537 
South Dearborn Street, Chicago. 

WANTE1I)—A position by an experienced hardware man; 
married; 15 years’ experience in all kinds of mill and fae 
tory supplies; A-l references in regard to character and 
ability. Address No. 791, care MILL SUPPLIES, 537 South 
Dearborn Street, Chicago. 


BUSINESS OPPORTUNITY 
WANTED—High-ela experienced man qualified to take 


active and important part in management, can acquire about 
$10,000 financial interest in reliable long established Mill 


Supply busine vith splendid possibilities. Only concern 
of its kind located in progressive Southern seaport city. Ad 
dress No. 789, care MILL SuppLies, 537 S. Dearborn St., 


Chicago. - 
CHICAGO SUPPLY BUSINESS 

THE CHANCE OF A LIFETIME—FEstablished 18 yea 
ell known, whose profits now enable owner to retire; every 
thing for engineer plumbers, steamfitters, electricians, jani 
tors and repairmen: we sell direct to consumers: rated $50, 
000 to £75,000 highest line of ‘credit; have never borrowed 
one penny; oceupy 38 floors and basement in heart of Chicago; 
rent $260 per month; medium size busine profits average 
$20,000; vou can step into an established busine vithout 
one cent be yond purchase price; price $75,000; statements to 
Address No. 794, cace 


$7 South Dearborn St., Chieago, Hl. 


those of proven financial ability. 
MILL SUPPLIF 
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The Valve with the Reversible Disc & Seat 


Reverso is a long-lived valve. 
It outlasts the ordinary valve 
because of its hard Nickel Al 
loy disc and seat—providing 
super durability and extraordin- 
ary wear resistance where most 
needed. 

In addition to this inherent 
wear -resisting quality — 100°, 
more seat life is obtained 
through the reversible feature 
of the disc and seat—givin 
the life of two valves in one— 
at no extra cost. 


Regrindable as well as renew 
PERFE( I ION able, Reverso has every po 


sible mechanical advantage to 
keep it efficiently on the job for 

EX( E] SIOR 4 AN == the longest period of time at the 
4 ‘owest cost per year of service 


. . . : Other features that contributc 
One of the ‘‘Diener’’ quality line r feature 1 


to the Reverse’s remarkable 
, wal oe a eae . - 7 efficiency are a high lifting disc 
Jobbers,—write for discount and _ particulars— cad Guin thai ‘aden acne ae 
T T ~ et—2z ack stuffing 
[his article will sell. There is a demand for it, ee ee 
and every plant using excelsior, wiping cloths or nan and a maileable iron, non-hea:- 
waste needs the protection it affords against fire cies } ng Bend wheel. 
and the waste of material if left loose and unpro- ‘a Vi eavily constructed throug! 
out, Reverso is adapted to 
tected. wide variety of uses and is 
Correctly designed, strongly built, reasonably guaranteed for 200 Ibs., work- 
priced and good profit for dealer. . pe I agg . Te 
1 . . perature b yanr. 
Made in three sizes, for one, two or four bales of Put ia a saniple (ccdé: and 


excelsior. watch your valve sales grow. 


Geo. W. Diener Mfg. Co. THE D. T. WILLIAMS VALVE CO. 


+» Chicago CINCINNATI, OHIO 


MYERS 
Mechanical GLASS VALVE SEAT PUM 


Rawhide > Myers “Honor-Bilt’’ Well, 


House and Cistern Pumps with the 
famous glass valve seat cylinder, easy oper- 
ating cog gear head, adjustable base, reversible 
is vastly superior to the ordinary syphon spout, large air chamber and extra long 

snndiddie tase leothhes set length—every one a good-will, business build- 
ing feature that reduces sales resistance to a minimum 

In making it no lime or acids are used to distend and increases profits to the maximum. 
and weaken the natural hide fibres. The genuine There is a Myers Pump for every purpose—of excel 
mechanical Chicago Rawhide has much greater ten- lent design, construction and finish listed 
sile strength than any other, and you or your cus- , Mm at reduced prices in the New Myers 
tomer can safely carry it in stock for months or ~“ Catalog No. 57, a copy of which 
years without danger of its rotting or growing hard, ee will be mailed to responsible deal 
as the ordinary rawhide or Indian-tan leather does ‘ # ers on request. We will be pleased 
i to quote you direct, or have one 
bd S éé 9? = : wy i of our representatives see you 

g / 

Chicago Rawhide “Selected” Cut Lacing : SS ie ane Shae ees 
instruct. 





















































Mechanical—Every lace perfect 


—It will pay you to handle “Hf it's a Myers 


this lace leather and none other— MYERS GLASS it will pump, 
VALVE SEAT ind the Myers 


Write us for Prices and Samples Factory Stands 
behina this 


The Chicago Rawhide Mfg. Co. | %%se) “Tp.” 


1301 Elston Ave. Chicago, Ill. « wa hod LETSPTs 


(DUCTS 
BUMPS FOR EVERY PURpOSE Mal 
: AY UNLOADING TOOLS, DOOR WAN! 
Mechanical Leather Tanners deca nieasorsmve brane — 


Rawhide Indian Tan Krome TEE. MYERS SA BRO.ccAshia a. U. 


ASHLAND PUMP AND HAY TOOW WORKS. 





























